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Sparks 


Meet Ken Elliott 
Another Author 
Cyrus Rowlett Smith 
100-Car Tucker 
LS 


By 
Chris Sinsabaugh 


RIGHT: Studebaker’s vice - president 
in charge of sales, Ken Elliott, left, his 
general sales manager, Scott Fletcher. 

EN ELLIOTT attended the re- 
cent convention of the National 
Automobile Dealers Assn. in Pitts- 


‘burgh. It really was a coming-out 
| party for Studebaker’s new vice- 
‘president in charge of sales after 


his taking over the job following 
the “drafting” of the previous 
tenant of the famous corner office 
on the second floor of the admin- 
istration building in South Bend, 
George Keller. Studebaker’s par- 
ticipation in the armament defense 
program has been so broadened by 
war work that additional plants in 
Fort Wayne and Chicago, as well 
as in South Bend, have been 
planned. All this is under the di- 
rection of Harold Vance, chairman 
of Studebaker’s board, so Vance 
looked around for someone to help 
him and he picked Keller as his as- 
sistant. This, of course, meant 
George had to quit the sales de- 
partment, in which he had made a 
glorious record over the years, and 
President Paul Hoffman picked a 

‘natural” for the job when he 

named Ken Elliott. 
- oa * 

SO PITTSBURGH gave Ken a 
chance to let the representatives of 
the dealers of the United States see 
for themselves how well the new 
toga fitted him and how well he 
could talk their language. He was 
marked 100 percent on both points, 
I'm told. Now he “belongs.” 

* * 


ELLIOTT’S case history at Stude- 
baker proves the value of pre- 
paredness, for as he climbed the 
yo rung by rung, he thorough- 
, earned everything there was to 
farn in each job he held, until to- 
- no man in the corporation 
je more about Studebaker than 
a the new sales vice-president. 
wader the _ » family in 1928 
poe Mery ate A. R. Erskine, then 
are Started in as assistant treas- 
ceed year later he was assistant 
cae in ’30 he was made 
when - to the president, and 
seeme aul Hoffman took over the 

; ee Ken continued on with 
a vie me title. In 36 he was made 

<e-president and carried on as 

. — 8 assistant. 

ot Job in the throne room gave 

's big chance to always sit 


he round tab] 
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(See SPARKS, Page Soe 7 
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Used ction This Weel 


Who, Meet tice Table 


Retail Sales Set Record for January; 
40 Output Reaches 4,692,338 Units 


Year’s Assemblies 


Third Largest 


U. S. and Canada Turn Out 
3,802,454 Cars and 
889,884 Trucks 


By James L, Delahanty 
Associate Editor 


DETROIT.—Third highest 
in the history of the industry, 
factory sales of new cars and 
trucks in the United States 
and Canada totaled 4,692,338 


units in 1940, according to official 
figures released in Washington last 
week by the U. S. census bureau. 


With its 3,802,454 new cars and|y, 


889,884 new trucks produced, 1940 
takes its place behind 1929 and 
1937 while displacing 1936 as the 
third-high production year in the 
industry’s history. A total of 5,621,- 
715 cars and trucks were turned 
out in 1929; 1937 saw 5,015,974 units 
assembled and 1936 accounted for 
4,616,857 cars and trucks. 


United States passenger car pro- 
duction was 3,692,328 and commer- 
cial cars totaled 777,026 last year 
as against 2,866,796 cars and 710,496 
trucks built in 1939. 


Canadian production totaled 110,- 
126 cars and 112,858 trucks in 1940, 
contrasting with 108,369 cars and 
47.057 trucks turned out in the pre- 
ceding year. 


The census bureau set U. S. and 
Canadian output for December at 
506,931 cars and trucks as against 
469,120 units in 1939. U. S.-built 
ears totaled 396,531 units in De- 
cember with 87,036 commercial cars 
built in the same month. 

Canadian December output to- 
taled 11,653 cars and 11,711 trucks 
in 1940. 


New Truck Rating 
System on Weight 
Adopted by AMA 


DETROIT.—A new plan for rat- 
ing motor trucks, placing em- 
phasis on gross vehicle weight 
rather than on nominal tonnage 
rating, has been adopted by the 
motor truck committee of Auto- 
mobile Manufacturers Assn. and 
will be recommended for use by all 
motor truck manufacturers. 

Under the committee’s recom- 
mendations complicated formulae 
will be avoided. The individual 
manufacturers will rate their own 
vehicles based on the usual engi- 
neering factors relating to the 
various component parts that make 
up the complete vehicle. But all 
weight factors in the vehicle, plus 
its load, will be included in the 
“gross vehicle weight” term—the 
vehicle with its load as it operates 
on the highway. 

The committee recommends that 
data on these engineering consid- 
erations be supplied by the in- 


dividual manufacturers to the state | 


motor 
in- 


motor vehicle authorities, 
truck operators and other 
terested parties on request. 
Enforcement of the size and 
weight laws will be aided by the 
committee’s recommended identifi- 
cation plate that will bear the 
manufacturer’s name, address, 
model, chassis number, certified 
net horsepower at r.p.m., and 
(See RATINGS, Page 2, Col. 3) 


NEW NADA OFFICERS, 
Texarkana, Ark. 
Automobile Dealers Assn. 
Piymouth), Atlanta, 
Louis, reelected treasurer. 


in addition to President L. 
include these men, who were elected at the recent 
convention in 
Center (Ford), Springfield, Mass., secretary; Harry Sommers (Chrysler- 
first vice-president, and David E. Castles (Buick), St. 





Clare Cargile of 
ational 


Pittsburgh. Left to right, Arthur 


Ford to Shun Defense Bids 
If Labor Clause is Included 


DETROIT.—As a result of the 
U. S. war department’s decision 
last Thursday to rcject Ford Mo- 
tor Co.’s low bid on 11,781 Army 
trucks because of special labor- 
policy restrictions in the contract, 
Ford will shun future bids on U. S. 
defense orders as long as the labor 
clause is included, I. A. Capizzi, 
company attorney, announced Fri- 
day. 

Despite the fact Ford’s bid on 


‘Without Profit’ 


WAYS, Ga.— Reached here 
late Friday at his winter home, 
Henry Ford replied to the con- 
troversy over government con- 
tracts with this statement: 

“The Ford Motor Co. would 
agree to make what is necessary 
for government defenses at cost, 
if the rest of manufacturers 
would do the same thing.” 





the 11,781 trucks was $300,000 lower 
than other bids, the war depart- 
ment awarded the contract to Far- 
go division of Chrysler Corp. 

The labor clause, Capizzi said, is 
so all-embracing as to require 
obedience to all federal, state and 
municipal labor laws and the com- 
pany is unwilling to run the risk 
of cancellation and suit by the 
government. 

“Obviously we are going to obey 
all the laws,” he said. “But arbi- 
trary inclusion of that clause would 
give the government power to can- 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 
1940 1939 
Pos. Make Pos. 


1—829,156 Chevrolet 580,234— 1 
2—527,392 Ford 468,684— 2 
3—429,493 Plymouth 344,668— 3 
212,183— 4 
155,082— 6 
141,900— 7 
174,207— 5 


4—287,335 Buick 
5—229,061 Pontiac 
6—195,256 Olds 
7—192,392 Dodge 
8— 99,871 Studebaker 82,720— 8 


9— 97,118 Chrysler 63,082—10 
10— 78,423 Hudson 61,089—11 
Total All Makes 
3,323,428 2,587,787 


For complete standings of all 
makes, see Page 19, this issue. 





cel the contract and bring suit. In 
view of the apparent feeling of 
labor against the company we can- 
not take that risk. 

“If we had accepted the contract 
with the labor clause, it would have 
meant assigning a watchman for 
every two laborers to see that it 
was complied with. The company 
would have been at the mercy of 
any laborer who wanted to bring 


about a violation of federal, state} 000 


or municipal labor laws.” 

Capizzi said the company will- 
ingly signed contracts requiring ad- 
herence to the Walsh-Healy act 
and felt that compliance with other 
labor provisions was unnecessary 
unless Congress so decreed. 

This is the first major mani- 
festation of the internal battle, 
first reported Dec. 27, when it was 
decided by the war department 
that no further defense contracts 
would be awarded to any company 
found to be in violation of federal, 
state or municipal labor laws, or 
the government orders respecting 
them. 

Sidney Hillman, vice-president of 
the CIO and associate director of 
OPM, had objected to the award of 
a $1,387,500 order for 1,500 midget 
scout cars to the Ford company, on 
the ground that the _ contract 
lacked certain labor safeguards. 

The war department, however, 
allowed the contract to stand. The 


company also has a_  $122,323,030 
(See FORD, Page 8, Col. 5) 


Total for Month 
Put at 340,000 


Field Stocks Near Peak 
of 460,000 Established 
on Jan. 31, 1938 


By Pete Wemhoff 
Managing Editor 


DETROIT. — Based on in- 
complete reports on the final 
10 days of the month, Janu- 
ary’s retail car and truck 


sales are estimated at around 
340,000 units, an all-time peak for 
the month and 20 percent above 
the 285,438 units sold in January, 
1940. 

The previous peak was estab- 
lished in January, 1937, when 299,- 
473 cars and trucks were delivered 
at retail, while the past month’s 
estimated total is only 12 percent 
below the 378,107 units sold in 
December, 1940, against a normal 
expectancy decline of 22 percent. 

That the industry and dealers 
are warehousing new vehicles, as 
insurance against a possible cur- 
tailment of production under the 
National Defense program, is evi- 
denced from the fact that January 
production, according to AuTomo- 
TIVE News’ estimates, reached a new 
all-time high of 515,313 units in the 
U. S. and Canada. 

Allowing for Canadian produc- 
tion and export shipments, it is 
considered likely that at least 100,- 
more vehicles were produced 
in January than were sold. 

This, according to industry ob- 
servers, means that the Jan. 31 
inventory of new cars and trucks 
—in manufacturers’ and dealers’ 
hands and in transit—was at or 
near the record total of 460,000 
units on the like date of 1938, 
the industry’s previous peak level 
for this time of year. 


Indiana Seeks Truck Tire 


Tax Repeal, Diversion Ban 

INDIANAPOLIS. — At a caucus 
of the majority (Republican) fac- 
tion of the Indiana house of rep- 
resentatives, it was voted to ap- 
prove repeal of the truck tire tax 
law, which has been a burden on 
the trucking industry. 

Last week a resolution was in- 
troduced in the senate to make il- 
legal diversion of funds taken by 
gasoline fees and automobile and 
truck licenses from any funds ex- 
cept those used for construction of 
public highways and bridges. 


Used Car Stocks Remain 
High in Twelve Cities 


Special to Automotive News 


CHICAGO.—A barometer of the 
trend in used car inventories na- 
tionally was furnished last week 
by Automotive Trade Assn. Man- 
agers in a report based upon 
returns from association managers 
in 12 cities. In each, stocks on a 
days’ supply basis were higher on 
Jan. 1 this year than on Dec. 1, 
1940, and higher on the latter date 
than on Nov. 1. 


Inventories ranged from a low 
of 23 days in Dallas, to a high of 
75.6 days in Columbus, O., which 
also showed the biggest increase, 
20.5 days, in stocks on Jan. 1 by 
comparison with Dec. 1. Ohio cities 


represented in the report had sharp 
increase in all instances. 

Here are the monthly compari- 
sons by cities: 


Days’ Days’ Days’ 
Supply Supply Supply 
City Jan.1,’41 Deo.1,"40 Nov.1,"40 

ON ok ined 51.9 41.3 37.7 
Chicago ...... 54 46.7 40.7 
Cleveland .... 55.7 41.6 37.1 
Columbus .... 75.6 55.1 46 
a re 23 22.9 18.7 
oe 32.5 27 27.1 
Kansas City .. 53.2 45.3 40.2 
yo Pere 44.9 35.3 35.2 
San Antonio.. 32.4 31 28.8 
St. Louis ..... 46 37 27 
OOO cusses 51 45 43 
Washington . 32.1 28.7 25.5 
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U.S. to Deprive Georgia of Federal-Aid Grant 


AUTOMOTIVE NEWS, FEBRUARY 3, 1941 


State to Lose $500,000 
Because it Diverted Funds 


Special to Automotive News 
WASHINGTON. — The state of 
Georgia is about to lose more than 
$500,000 in federal-aid highway 
funds because of its policy of 
diverting gasoline taxes and motor 
vehicle registration fee revenues 
away from road building and 
maintenance, it was learned here 
last week. The penalty is the 
largest ever incurred by a state 
for diversion under the penalty 
clause of the Harden-Cartwright 


Oldsmobile Adds 
Town Sedan to 


Low-Priced Line 


LANSING. — Oldsmobile dealers 
are displaying a new town sedan 
as an addition to Oldsmobile’s Spe- 
cial Series of low-priced sixes and 
eights. 

D. E. Ralston, Oldsmobile’s gen- 
eral sales manager, said the new 
model is the lowest-priced Olds- 
mobile ever to be styled in the 
Custom Cruiser manner.” 


Oldsmobile’s new Special town 
sedan is a four-window, four-door 
model built on a chassis of 119- 
inch wheelbase, with overall length 
of 204 inches. It features greater 
seat width, front and rear, together 
with increased shoulder room. 


Like the six-window, four-door 
sedan in the Oldsmobile Special 
series, the new town sedan is of- 
fered with a choice of either 100 
horsepower Econo-Master six or 
110 horsepower Straight-Eight en- 
gine. The advertised factory-de- 
livered price of the Special Six 
town sedan is $945—the Special 
Eight town sedan, $987. 


Plymouth Moves 
Heberling Wesi 


DETROIT.—Promotion of Harold 
B. Heberling, former retail sales 
manager of the Chrysler-Detroit 
factory branch, to 
a new position as 
Plymouth’s Paci- 
fic coast sales su- 
pervisor, is an- 
nounced by J. E. 
Bayne, Plymouth 
general sales 
manager. 

In his new du- 
ties as Pacific 
coast sales super- 
visor for Plym- 
outh, Heberling 
will work in con- 
junction with G. V. Orr, vice-presi- 
dent of Chrysler Motors of Cali- 
fornia. 





H. B. Heberling 


Mem phis Sales Show Rise 


In January 1-24 Period 


MEMPHIS. — Despite somewhat 
wintry weather the automobile and 
truck trade here in January was 
good. Total registration of new 
vehicles in first 24 days of January 
is 1,283, total first 24 days in Jan- 
uary, 1940 was 764. 

Total passenger cars, Shelby 
county motor vehicle registration, 
including Jan. 24 is 1,134, total new 
trucks including commercial cars 
is 49. 


Act through which Washington 
apportions funds to the states for 
highways. 

U. S. Commissioner of Public 
Roads Thomas H. MacDonald some 
time ago notified W. L. Miller, 
chairman of the Georgia State 
Highway Board, that its fund prac- 
tices violated the federal statute. 
No satisfactory explanation or res- 
titution has been made, with the 
result Georgia will be deprived of 
$504,074. 

Under the act as much as one- 
third of funds allocafed to a state 
may be the penalty for diversion. 
Massachusetts was penalized $472,- 
862 in 1938 and New Jersey $250,000 
in 1937. 

Although $3,300,000 of highway 
funds have been diverted in Geor- 
gia, about $1,400,000 has been re- 
paid to the highway department as 
other state revenue became avail- 
able. Washington overruled, how- 
ever, the _ state’s contention no 
penalty was justified, since the 
diverted money would eventually 
be restored. 


The attitude of the federal gov- 
ernment toward the diversion is 
epitomized by Rep. Wilburn Cart- 
wright, chairman of the House 
roads committee, in these words: 


“Congress cannot be expected to 
continue indefinitely attempts to 
help complete the highway systems 
of those states which pursue the 
indefensible practice of misappro- 
priating their own gasoline and 
other motorist special taxes to pur- 
poses not related to highways.” 

* * * 


Only 16% of Motor Taxes 
To Go for N. Y. Highways 


ALBANY.—F rom estimated auto- 
motive tax contributions totaling 
$102,300,000, only $16,839,000 or 
about 16 percent will be used for 
state highway construction and 
maintenance if the state legislature 
here adopts the 1941-42 fiscal year 
budget recommendations submit- 
ted Jan. 27 by Gov. Herbert H. 
Lehman. 

His entire highway recommenda- 
tions, which were cut more than 
$2,500,000 below the low figures of 
the current fiscal year, also in- 
cluded $3,490,000 state aid for 
county and town highways and 
$576,000 state aid for snow removal. 
Even with these local aid figures 
included, a total of only $20,905,000, 
or approximately 20 percent of 
their tax contributions, would be 
returned to highway users in the 
form of any road construction and 
maintenance. 


2nd U.S. Court of Appeals 
Dismisses Overdrive Suit 


CHICAGO. — United States Cir- 
cuit Court of Appeals of the Sec- 
ond Circuit has affirmed the final 
dismissing decree of the United 
States District Court of a suit for 
infringement brought by Raymond 
DeFilippis against Chrysler Sales 
Corp. 

Both proceedings were defended 
by Borg-Warner Corp. as manu- 
facturer and supplier to Chrysler 
Corp. of the transmission over- 
drives which were alleged to in- 

fringe DeFilippis patent. 





OLDSMOBILE announces a 


or the 110 horsepower Straight Eight en 


new addition 


series. 


Sixty 
Known as the Town Sedan, the new four-window sedan is available on 119-inch 
wheelbase chassis powered with either the 100 horsepower Econo-Master Six 


to its low-priced 


gine. 





Chrysler Sales Powwow . . . 





REGIONAL AND DISTRICT managers of Chrysler Sales division conferred 
in Detroit last week on current sales campaign. Among those present were, 
left to right, W. S. Hatch, Plymouth representative, Chicago; E. N. Osborne, 


Plymouth representative, Atlanta region, and R. 


executive. 


N. Harger, Chrysler sales 





OTHERS ATTENDING the Chrysler sales conference were, left to right, 
Joseph A. O'Malley, Chrysler sales executive; Stewart W. Munroe, general 


sales manager; 
executive. 


Marion Powers, sales executive, and H. P. 


Valentine, sales 





LEFT TO RIGHT, D. B. Russell, wholesale manager; C. L. Leach, district 


manager; 


Pittsburgh. 





J. 3. Lawler jr., district manager; T. J. O’Toole, district manager; 
M. Hays, district manager, and S. 


H. Chelsted, district manager, all of 


Oldsmobile Sales Rise 43% 
In Second 10 Days of Jan. 


LANSING.—Oldsmobile sales are 
continuing at a_ record - breaking 
pace, according to figures released 


by D. E. Ralston, general sales 
manager. 
Sales of Oldsmobiles for the 


second 10 days of January totaled 
5,896 units. This is the largest vol- 


> 
Ratings 
(Continued from Page 1) 


maximum gross vehicle weight in 
pounds. 

The plate, containing additional 
information of an explanatory na- 
ture that the individual manu- 
facturers may elect to include on 
it, will be displayed at a prominent 
place on the vehicle. The horse- 
power feature was included on the 
plate because of its relationship to 
the truck’s hill-climbing ability. 

The gross vehicle weight term as 
expressed by the committee is also 
expected to assist in the problems 
of insurance companies, drivers’ 
wages and truck rental rates, and 
to be of assistance to American 
exporters of motor trucks. 


PUC Sets Minimum Rate 
On Pa. Furniture Hauling 


HARRISBURG, Pa. (UTPS). 
Minimum rates for hauling house- 
hold goods by motor trucks have 
been ordered here by the Public 
Utility Commission. 

The order becomes. effective 
March 1 and applies to shipments 
of more than 40 miles. The com- 
mission also directed that moving 
charges be based on the weight 
of goods. 


ume for this period in the com- 
pany’s history and represents a 
gain of 43 percent over the 4,123 
cars sold in the same period last 
year. 


Sales from Jan. 1 to Jan. 20 were 
10,970 units which likewise sets a 
new record and is 44 percent ahead 
of the 7,613 cars sold in the first 
20 days of January, 1940. 


“Since the introduction of the 
1941 line last fall, Oldsmobile 
dealers have set new sales records 
each month,” Ralston said, “and 
according to the present outlook it 
appears that Oldsmobile is headed 
for the biggest sales volume in its 
43-year history.” 


Ralston also reported a strong 
used car market with used car sales 
for the first 20 days of January at 
a new high of 32,663, a gain of over 
44 percent compared to last year. 


Turnpike Commission Cuts 


Toll for Volume Traffic 
HARRISBURG, Pa.—(UTPS).- 
The Pennsylvania Turnpike Com- 
mission has ordered a toll discount 
amounting to as much as 20 percent 
for volume traffic, Edward S. Gogo- 
lin, general manager of Pennsyl- 
vania Motor Truck Assn., last week 
said he was advised. The reduction 
is effective Feb. 1, and on a tem- 

porary basis. 


The new schedule calls for the 
discounts to be applicable’ on 
monthly toll bills of $1,000 and 


more, Gogolin explained. He added 
that the action of the commission 


does not alter the present rate 
schedule but does provide discounts 
for volume use of the 160-mile| 
highway between Harrisburg and 
Pittsburgh. 


Nash Sales Rise; 
Blees Says New | 
‘600’ in Deman 


DETROIT.—Swelled by the ¢ 
mand for the new low-priced Nas 
Ambassador “600,” sales of ney 
Nash cars during the first 20 day 
of January exceeded sales for th, 
entire month of January last yea 
it is reported by W. A. Blees, gen 
eral sales manager of Nash. 


In November and December, }; 
pointed out, the factory set ne 
production records and this pry. 
duction is reflected in the exceller 
rate of sales in January. Durip 
the first 20 days of the month, } 
said, domestic sales totaled 3,8 
units, a gain of 51 percent over th 
comparable period of 1940, whe 
2,560 units were sold. 


Sales during January last yey 
totaled 3,651 units, with curren 
sales indicating that this figur 
will be boosted to well over th 
6,000 mark this month. 





Willys Announces 


Speedway Coupe | 


At a Lower Pric 


TOLEDO.—Said to be the lowest 
priced full-sized passenger automo: 
bile in the world was announce 
here last week by Willys-Overlan 
Motors, Inc. Known as the Spee¢ 
way Coupe, this new addition t 
the company’s Americar line wi 
sell at $595 f.o.b., Toledo. 


The coupe is designed to brin; 
the advantages and economies 0 
motoring to America’s low-incom 
families, to small business mer 
and to economy-conscious farmer: 
said Jospeh W. Frazer, the com 
pany’s president. 


The car utilizes the same powe 
plant as the Willys America 
Plainsman models which placed firs 
and second in the recent 600-mil 


fuel consumption contest from Le 


Angeles to the Grand Canyon. |! 
is also equipped with the sam 
hypoid rear axle and helical trans 
mission gears, Frazer added. :‘ 
feature of the body style is th 
extra-large luggage space which i 
provides. 

The new model sells for $70 les 
than the Americar Sedan and t 
help make possible the record loy 
price it will be available only i 
one color, known as Americar blu! 


Buick January 
Sales Rise 16%. 
Backlog Up 56% 


FLINT.—Buick’s retail deliverie 
for the second 10 days of Januar 
set an all-time record for this pe 
riod, according to W. F. Hufstade! 
general sales manager. Sales to 
taled 7,341 new cars between Jat 
10 and 20. This compares with 6,42 
sales in a similar period last yea! 


Hufstader added that deliverie: 
of new Buicks from the first of th 
year through Jan. 20 likewise wer 
at a new high, the figure being 14; 
082 units or a gain of 16.6 percet 
over the first 20 days of 1940. Boi 
unfilled orders and new _ ordef 
went up during the second 10 day 
of this month, new retail orde! 
showing more than a 56 perce! 
rise over a year ago. 

Keeping pace with new car sale 
used car deliveries were also @ 
new levels. A total of 15,313 wer 
sold in the second period. 


ATAM Conclave 
To Be at Chicag? 


CHICAGO.—W. A. (Cap) wil 
iamson, president of Automotl! 
Trade Assn. Managers, has & 
vealed that the midsummer mee! 
ing of the organization will ™ 
held at the Drake hotel next Ju! 
the exact dates to be announcé 
soon. 

The decision follows the select 
of this city for the 1942 Nation 
Automobile Dealers Assn. conve! 
tion. 
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TAKE very seriously the con- 
ducting of this column. I try 
away from controversial 
because there are so 


so beneficial 


arguments. 
of * 


But I feel it is my responsibility 


| to take a position now with ref- 


nce to subject matter brought 
<p during the recent National 
Automobile Dealers Assn. con- 


' yention, and in so doing I take 
. the entire 


responsibility upon 
myself. Thank goodness, this col- 
umn and this publication are big 
enough to admit that there are 
two sides to every question and 
they are quite willing to open up 
the column to any dealers who 
may disagree with me. 

* * * 


Real Features 


Not Covered 

HE thing on my mind now is a 

talk given at the NADA conven- 
tion, which was dignified by the 
title “Volume or Streamlined Sell- 
ing.” While I don’t disagree with 
any of the logic expounded in this 
talk, and I am sure no one else 
can disagree, still I feel that the 
real features of the selling plan 
were not covered, but in a way 


‘they were brought out only briefly 
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in the discussion which followed 
from the floor. 
7 x 

Please understand that this col- 
umn has no fight whatsoever with 
volume selling as such. There 
are many dealers who sell vol- 
ume merchandise and at the 
same time have high-class, profit- 
able, permanent operations. They 
are exemplified by such opera- 
tions as Frank J. Edwards of 
Milwaukee, Dodge-Plymouth deal- 
er occupying a building a block 
square, ably conducted by George 
Lindblom and is based upon ade- 
quately and honestly serving the 
automobile public of the com- 
munity, 


Three Good 


Principles 
[X the speech regarding selling, 
the point was made that a part 
of the success is due to cutting 
down unnecessary fixed expenses. 
Of course that is a good principle 
and may well apply to any kind of 
business operation. Another point 
was that success depended upon 
the close cooperation between deal- 
er and salesman, and this, of 
course, is a good point in any busi- 
ness and not an exclusive adjunct 
to volume selling. The third point 
Was more adequate records — in 
fact, daily records so that the profit 
Position of the organization might 
known. This likewise applies to 


all types of operations, and should 
be encouraged. 
* 


* * 


* * 


But the situation which makes 
me feel that I ought to take off 
my coat and go to bat is that type 
of so-called “volume operator” who 
ener modern nor streamlined. 

he fact is with him his volume is 
predicated upon cutting the price 
and his efficiency in operation and 
reduced expenses are not for the 
ae of making more profit 
oeeynaelt or rendering better 
a a to his owners, but it is 
sible ri purpose of making it pos- 
no or him to offer greater al- 
So ae than his competitors. 

e title of this speech might 


rT have been s ] “ ‘Ee. 
i ‘he § e Jj > 
‘n Chiseling.” ree Ss ee 
- * 


k * 
Must Maintain 
rices 


PRICE-currinG is not modern. 
the ow, first market places of 
Our pres opened up long before 
always — civilization, there was 
who aes dealer in that market 
Product find ways of selling a 
Dice maa less money. Cutting 
fective sel}; aS now, was not an ef- 

selling weapon unless some- 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or r 
addressed to John 0. i ae 
and the writer’s name will be kept in confidence if requested. 
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body else in the market maintained 
the price. I have noticed that the 
so-called volume operators are 
never successful for long in one 
given market, because while they 
might get business, the type of 
their operation does not build busi- 
ness— they are making as many 
enemies as friends. People don’t 
like to be taken advantage of, nor 
do they in large numbers like to 
take advantage of others. 
ok * «* 


I notice, too, that these so-called 
“volume operators” cannot be 
successful unless they are almost 
exclusive in their market. You 
might give as an argument that 
type volume operators are serv- 
ing the public. Well, one of the 
sad things about this whole situa- 
tion is that the “pricecutters” 
who have developed a reputation 
locally for giving a large allow- 
ance buy a large percentage of 
their deals for less money than 


the legitimate competition is 
willing to pay. 
* * 
Why Set Up 
Dealership? 


F your conception of automobile 

retailing is selling new cars at a 
cut price rather than rendering 
service to automobile owners in 
the community, why go to the 
trouble of setting up a dealership 
even though you have cut expenses 
to the bone? Train a sales organi- 
zation to lure people in, if not 
through actual misrepresentations, 
through questionable methods. 
When you get people in, attempt 
to outsmart them in the closing 
room, using practices that are con- 
trary, in many instances, to the 
rulings of Better Business Bureaus, 
in violation of ordinances in many 
cities, and occasionally even con- 
trary to postal laws. 

* * * 


Why go through all this fuss? 
Why not out-streamline the so- 
called “streamliner” and set up a 
tent by the railroad yards when 
you have a trainload of cars com- 
ing in? Let it be known that you 
will deliver the cars to anyone 
who will lift the bill of lading 
and pay you $5 profit per car. By 
this practice you could sel! al- 
most all of the cars in your com- 
munity (at least until some other 
dealer started this same practice) 
and you would make a lIot of 
money. In the meantime, you 
would have no expenses. Of 
course the independent used car 
dealers in town would come down 
to bid on the used cars. It would 
be making a hey-day for them. 
The finance companies would fol- 
low you down in case any new 
car customer would want install- 
ments, 


Does He 
Serve Humanity? 


UT talking about turn-overs — 
you wouldn’t have any money 
invested at all, and you would get 
$5 profit on each car simply by 
arranging for a customer to lift the 
manufacturer’s bill of lading. 
* * + 


Does the price-cutter, or the 
super price-cutter who could op- 
erate as I have mentioned above, 
really serve humanity? Not from 
the standpoint of the automobile 
manufacturer, because should 
automobile dealers, by cutting 
their own throats, pass out of the 
picture, and manufacturers be 
called upon to retail automobiles, 
it will cost the manufacturer, 
in the shape of chain store taxes, 
much more than the discount he 


now grants the dealer. 
se « 8 


* * * 


Diminishing 
Return 
HE motoring public isn’t served 
by this cut-price proposition be- 
cause they are interested in more 
than just buying a new car— they 
are interested in the conditioning 
(Continued on Page 23, Col. 4) 
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Wyo. Dealers Fight Labor Bill 


Akron Plans to Hold 





1941 Automobile Show 

AKRON.—Even though Auto- 
mobile Manufacturers Assn. has 
stated publicly they will not hold 
an automobile show at New 
York during 1941, Akron District 
Automobile Dealers Assn. has 


announced an automobile show 
modeled after the 1940 auto- 
mobile fair will be presented 
some time in the fall of this 


year. 


18th Motor Salon 
Opens at Chicago; 


New Cars Shown 


CHICAGO.—Supported by factory 
cooperation which made it possible 
to display the newly announced 
midseason models, Broadway New 
Car Dealers Assn. launched its 18th 
annual Motor Salon Feb. 1 at Edge- 
water Beach hotel, where it will 
continue through next Feb. 9. 

The midseason models are ex- 
pected to provide the desired sales 
impetus. They also mark a depar- 
ture from past salons which had 
to re-exhibit cars that had been 
announced the previous fall. 

Nor are the sponsors of the show 
concerned in the least over the 
attendance outlook. They have laid 
the groundwork for a new all-time 
high in crowds through staging 
contests resulting in the selection 
of five beauty “princesses,” from 
whom a “queen of the salon” will 
be chosen. Each of the young 
women represents a community in 
the north side section. Visitors at 
the salon are given the opportunity 
to vote for their favorites as 
“queen,” with merchants, business 
and civic associations, and wom- 
en’s clubs backing the event and 
the balloting. 

Nearly 150 models occupy 31,000 
square feet of space in the lobbies, 
lounges and passagio of the hotel. 


\Gross Receipts Bill Okayed; 


Hammer Succeeds Walton 


By Ira Alexander 
Staff Correspondent 
CHEYENNE, Wyo.— Discussion 
of pending automotive legislation 
occupied members of the Wyoming 
Automobile Dealers Assn. at their 
annual convention here Jan. 26-27. 
New officers were elected as fol- 
lows: 


Ed Hammer (Chevrolet), Sheri- 
dan, president; John LeBarr 
(Ford), Douglas, first vice-presi- 
dent; L. G. Mehse (Ford), Lara- 
mie, second vice-president, and J. 
C. Westbrook (Pontiac), Sheridan, 
secretary-treasurer. 


The convention was _ presided 
over by J. H. Walton (Ford), re- 
tiring president. H. M. Symons 
(Buick), Cheyenne, National Auto- 
mobile Dealers Assn. director, re- 
ported on the recent Pittsburgh 
meeting of NADA. 


Symons, who is also chairman of 
the legislative committee of the 
Wyoming association, told of the 
work being done by his committee. 
It was pointed out that a “little 
Wagner act” has been introduced 
in the Wyoming legislature, and 
the association went on record as 
opposing this measure. It was also 
stated that the gross receipts bill, 
introduced in the state legislature 
to change the present 2 percent 
sales tax, has been altered and was 
now acceptable to the automobile 
dealers. 


The tax as it now stands, pointed 
out Symons, places a one-cent tax 
on sales from 35 cents to 99 cents— 
above that 1% percent. Originally 
the gross sales tax could be paid 
by the merchant—now he must 
collect it from the customer as is 
— in case of the 2 percent sales 

x. 


Dr. L. C. Hunt, Wyoming secre- 
tary of state, outlined bills that 
have already been introduced in 


As president of the sponsoring} the state legislature that will af- 


association and show chairman, 
Charles R. Hearn, Pontiac dealer, 
is assisted by a salon committee 
made up of James F. Goodwin, 
Dodge-Plymouth; Stanley B. Her- 
bison, Buick; Paul B. Smithson, 
Packard; Harold Gillette, Chevro- 
let; Ralph A. Burnstine, Chrysler- 
Plymouth; William Proffer, Stude- 
baker, and Curtis M. Betts, 
Cadillac. 


Philadelphia Assn. 
Chooses Officers 


PHILADELPHIA. — The annual 
meeting and election of Philadel- 
phia Automobile Trade Assn. was 
held Jan. 16 at Penn Athletic Club, 
with an attendance of 300 members 
of both PATA and the ASAP, in- 
ducted by action of the directors of 
PATA, 156 of their “active” mem- 
bers all in good standing into the 
parent organization. 

After dinner and a series of com- 
ments by various members of the 
organization, President Thomas B. 
Martindale expressed appreciation 
of the loyal cooperation and sup- 
port given him by the board of 
directors during the period. 

New officers elected are presi- 
dent, J. Eustace Wolfington, Wol- 
fington Motors; vice-president, John 
H. Gardner, Upper Darby, Pa.; 
treasurer, George H. Thornton, 
Thornton-Fuller Co., and secretary, 
J. Harry Speck, Speck-Cadillac Co. 


Wurzweiler Named Head 


Of Portland Association 


PORTLAND, Ore. (UTPS). — 
Milton A. Wurzweiler of Portland 
Motors, Hudson distributor, has 
been elected president of Automo- 
bile Dealers’ Assn. of Portland. 

Other’ officers and_ directors 
elected for 1941 were: Vice-presi- 
dent, C. E. Francis, Francis Motor; 
secretary - treasurer, William Bell, 
Pacific Finance Corp. Directors are 
A. B. Smith, A. B. Smith Chevrolet 
Co.; Roy O. Burnett, Roy Burnett 
Motors; Strouse Campbell, High- 
land Motors; Arthur L. Fields, 
Arthur L. Fields Chevrolet Co.; H. 
R. Hopkins, L. Y. Billingsley Motor 
Co., and Catlin Wolfard, Wolfard 
Motor Co. 


fect automobile dealers. Among 
those mentioned is the one that 
will no longer require that a truck 
must be weighed after the first 
year to secure license—the owner's 
affidavit is all that is necessary. 
County clerk will collect used 
taxes on cars purchased outside 
state before issuing license. Priv- 
ate cars purchased at the factory 
and being driven through Wyom- 
ing by owner will no longer be 
taxed $6 caravan fee. Another bill 
will establish a penalty of $1 on 
delinquent car transfers. 

Joe Matson, representing Auto- 
mobile Manufacturers Assn., spoke 
briefly in the interest of safety and 
said he is in favor of a driver's 
license law if it is a good one. 
Capt. H. H. Clark, head of the 
Wyoming highway patrol, told of 
the work being done by his depart- 
ment. 

Gilbert Housley, Casper dealer, 
spoke of changes to be made in 
the workmen’s compensation act 
and changing to a merit system. 
Housley is chairman of the com- 
mittee in charge of drafting the 
proposed law. The automobile deal- 
ers are to be placed in the tenth 
bracket with a 1.4 point rating, ac- 
cording to the new setup of the 
law. 


Cheyenne Auto Dealers. Assn. 
were hosts to the convention. Of- 
ficers of this association are Gus 


_mation is desired. = 


Fleischli (Studebaker), president; 
Frank Clark, vice-president, and 
William F. De Vere, secretary- 


treasurer. De Vere also served as 
secretary of the state association 
during the past year. 

The convention closed with a 
banquet. Senator Earl T. Bower 
was the principal speaker. 


‘Imports’ Total 
4.8% of Chicago 
Sales in 1940 


CHICAGO.—New and current 
model used cars “imported” into 
Cook county last year totaled 6,162, 
or 4.8 percent of the total new car 
registrations, says a bulletin of 
Chicago Automobile Trade Assn. 

A breakdown further shows that 
of this number, Illinois dealers out- 
side of the county sold 2,551 units 
to Cook county residents, while 
dealers outside of Illinois accounted 
for sales of 3,611 units. 

The “foreign” sales dropped from 
6.5 percent of total new car reg- 
istrations, the ratio in 1939, and 
the CATA stresses the fact that 
“this improvement demonstrates 
clearly the need for some type of 
investigation fee law’ as a pro- 
tection to dealers. Such a law was 
passed by the Illinois legislature, 
but voided by the state supreme 
court, and a movement is on foot 
to get a new bill that will pass the 
test of constitutionality. 

By makes, the new and current 
used car sales to Cook county 
residents by non-county and non- 
state dealers were: 

Buick, 890; Cadillac, 69; Chev- 
rolet, 854; Chrysler, 269; De Soto, 
172; Dodge, 349; Ford, 800; Hud- 
son, 107; LaSalle, 64; Lincoln- 
Zephyr, 60; Mercury, 158; Nash, 
159; Oldsmobile, 339; Packard, 161; 
Plymouth, 1,031; Pontiac, 523; 
Studebaker, 158; Willys, 4. 


Illinois Conclave 


Again Postponed 


SPRINGFIELD, Ill.—Because of 
the reception and banquet to be 
given for Governor Green, state 
officials and members of the state 
legislature on Feb. 18, the dates 
of the annual state convention of 
Illinois Automotive Trade Assn. 
has been again changed to Feb. 
24-25. The meeting will be at Abra- 
ham Lincoln hotel. 

The following committees were 
named this week by the Spring- 
field Auto Dealers Assn. for the 
state convention: 

Arrangements — H. Wilson Graff, 
chairman; Harold Prehn, C. F. 
Schlitz. Entertainment xy & 
Lindburg, E. W. Bates, James Dun- 
bar. Registration — W. F. Dagon, 
L. F. Steinritz, J. B. Newman. 
Reception — Paul S. Penewitt, 
chairman, and all members of 
Springfield Dealers Assn. Finance 
— George L. Michael, S. N. Glisson, 
Paul S. Penewitt, H. Wilson Graff, 
R. S. Lindburg, W. F. Dagon. 

Speakers of national prominence 
will address the state convention. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 





NEW OFFICERS of the Wyoming Automobile Dealers 
week. Left to right, Ed Hammer of Sheridan, new president; L. G. Mehse of 


Laramie, vice-president, and J. Y. 


Assn., elected last 


Westbrook, Sheridan, secretary-treasurer. 
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OUR PLATFORM 


A continuing understanding between manufac- 
turer and dealer, and fair profits for both. 

An eventual profit for the dealer on every used 
vehicle handled. 

Better dealer service and lubrication facilities 
operated at a profit. 

No diversion of fuel taxes from their intended 
use in highway construction and maintenance. 
No government bureauoracy control of the aute- 
motive industry. 
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Armament Is ‘Plus’ 


HEN Franklin Delano Roosevelt was inaugurated 

President of the United States for the first time 
(March 4, 1933) he epigrammed: “The only thing we have 
to fear is fear itself.’”” That was in the depths of the depres- 
sion — banks closed and closing, the people scared and won- 
dering what they were going to use for money, and the 
country generally panic-stricken. So the Rooseveltian re- 
mark had a soothing effect that undoubtedly helped us re- 
gain our mental equilibrium. Now, as Mr. Roosevelt starts 


on his third term, how applicable is that “the only thing 


we have to fear is fear itself” to the present situation as 
regards automobile dealers! With them, new car business is 
extraordinarily good, so good they have to pinch themselves 
to find out if they are just dreaming, but in their minds 
lingers the fear that defense orders either will curtail auto- 
mobile production of 41 models or, still greater fear, that 
the war situation will become so serious that production 
will be stopped altogether so automobile manufacturers can 
devote all their energies to the making of war materials. 


As we write this we can see no reason for any such fear, 
which opinion is based on statements from most of the lead- 
ing car builders that they are so well equipped that they 
can care for Uncle Sam’s war needs and at the same time 
turn out more than enough new cars to fill orders. In fact, 
there seems to be a planned campaign on the part of the 
makers to give their dealers that assurance. An example 
of this is found in the advertising of Paul Hoffman’s com- 
pany, Studebaker, which declares that “Studebaker’s de- 
fense order for airplane engines is a ‘plus’ order,” that 
Studebaker is erecting separate plants to care for the war 
work. And that its “production will be affected only if de- 
fense requirements for materials or labor necessitate a cur- 
tailment of production by ALL automobile plants.” Whether 
or not that time is near is problematical, but we are just 
optimistic enough to believe that our automotive Atlas is 
strong enough to shoulder the extra “plus” load. 

Playing safe, though, the factories are pushing produc- 
tion to the limit, making hay while the sun shines, and even 
warehousing new cars. Dealers, too, are ordering ahead 
“just in case.” They are putting their house in order, heed- 
ing storm signals, but feeling that, with the assurances from 
the factories, they are going to have all the new cars of 1941 
vintage they will need; that the used car field will be 
strengthened if production stops and that service, already a 
tower of strength, will be a meal ticket that will carry them 
through any emergency. The hundreds of thousands de- 
pendent on the retailing of automobiles for their livelihood 
make it imperative that all these sources of revenue be pro- 
ductive, so that national economy can continue on a bal- 


anced keel. 


Wise Words: 


“ &A NYONE who believes that all the ills of the motor ve- 

hicle business can be cured by some sleight-of-hand 
of the state legislatures is destined to disillusionment,” 
Philip M. Klutznick, general counsel, Nebraska Automobile 
Dealers Assn., told National Automobile Dealers Assn.’s con- 


clave in Pittsburgh recently. 





Richard GHarfst, 
ager of the Automobile Club of 
Michigan, a veteran of motordom 


general man- 


from the days of 
H. M. Leland and 
the early Cadil- 
lacs, is this week’s 
guest conductor 
for George Slo- 
cum. In later 
years Harfst was 
a Hupmobile dis- 
tributor in De- 
troit. And in 1927 
he became mana- 
i ger of the Auto- 

R. Harfst mobile Club of 
Michigan. This 

organization is today the largest 





affiliate of the American Automo- 


bile Assn.; the only motor club in 
American history to exceed a mem- 
bership of 150,000, and with Europe 
at war and the famous A.A. of 
England and the Royal Automobile 
Clubs more or less inoperative, 
Harfst now claims to be general 
manager of the world’s biggest 
single group of automobile owners. 


By Richard Harfst 


TROUBLE- First off, I must 
SHOOTING FOR fess up and apolo- 
THE INDUSTRY gize to George 

Slocum for my 
preconceived notions about columns 
and columnists. Until today I 
thought their’s was the easiest job 
in the world. 

Sitting here at the managerial 
desk at the club, with 150,000 mem- 
bers to keep happy and consider- 
ably more cars to serve, I feel that 
I more or less supervise one of the 
greatest proving grounds in the 
world. From this seat I can watch 
the “big three” fight it out for 
national sales leadership, watch 
one medium-price car pull ahead 
of another. And vice versa. We tell, 
after a few months, which group of 
buyers can be pegged as the most 
satisfactory customers. 

* * #* 


We knew several years ago, long 
before it was generally recognized, 
that manufacturers were putting 
on batteries and generators too 
weak for the modern electrical 
load. We knew it because we have 
to deal with the people whose cars 
would not start. We know a lot of 
things about automobiles, and all 
of it we must naturally keep under 
our bonnets. But if Mr. Blank, 
chief engineer of the so-and-so 
motor car company, wants to find 
out what is causing his customers 
the most concern or the most dif- 
ficulty, we'll let him into the 
records on his own product (only). 

One thing we can reveal to the 
manufacturers and dealers and the 
people of the industry who read 
this column: We serviced 158,367 
“can’t start” calls during 1940. That 
total was more than twice the 
number of our combined calls for 
tire changes, wrecks, out-of-gas 
and all miscellaneous requests for 
service. 





* ¢ # 


One hundred and fifty-eight thou- 
sand “can’t starts” among 150,000 
motorists is a pretty high average. 
Especially is this high when we 
go back a few years to the records 
and find that tire trouble used to 
be the chief cause of motorists’ 
worries. 


There are two principal reasons, 
however, we find why cars won't 
start: (1) motorists; (2) manufac- 
turers. 


We find that too many car own- 
ers are careless about their winter 
preparations. We know many keep 
heavy oil in their crankcases the 
year around. They let their spark 
plugs foul and even become 
cracked; buy poor gasoline and let 
their batteries run low. Many fail 
to keep their motors even slightly 
in tune. 

We also know some manufac- 
turers could improve their elec- 
trical systems. We also find that 
the absence of water-proof wiring 
is a big contributing factor among 
the “can’t start” complaints. 

* * * 


Now, if Mr. Manufacturer will 
keep a weather eye cocked in that 
direction, he is going to develop a 
few more satisfied customers. We 
know a motorist whose car has 
failed to start 11 times in the last 

(Continued on Page 23, Col. 3) 
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‘Stocks Are High . 


ews expressed in column those 
Anonymous contributions will not be accepted but 


be observed upon request. 


San Francisco 


Used car stocks were about as 
high as_ they 
years on Jan. 1. Sales during Novem- 
ber and December of used cars were 
not up to standard, but since the 
first of the year there has been a 
considerable increase of used car sales, 
and dealers are now reporting used 
car sales very satisfactorily. 

New car sales are running ahead of 
1940 about 20 percent. Our stocks of 
new cars are higher than they have 
been since the introduction of the 1941 
model. However, with the spring drives 
about to start, and the possibility that 
the defense program will slow down 
production at a later date, it may not 
be a bad thing to have quite a stock 
of cars at this time. There is con- 
siderable defense work going on in and 
about San Francisco and believe this 
will materially speed up new and used 
car sales during the coming month. 
—E. C. Dahlem, general manager, Wm. 
L. Hughson Co. Inc., San Francisco. 


Texas 


New car sales in December were 10 
percent over November. Immediate fu- 
ture prospects fair; new car stocks be- 
low normal. 

Used car sales are fairly good, with 
prospects fair. Stocks are heavier than 
normal. 

General opinion is business will be 
good first six months of 1941. Nothing 
tangible to support this ‘‘wishful think- 
ing’’ in the strictly cotton areas—with- 
out government defense expenditures— 
except mass contagion of thought.— 
J. N. Mitchell, Waco, Tex. 


Nebraska 


New car sales are somewhat greater 
than normal for January, but used car 
movement is only fair. 


War activity is having little effect in 
this territory, but fear of curtailed 
procuees and rising prices is doubt- 
ess stimulating sales. A. H. Jones 
Co., Hastings, Neb. 


‘Who, Me?’ 


I have just received the autographed 
copy of “‘Who, Me?” and very much 
appreciate the kindness the author has 
shown to Goodyear in the text. I am 
looking forward to reading it with a 
great deal of interest.—P. W. Litch- 

eld, chairman, Goodyear Tire & Rub- 
ber Co., Akron. 

. - € 


Just received autographed edition of 
‘Who, Me?’’ 
_ I feel highly honored to be included 
in this story of the industry. It is a 
good thing Chris didn’t write it any 
sooner or I wouldn't have got under 
the wire. I look forward to reading the 
book with a great deal of interest.— 
Ss. S Skinner, general manager, Olds- 
mobile. 


Car Cities 


In relation to a study we are making 
of major industries, we find it neces- 
sary to obtain a list of American cities 
or towns in their order of importance 
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confidence will 








as manufacturing centers for auton 





Any assistance that you could g 






ated. — Allison Monroe, 
Thompson Co., New York. 
Editor’s Note: To make a compl: 
study of the importance, in order, : 
the American cities engaged in au 
mobile manufacturing is_ quite 
complicated task. This is due to th 
fact that final assembly plants # 
upplying plants «# 
scattere throughout 





















split up and s 
widely 
country. 
However, we have prepared, wi 
the aid of Automobile Manufacture 
Assn., what we think is a reasonabl 
accurate list and present it herewit) 
1. Detroit area: Includes Dearbi 
Pontiac and the plants located wi 
in about 35 miles of the city_prop 
2. Flint; 3. New York area: Inclué 
Linden, Tarrytown and the imme 
ate local districts; 4. Philadelphi 
5. South Bend; 6. Cleveland; 7. Bu 
alo; 8. Los Angeles; 9. Toledo. 


Coming Events 


FEBRUARY ' 

1- 9—Chicago. (Edgewater Beach 5 

is) 18th annual Chicago M0 
Salon. 

4- 5—Lansing. (Olds Hotel). Mich 
Automotive Trades Assn. Am 
Convention. 

10-11—Springfield. (Hotel Ab 
Lincoln) Illinois Automotive 
Assn. annual convention. 

11-183—Milwaukee. (Schroeder H 
Wisc. Petroleum Assn. ann 
vention. 

14-16—Manitowoec, Wis. (Armory) 4 
mobile Show. 

22-Mar. 2—Chicago. (International 
paithestrs) 941 National Auto 

ile Trailer Show. 
25—Jersey City. (Armory) Tw 
first Annual Automobile Show. 

27-28 — Shreveport, La. (Washi 
Youree Hotel). American Petrol) 7 
Institute. Production Meeting. ! r 

S- 7—Washington (Mayflower). y 
ican Society for Testing Mater) 7 

Meeting. ig 
12-14—Washington. (Washington Hell 
SAE National Aeronautic Meet} @ 
MAY ! 
12-13—Milwaukee. (Schroder Hotel) § 
National Production Meeting. 
JUNE : 

1- 6—White Sulphur Springs, W: 
(Greenbrier) SAE Summer Me¢ 

238-27—Chicago (Palmer House). 
ican Society for Testing Mate 
Annual Convention. 

SEPTEMBER 5 

26-26—Milwaukee. (Schroder Hotel) 

National Tractor Meeting. 

OCTOBER di 

30-Nov. l1—Los Angeles. (Biltmore 

tel) SAE National Aircraft Pro% 
tion Meeting. 













i 
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4 STUDEBAKER’S DEFENSE ORDER | 








FOR AIRPLANE ENGINES IS 
“PLUS” ORDER 


Separate division is being created 
to expedite production of Studebaker’s share of 
national defense program 


HEN the Government asked Studebaker 
W.. build airplane engines on a big scale, 
it was not the Studebaker plants or facilities 
that the Government wanted, but rather the 
Studebaker organization of engineers and pro- 
duction executives. 


The Studebaker program for producing air- 
plane engines will have no effect, in itself, on 
Studebaker production of automobiles. The 
equipment in Studebaker plants is not suitable 
for the manufacture of airplane engines and 
therefore separate equipment for that purpose 
is being provided. 


Studebaker production of automobiles will 
be affected only if defense requirements for 
materials or labor necessitate a curtailment 
of production by all automobile plants. 


STUDEBAKER... THE 


HAROLD S. VANCE, CHAIRMAN ° 





Our country’s national defense program creates new problems and new 
responsibilities for all of us. Studebaker intends to discharge its 
defense responsibilities in a manner which will add luster to its name. 


GREAT INDEPENDENT 


The 1941 Studebaker Champions, Command- 
ers and Presidents are more and more popular 
with motorists because Studebaker is offering 
more real value in these great motor cars at 
their low prices than anybody else in the auto- 
mobile business. 


The Studebaker Champion is generally recog- 
nized as the highest quality car in the lowest 
price field—and it’s the lowest priced 6-cylinder 
sedan in America. 


There is good territory open for capable, 
soundly financed dealers in a number of com- 
munities. If you are interested, in making 
progress and profits, write today for full details 
of the Studebaker franchise. Address Paul G. 
Hoffman, President, The Studebaker Corpo- 
ration, South Bend, Indiana. 


PAUL G. HOFFMAN, PRESIDENT 
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N.C. Legislature Asked to Prohibit Tow Driveaways 





Bill is Now Under Study 
By Committee on Roads 


RALEIGH, N. C—A bill intro- 
duced into the state house of rep- 
resentatives here would prevent 
driveaway-hookups of both new 
and used cars within the state. 


The proposed law was introduced 
by George R. Uzzell on Jan. 23 and 
since then has been referred to the 
pec aed icslserclint tatiana adie tad 


Oregon Studies 
New Truck Bill 
On Weight Rates 


SALEM, Ore.—(UTPS).—Into the 
House of Representatives last week 
went a bill to increase the rates on 
motor trucks carrying loads of 30,- 
000 pounds and more. It will cause 
much agitation before it gets far 
on the road to enactment. 


The measure is designed to meet 
any situation which may arise in 
collecting truck taxes should the 
big truck bill now in the Senate 
be enacted to increase the length 
and weight of trucks. 

Under the present law trucks 
carrying loads of more than 30,000 
pounds pay one mill tax per ton- 
mile. They have an option of pay- 
ing that or a 6 percent gross reve- 
nue tax. The new measure elimi- 
nates the option feature and puts 
the tax on a graduated scale. 

Trucks with loads from 30,000 to 
40,000 pounds, would pay under the 
new bill, 1% mills per ton-mile; 
trucks from 50,000 to 60,000 pounds 
would pay 1% mills per ton-mile. 

The limit on trucks now is 54,000 
pounds. The Senate bill would per- 
mit an increase to 68,000 pounds so 
the proposal made would meet that 
case, if the Senate bill becomes 


law. 

The bill is a copy of a proposal 
seemingly indorsed by most of the 
county courts of the state, mem- 
bers of the state association of 
county courts and commissioners, 
and was accompanied to the House 
by a long list of the counties which 
had endorsed by resolution and 
asked their respective county dele- 
gations to support it. 

The bill sets out that “certain 
private interests apparently seek- 
ing to capitalize on popular senti- 
ment with respect to national de- 
fense, are now advocating removal 
of the present statutory limits on 
the sizes and weights of trucks and 
trailers operated on Oregon high- 
ways.” 

In other words the movement is 
against the “big truck” bill about 
to come into assembly legalizing 
60-foot-long and 68,000 pound 
trucks. 


Maryland Conducts Poll 


On Motor Legislation 


BALTIMOREW—To learn the 
public reaction to important con- 
troversial legislative preposals, 
ballots are being mailed to 25,000 
persons throughout Maryland by 
Automobile Club of Maryland in 
cooperation with District of Co- 
lumbia Motor Club and Western 
Maryland Motor Club, affiliates of 
the AAA. 

Purpose of the questionnaire is 
to secure in advance a _ cross- 


section of public opinion in Mary- 
land on motor vehicle legislation 
proposed or already introduced at 
the 1941 general assembly now 
convening at Annapolis. 


committee of roads. The law would 
make it illegal to tow any vehicle 
in the state, except in the case 
of an emergency such as a wreck. 


North Carolina Automobile Deal- 
ers Assn. will vigorously oppose the 
bill when it comes up for ratifica- 
tion, according to the latest reports. 

The bill presented would amend 
chapter 407 of the public laws of 
1937, in section 123, and all laws 
in conflict with this bill would be 
repealed from the date of the 
present bill’s enactment. 





Diversion Gains 
Support in Neb., 
Ask 20% Increase 


LINCOLN, Neb.—Anti-diversion- 
ists met an early reverse in the 
opening days of the Unicamerual 
legislature. 

Twenty members introduced a 
bill to re-enact the 1 cent gasoline 
tax for old age assistance. It now 
seems certain that this measure 
will pass and be signed by the 
governor. 

The League of Nebraska munici- 
palities is advocating a 30 percent 
diversion for cities and towns in- 
stead of the present 10 percent. 
Farmers’ organizations are clamor- 
ing for exemption of gasoline taxes 
paid on fuel used in the operation 
of machinery on the farm. High- 
way users staged a tri-state anti- 
diversion conference last May. 

However, the cement organiza- 
tions, petroleum associations and 
the good roads associations failed 
to cooperate. Paul Halpine, head of 
the commercial truckers, rallied 
the forces opposed to gasoline tax 
diversion and is making a gallant 
fight in the legislature. 


Will Ask Extension 
Of Penn. Fuel Tax 


HARRISBURG, Pa. (UTPS). — 
Attorney General Claude T. Reno 
said last week he had _ started 
drafting bills to extend the Earle 
“emergency” taxes, including the 
1-cent gasoline tax, for relief an- 
other two years. Separate bills will 
be introduced continuing the levies, 
established in 1936, from June 1, 
1941, to June 1, 1943. 

The emergency taxes, in addition 
to the gasoline levy, include: 

Four mills on personal property, 
2 cents a pack on cigarettes, 10 
percent on liquor, seven mills on 
corporate net income, eight mills 
on gross receipts of utilities, four 
mills on bank shares and four mills 
on corporate loans. 

Gov. Arthur H. James announced 
recently he would recommend the 
same tax structure as he inherited 
from the previous administration. 
His tax program will be included 
in the biennial budget he offers to 
the legislature. 


Oppose More Taxes 

TRENTON, N. J.—Opposition to any 
increase in the ‘‘automotive tax bur- 
den’’ on farmers and other aenwey 
users was expressed in a resolution 
ae by New Jersey Farm Bureau 
at its annual meeting here Jan. 29. In- 
senees funds for rural roads also were 
asked. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





ALTHOUGH DE SOTO’S new long wheelbase sedan and limousine are 


-passenger models, each o 
Gone (06 Seed wine persons, it is said. The folding auxiliary seats 


joined that three people can ride in them in comfort, 
r’s seat and the rear seat each has a capacity of three passengers. 
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are so wide and so closely 
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f them, as a matter of fact, can 
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SOUTHERN CALIFORNIA welcomes Harry Moock, vice-president of Plym- 
outh, with a huge billboard in front of the Ambassador hotel. Left to right, 
Frank Payne of Rodney Boone Organization; Hal Heberling, new assistant to 
Verne Orr in Southern California; Verne Orr, vice-president of Chrysler Corp. 


of California; L. G. Mathauser and 


Leo Elki 


ns of Foster & Kleiser; Slim 


Barnard of Los Angeles Examiner, and Moock. 


N.H. Bill Would Restrict 
Interest Rates On Car Loans 


Special to Automotive News 

CONCORD, N. H.—(UTPS).— 
Automobile finance companies 
would be sharply restricted in their 
rates, under House Bill No. 216, in- 
troduced in the legislature. 

Under terms of the measure, 10 
percent per year would be the 


Truckers Plan 
To Oppose Law 


SYRACUSE. — Associated Truck- 
ing Industry, Inc. of New York, 
Syracuse Motor Truck Dealers 
Assn. and certain other interests, 
will vigorously oppose a proposed 
local law, just introduced in the 
Syracuse common council, which 
would impose license fees on every 
freight-carrying truck operating 
through, out of or into the city, 
except those operated entirely 
within the Syracuse industrial area, 
farmers’ trucks and a few other 
exceptions. 

Trucks operating between fixed 
termini and over regular routes 
would pay $20, $40, $70 or $100 a 
year according to their weight; 
those not operating between fixed 
termini and not over regular routes, 
$10, $25, $50 or $75; contract car- 
riers by motor vehicle, or private 
carrier, $10, $25, $50 or $75. Trailers 
would be assessed at a rate equal 
to 20 percent of the amount levied 
upon the vehicle by which it is 
drawn. 

The common council will hold a 
public hearing on the proposed law 
Feb. 10. 


Would Test 


For Drunkenness 


LINCOLN, Neb. — Standards 
by which it can be determined 
whether or not a motorist is 
intoxicated are defined in a 
bill offered last week to the 
Nebraska legislature by Senator 
C. Petrus Peterson of Lincoln. 


“I am not interested in prose- 
cutions, especially,” explained 


Senator Peterson, “but there is 
nothing in the law now defining 
intoxication in connection with 
driving. This law would set the 
standards.” 


The bill, which has the en- 
dorsement of the Nebraska 
Safety Council, would subject an 
accused motorist to conviction 
if .15 percent or more of alcohol 
by weight is found in the “blood, 
breath, urine, or other body 
substances.” 

While no provision is made to 
make the blood tests compul- 
sory, Senator Peterson said that 
in his opinion, in a close case, 
an accused motorist would will- 
ingly submit to them. The pres- 
ence, of course, of .05 percent 
or less would acquit him. It was 
pointed out that a fairly accu- 
rate test could be made from 
the breath. 








maximum rate of interest that 
could be charged to finance the 
sale of a car or on any loan se- 
cured by a lien or mortgage on 
motor vehicles. Interest could not 
be made payable in advance or 
compounded on unpaid balances. 


It is specified that if interest or 
charges in excess of the legal rate 
are charged, contracted for or re- 
ceived, the obligation shall become 
void, the lien or mortgage on the 
vehicle involved shall be _ dis- 
charged, and the lender shall have 
no right to collect or receive any 
part of the principal, interest or 
other charges. 

In addition to these penalties, the 
act provides for a $500 fine and 
six months’ imprisonment for vio- 
lation of the law. 

The bill was referred to the 
House committee on revision of 
statutes. 


Mo. Motor Laws 


Held Up While 
Governors Fight 


ST. LOUIS.— While Democratic 
members of Missouri’s State Legis- 
lature are trying to find ways and 
means to prevent Forrest C. Don- 
nel (Rep.) from taking his seat as 
governor following his election by 
3,316 votes over Lawrence McDan- 
iel (Dem.) much legislation for re- 
vision of motor laws is sidetracked 
for an indefinite period. Governor 
Lloyd Stark who is continuing in 
the office until the current squabble 
is settled has advocated the pas- 
sage of constructive legislation. 

In his message Governor Stark 
asserted that public interest re- 
quired that the bus and truck laws 
be modernized in a manner con- 
sistent with an efficient and eco- 
nomical system of transportation. 
“The revised laws,” he said, “should 
deal fairly and equally with all 
classes of commercial vehicles. It 
should take into account the prin- 
ciple that all types of transporta- 
tion should enjoy equal protection 
of the laws.” 

A three-point program as advo- 
cated by the board of governors 
of Automobile Club of Missouri 
also has been shunted aside while 
the gubernatorial battle rages. 











Legislation | 





In the Honner 


N. H. Wage-Hour Bill 
CONCORD, N. H.—Bills _providi; 
for establishment of minimum ya; 
and maximum hour standards a,. 
creation of a state labor relation! 
board ‘‘to promote industrial peag| 
have been introduced in the gt, 

legislature here. 
* * s 


Outlaw Diversion 
AUGUSTA, Me.—Highway fund 4 
version would be outlawed by stg, 
constitutional amendment_ under terp,, 
of a resolution introduced in the gtg,, 
legislature here. | 
*- ¢ @ 


Refunds 

TOPEKA, Kans. — Senator Claren, 
Oakes of Montgomery county has j; 
troduced into the Kansas senate {} 
third of the administration's project; 
His bill would permit the corporatig 
commission to make refunds of th 
deposits of motor carriers when the 
quit doing business within the stat: 
The rebates would be allowed eith: 
when the carrier withdrew of his oy, 





: 
; 
\ 
' 
, 
| 
; 








free will, or when the commiggig; 
cancelled the permit. 
* o + 
Dimming Lights 
CONCORD, N. H. (UTPS).—A bil) 


authorizing a $25 fine and a 10-day 
suspension of license and registratig: 
for motorists who fail to dim the 
headlights when approaching othe: 
vehicles has been introduced in th 
legislature here. 
es ¢ + 


Wis. Fee Reduction i 
MADISON, Wis.—The Fehlhaber bil! 
providing for a reduction of Wisconsi: 
automobile license fees has_ been ip. 
troduced in the state assembly. Unde 
the bill, licenses for cars_ weighin 
less than 3,399 pounds would cost { 
and for cars weighing more than th: 
the fee would be $10. Present licens 
fees range from $10 to $48. 
= * s 


Extend Deadline 
PHOENIX (UTPS). — Governor 0; 
born of Arizona has signed a bill t 
extend the grace period for purchay 
of 1941 automobile license plates with 
out penalty to Feb. 15. 


ee Ce ae 


Funds for Cities 

HARRISBURG, Pa. (UTPS).—Unde 
bills introduced in the House by Re 
Elmer J. Holland, the municipalities ¢ 
Pennsylvania would receive a larg: 
part of the motor funds now sper 
on roads by the state highway de 
partment. One measure would appro 
pris direct to the cities the sum 0 
3,950,000 and another would give ther 
$1,000 a mile for all streets not no 
cared for ~ d the state which maintain 
all thoroughfares on the state syster} 

within their limits. 
” * * 


Arkansas Proposals 

LITTLE ROCK, Ark. (UTPS).—: 
bill has been introduced in the Arkat- 
sas legislature which would provide 4 
minimum weekly pay check of $16 fa! 
all Arkansas employes of establist! 
ments engaged in intrastate busines/ 
Another bill would grant free licen 
plates and eliminate the state gasolit: 
tax to full time ministers who 
salaries are less than $900 a year. 

The Senate would exempt active a0' 
reserve Army officers from payment © 
fees for registration of their aut 
mobiles. 7 

A proposal in the House is to prt) 
hibit the issuance of automobile 
drivers’ licenses until receipt for pe 
sonal property taxes is presented. | 
has also been suggested that 
House prevent a vehicle from carryit: 
another vehicle over state highway: 

. . * 


48-Hour Week | 
AUGUSTA, Me.—A bill providing ! 
maximum eight-hour day and 48-hol 
week for workers in all industri) 
and mercantile establishments has bee} 
introduced in the state legislature her} 


Ask 1% Tax 

AUSTIN, Tex.—A _ proposed tax s 
1 percent on the first sale of Dt) 
motor vehicles is included in an oml) 
bus tax bill introduced in the Tex#) 
House of Representatives meeting her} 


Texas Proposals = i 

AUSTIN, Tex.—Three bills of int’ 
est to the automotive industry we 
introduced last week in the Tex 
Senate. Senator Houghton Brown 
introduced a bill to increase the spe 
limit, another to exempt private truC 
ers from the contract carrier provis! 
of the motor carrier act, and Senal 
Penrose Metcalfe offered a meast 
revising the license fee schedule ! 
registration of motor vehicles. 








ATTILA CASTRO, right, general manager of Auto Mercantil S/A, Rie ° 


Janeiro, 


Studebaker distributors in Brazil, confers with R. A. 
general manager of Studebaker Export Corp., in his office at South Be? 


Hutchins” 


Castro expects a good year in Rio de Janeiro during 1941. 
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UBURBS are growing twice as fast as the rest of the 
; country. With so many folks leaving brownstones, 
etre row houses and apartments behind, thousands of “‘no- 


or . « . . 

car families” are becoming “new-car families”! 
"isto As a guidebook to their fuller lives, people are using 
has bee the one major magazine which publishes more “how- 
ire hert} 


to-do-it” pages on better living than any other. THE 
AMERICAN HomME, devoted exclusively to these ideas, 


tax © 
oat offers spectacular proof of your expanding car-sale 
ag he! opportunities: its circulation has grown from 300,000 
i in 1933 to over 2 million families today. Read by men 

ry a and women together, it has the heaviest suburban con- 
Browee] centration of any major magazine. 
te tru} 
Prenat A CHALLENGE 

meast 


dule ! 


ml 


TO AUTOMOBILE ADVERTISERS 


We are so sure that more of your best prospects are 
concentrated among the more than 2,000,000 families 
who now read THE AMERICAN HoME that we are willing 
to publish this proposition... 

You pick any typical urban markets and we will have 
R. L. Polk & Co. check your own new-car registrations, 
registrations in your own price class or total new-car 
registrations against our subscription list in compari- 
son with any other magazine or magazines on your 
list. If THe AMERICAN HOME does not prove that it 
reaches more owners or prospects per dollar, WE WILL 
PAY THE ENTIRE COST OF THE CHECK. (If THE AMERICAN 
HoME does win, we'll be glad to pay the cost anyway.) 
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But Investment Positions 
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Motor Shares Receive Special Study After Declines 


Still Remain Undisturbed 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—The net decline of 
about 3 points in the average price 
of automotive stocks in six weeks 
while the stock market as a whole 
was virtually holding its own has 
brought forth a new series of in- 
vestment studies of the motor in- 
dustry by several Wall Street 
houses. 


One view rather widely taken is 
that “bearishness” on the automo- 
tive issues may have been over- 
done. It is asserted that in the 
main investment positions in Gen- 
eral Motors and other leaders in 
the field have not been disturbed. 


In fact, it is reported that con- 
siderable new investment - type 
buying has come into General 


Motors during the recent decline 
in the price of the stock from 
above 50 to below 45. 


The gist of the matter simply is 
that the earnings outlook is un- 
certain and net profits make or 
break stock prices. But there is a 
growing feeling in some circles 
here that despite higher taxes, the 
management of the automotive in- 
dustry can be depended upon to 
eliminate these uncertainties and, 
after new plants and equipment 
for defense orders are operating, 
to achieve profits that will in large 
measure offset losses due to possi- 
ble interruption to normal produc- 
tion processes. 

In the meantime, however, it is 
believed likely that the industry 
will, in order to speed up its share 
in the defense program, make a 
sacrifice of normal operating 
economies. But as the defense pro- 
gram proceeds, these economies 
should come into play and act 


1940 Car Sales 
Show 34% Rise 
In Philadelphia 


PHILADELPHIA.—New car sales 
here rose to 46,976 units in 1940 as 
against 35,007 in 1939, according to 
Philadelphia Automobile Trade 
Assn. 

Sales by makes were as follows: 

Buick, 4,827; Cadillac, 337; Chev- 





rolet, 10,799; Chrysler, 1,961; De 
Soto, 1,500; Dodge, 2,927; Ford, 
4,690; Graham, 25; Hudson, 767; 


LaSalle, 278; Lincoln-Zephyr, 218; 
Mercury, 541; Nash, 574; Oldsmo- 
bile, 3,282; Packard, 1,222; Plym- 
outh, 8,446; Pontiac, 3,016; Stude- 
baker, 1,242; Willys, 307, and mis- 
cellaneous, 14. 

Used car sales in 1940 totaled 
86,280 units as against 74,661 in 
1939. New commercial car sales 
were 5,625 in 1940 and 4,601 in 
the preceding year. 

Compared with the national av- 
erage gain in new car sales of 
28 percent, Philadelphia dealers’ 
sales were up 34.18 percent. 

Individual make showing the big- 
gest gain over 1939 was Chevrolet 
with a 68.3 percent increase. 


Resume Tunnel Work 


NEW YORK.—Construction of the 
north tube of the Lincoln Tunnel here, 
will be resumed and completed be- 
increase in the 
south tube and pending 


cause of the steady 
use of the 
improvements in New Jersey connect- 
ing highways it is announced. Specifi- 
eations for contracts are being drafted, 
and the north tube may be ready for 
traffic by the close of 1942. 


STOCK PRICE AVERAGES 


Previous Latest Year 

Week Week Change Ago 

BO MOVIE. cccccccves 32.00 32.00 35.60 
10 car-truck co.’s ... 32.87 32.87 - 88.27 
10 parts-access, ..... 28.65 28.65 - 25.22 
4 tire-rubbers ...... 19.07 19.07 + 22.35 





as a spur to earnings and a 
stabilizer as well. 

Extremely unusual was the lack 
of action of the three automotive 
groups of price averages in the 
latest week. The price average of 
each group was unchanged from 
the preceding period and, for the 
most part, prices of individual 
stocks also were unchanged. 


Bethlehem Net, 
Orders Set Up 


New Records 


NEW YORK.— Bethlehem Steel 
Corp., the country’s second largest 
maker of steel, reported last week 
new records in nearly all divisions 
of its business as a result of the 
country’s defense drive. 

Some of the new marks set in- 
cluded: 

1—Orders on hand at the end of 
1940 were $1,204,100,000 compared 
with $287,002,024 a year earlier. Of 
the latest total $1,036,100,000 was 
for ship construction and repair, 
leaving $168,000,000 for all other 
orders—defense, civilian and ex- 
port. 

2—Profits for 1940 were $48,677,- 
524, or $14.04 a common share, 
compared with $24,638,384, equal to 
$5.75 a share in 1939; for the 
fourth quarter they were $14,516,- 
779, equal to $4.32 a share, com- 
pared with $13,028,928, or $3.74 a 
share, in the final quarter of 1939. 
Both these were the highest totals 
for the comparable periods in the 
history of the company. 

3—Average earnings per hour 
were 96.9 cents, which exceeded 
the previous top made in the third 
quarter of last year of 93.2 cents. 

Eugene G. Grace, president, ex- 
pressed confidence that the steel 
capacity of the country at present 
was three to four times greater 
than likely needs for national de- 
fense and exports to England. 

Directors declared a dividend on 
the common of $1.50 a share, pay- 
able Mar. 4 to stock of record Feb. 
11. A similar amount was paid in 
December, prior to which pay- 
ments of $1.25 each were made in 
June and September and $1 last 
March. 





Asks Elimination of Trick 
Signs on Gasoline Prices 


OKLAHOMA CITY.—Recommen- 
dations for amending the gasoline 
sign ordinance are to be made to 
the city council by a committee 
headed by Salty Fullerton, council- 
man. 


Changes advised by the com- 
mittee will be elimination of radio 
and newspaper advertising from 
provisions of the ordinance requir- 
ing content analysis of gasoline to 
be part of price signs, and reduc- 
tion of the type size in the re- 
mainder of the sign to half the 
size of the price numerals. 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 





PICTURED at a Packard sales 
are Wm. H. 


anager; 
sppeinted assistant sales mana 


manager of Packard 


ing of a 
poe oot offered at $990 f.0.b., Detroit. 


er of 


Herring, regional manager; 
M. C. Gale, special factory 


Motor Sales Co. ‘ 
campaign to push distribution of the Packard six-passenger 


conference at the Canterbury Club, Cleveland, 


Don S. Hanaford, Cincinnati zone 
representative; A. B. Nielsen, newly 
Packard, and W. M. Kilduff, district 
of Cincinnati. The occasion was the 





Olds’ Regional Meeting . . . 





OLDSMOBILE SALES during the past year reached a new company high 
and prospects for an even greater volume during 1941 were announced in 
Chicago last week by factory executives conducting a two-day regional meeting 


at the Edgewater Beach hotel. Left to right, H. 
manager; D. E. Ralston, Oldsmobile general sales manager; L. J. 
St. Louis zone manager; S. E. Skinner, 
eneral manager; H. A. Trevellyan, assistant general sales manager, 
halmers, Houston zone manager, who were among those present 


Chicago zone manager; Klees, 
Oldsmobile 
and V. A. 


at the convention. 


F. Banks, Milwaukee zone 


Blunden, 





D. E. RALSTON, Oldsmobile general sales manager, confers with H. A. Klees, 


St. Louis zone manager, and C. A 


Blake, assistant zone manager, St. Louis, at 


the two-day regional meeting held in Chicago last week. 


Americans $13,000,000,000 
Richer Now Than in 1928-9 


NEW YORK. — Ready cash in 
American purses or bank accounts 
have reached the record-breaking 
figure of $69,500,000,000 — an aver- 
age of about $527 for every man, 
woman and child. 


Federal Reserve Board experts 


Steel Operations 
High as Contracts 
Go 3 Mos. Ahead 


YOUNGSTOWN, O.—Necessity of 
furnace repair brought steel output 
in the Youngstown district down 
1 point to 95 percent capacity last 
week. Republic Steel Corp. was 
forced to take off a unit here and 
in Warren, but Youngstown Sheet 
& Tube added a furnace at its 
Campbell plant, making a total of 
74 of the 83 open hearth furnaces 
in the district active. 


Blast furnace operation continues 
unchanged with all 24 of the dis- 
tricts’ blast furnaces making iron. 
Operators say that they will have 
sufficient ore supply to last until 
lake shipping is resumed. 

Steel mills are now generally 
sold out through April — their out- 
put is contracted for three months 
ahead, major operators here re- 
vealed. 

“Much business now being placed 
on books may be so-called specula- 
tive business, though it seems by 
far the major share will prove 
purely legitimate coverage,” one 
leader said. “What had seemed 
speculative orders in the late 1940 
proved finally to have been thor- 
oughly warranted.” 


Prices are generally firm. 


Frazier Again Chosen 
By Willys Directors 
TOLEDO.—President Joseph W. 
Frazier was reelected a director 
by stockholders at the annual 
meeting of Willys-Overland Motors, 
Inc., here Jan. 21. Willard I. Webb, 
president, George M. Jones Coal 

Co., was elected a director. 
All other directors were reelected 
including Ward M. and Frank 
Canaday, H. J. Leonard, C. O. 


Miniger, Burton A. Howe of New| 
Roos and A. | 


York City, D. G. 


W. Humfeld. 


who worked out this estimate said 
it was at least $13,000,000,000 larger 
than in the best days of 1928-29. It 
meant a gain of more than $5,000,- 
000,000 in the last year. 

The estimate represented total 
bank deposits and the currency in 
circulation outside of banks, but 
excluded inter-bank deposits. 

Theoretically it was the total of 
what Americans could spend in a 


single day without borrowing. Ac- | 


tually it was about eight times as 
much money as exists in the coun- 
try. This was possible because of 
the every-day procedure of banks 
lending out depositors’ money and 
the borrowers redepositing the 
funds again. 


The big gain in the last year was 
said to have been largely the result 
of British and other foreign money 
coming to the United States either 


for war purchases or safekeeping, | 


plus better business. 





Pontiac Names Kissam 


New York Zone Manager 


PONTIAC.—D. U. Bathrick, gen- 
eral sales manager of Pontiac has 
announced promotion of B. A. 
Kissam to assistant manager of 
the New York zone, succeeding E. 
J. Platfoot, now manager of the 
Dallas zone. 


The New York zone is Pontiac’s| 


biggest and Kissam has made an 
outstanding record as a district 
manager in New Jersey, placing 


his district in number one position | 


in the entire industry from the 
standpoint of registrations. 


Financial 





U. S. Steel Profit 
Up in 1940; Earn 
$8.84 on Chistian! 


NEW YORK. — United State; 
Steel Corp. reports it has earne 
$3.04 a share on the common stog, 
in the quarter ended Dec. 31, 194 
against $2.58 a common share j, 
the final quarter of 1939 and $39; | 
a share in the quarter ended Sept 
30, 1940. , 


For the year ended Dec. 31, th 
corporation earned $8.84 a shar 
on the common stock, against $14: 
a share in the preceding year, 


Net profit of United States Steg 
Corp. and_ subsidiaries for th 
quarter ended Dec. 31 was $39. 
763,251, after deductions, compare; 
with an adjusted net profit of $28. 
729,177 in the final quarter of 1939 
and $33,103,067 in the quarter ende; 
Sept. 30, 1940. 

For the year ended Dec. 31 the 
net profit was $102,181,321, afte 
charges, against a net profit of 
$41,119,934 shown in the pamphlet 
report for year 1939. 


UAW to Redraft 
Contract with GM 


DETROIT. — Demands for revi. 
sion of the General Motors UAW. 
CIO agreement will be drafted Feb 
10-11 at a meeting here of the 
members of International G\ 
Council of the UAW-CIO. 

President R. J. Thomas and GM 
department director Walter P 
Reuther of the UAW-CIO have 
already announced that they wil 
recommend that a general wage 
increase be sought for the mor 
than 160,000 GM workers repre 
sented by the union. 

The meeting of the council wil 
be preceded by a conference rep- 
resenting all chartered GM locals. 


Ford 


(Continued from Page 1) 
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contract for airplane engines| 
awarded over CIO protests. 


Meanwhile, confused reports re-| 
main unsolved concerning the al! 
leged statement of Henry Ford that 
he would lease his huge automo 
bile factories to the government for 
$1 a year rather than submit t 
domination by the UAW-CIO union 


The report was first made publi 
by Rep. Clare Hoffman of Michi! 
gan, from his office in Washington | 
Hoffman declared that “a mat} 
from Michigan” gave him informa 
tion about Ford’s proposed action 
Hoffman would not reveal hi 
source of information. 


Hoffman added that he under: | 
stood that William S. Knudsen} 
director general of the Nationa 
Defense Commission’s Office 0 
Production management, had trie¢ 
ineffectually to get Ford repre 
sentatives to confer with Sidney} 
Hillman, associate director gener@ 
and a vice-president of the CI0 


Knudsen declined to be quoted 
as to the truth or falsity of Hof: 
man’s statement, asserting the! 
he had no intention of enterint 
into a controversy. He confide 
to associates, however, that he ha 
never asked Henry Ford to mee 
| with Hillman, and that Ford ha‘} 
at no time told him (Knudsel | 





| that he would lease his plants ‘} 
the government for $1 a year. _| 





_ TYPICAL OF Hudson executive 
ings throughout the country is th 
to right, Fred D. ; 
manager, and C. G. Beeching, 


freaps now attending merchandising ag 4 

cou y is this picture taken in Cincinnati showing 

Turril, Cincinnati zone manager; H. O. Ward, advertis!?| 
Hudson Midwest sales manager. 
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iil A. name linked with the sign of a Buick dealer- 


ship means many things. 
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y 
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") Tt means he thereby takes a special place as one of the 
' substantial businessmen of his community. 


M! jt means he joins an organization which for several 
“| years past has been setting records in number-of-cars- 
tx| per-dealer sold each season and in average dealer 
volume. 


ae! Jt means he links his fortunes with those of a car 
rs) which has been moving dramatically forward for the 
past half-dozen years, a car with traditions dating 
back to the very beginnings of this industry. 





It means the kind of business relationship in which 
teamwork is the essential characteristic — the kind of 
teamwork that means the factory takes an interest in 
the dealer’s welfare in return for the dealer’s doing 


at likewise. 

that | 

OM0 } J . ‘ 
tfc} Can you get your name in a spot like this? 


it t 


zines 


wl! It’s not impossible. Openings are not numerous, 


stor) naturally —a deal such as Buick offers doesn’t go 
m! begging for takers. 
hi 


nder| But here and there we have a few open points we’d 


dsen 


ion like to fill with the right kind of men — men with eyes 
tri on the long view and with a willingness to work to 
ners build themselves something good. 

ClO | 

Hot If you'd like to know about these opportunities, drop 
ei a line giving a few details about yourself to: 

nfidec 


e hail 
mee} : " 
LS Wo. F. HUFSTADER, 
sel 
ts General Sales Manager, 


— Buick Motor Division, | : 
Flint, Mich. — = ee 


+ Buic 


EXEMPLAR OF GENERAL MOTORS VALUE 


WHEN BETTER 
AUTOMOBILES 
ARE BUILT 
BUICK WILL 
BUILD THEM 


mee! 
ag le! 
rtisi® 





10—(106) 





NAM Survey Reveals Defense Deliveries Above 100% 


But Skilled Labor Shortage 
Is Reported by 45% of Plants _ 


Special to Automotive News 

NEW YORK. — Private industry 
is making deliveries of “above 100 
percent” on defense contracts, ac- 
cording to a survey conducted dur- 
ing January by the committee on 
national defense of National Assn. 
of Manufacturers. 


The survey found that on 93 
percent of all defense contracts, 
specified delivery dates are being 
met or bettered, the total of ad- 
vanced deliveries exceeding the 7 
percent of delayed deliveries and 
giving a figure “above 100 percent.” 

In making the survey results 
public Jan. 26, W. P. Witherow, 
president of Blaw-Knox Co. and 
chairman of the committee, stated: 


“American industry can be de- 
pended upon to deliver the goods. 
Industry has pledged its utmost 
energy to meet national defense 
needs. This survey indicates that 
it is making a record of real ac- 
complishment in meeting the re- 
quirements placed upon it. Amer- 


Murray Is Ready 
To Make Airplanes 
But Has No Orders 


LANSING. — For the last six 
months, Murray Corp. of America 
—Detroit body manufacturer, has 
had 10,000 men lined up ready to 
manufacture bombing plane fuse- 
lages for the government—and for 
six months they have stood idle 
while Washington keeps redrafting 
its plans. 

The story of this stumbling block 
in the defense program was told 
here last week by Clarence W. 
Avery, president of the corpora- 
tion. 

Avery was one of 250 industrial- 
ists and commerce leaders as- 
sembled here by Governor Van 
Wagoner to discuss plans for 
speeding defense activities. He had 
heard several speakers. declare 
that the large industries have con- 
tracted to supply more motors, 
planes and tanks than they can 
manufacture, thus creating a bot- 
tleneck. 

“I would like to point out that 
while the government is_ being 
patient with industry, manufac- 
turers must sometimes be patient 
with the government,” the Murray 
president said. 

“Our company was given a con- 
tract for fuselages for bombing 
planes. Having floor space avail- 
able, we prepared for immediate 
production, installed tools and lined 
up 10,000 men. 

“We were ready six months ago. 
But each time we get set the 
government changes its mind about 
designs. We haven’t received the 
order to start work.” 


Dodge Awarded 
New Truck Order 


DETROIT.—An order for 11,781 
Army trucks from the War De- 
partment was announced last week 
by R. L. Biggers, president of 
Fargo division of Chrysler Corp. 

The order is in addition to a 
commitment for 10,418 United 
States Army Dodge trucks an- 
nounced Jan. 10 by the corporation. 

Biggers said: “Arrangements for 
this new order are now complete 
and when it is added to those 
received by the corporation for 
Army vehicles in both its United 
States and Canadian plants during 
the last 12 months, the total will 
exceed 69,200 units at a total value 
of more than $68,000,000.” 








Chrysler, Ford Complete 


Steel Work on New Plants 

DETROIT.—Steel construction of 
the Chrysler Tank Arsenal, begun 
Nov. 18, was completed last week, 
E. J. Hunt, operating manager of 
the plant has announced. 

Ford Motor also announced that 
it had completed steel work on 
its new airplane plant and was 
four days ahead of schedule. 
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ican industry is proud of its 
progress so far.” 


Seventy-six percent of the com- 
panies answering the survey, he 
added, estimated that the capaci- 
ties of their industries were) 
“sufficient to meet United States 
defense, English needs and nor- 
mal requirements.” Half of the) 
companies revealed they were mak- | 
ing additions to their plants. 


A wide variety of industries par- 
ticipated in the survey, Witherow 
, Said, making it an accurate cross-| 
| section of the status of industrial | 
performance on defense contracts. 





Fifty-seven percent of the com-! #9 
resulting | © 


panies reported delays, 
from inspection techniques, changes 
in specifications, delay in providing | 
specifications, some material short- 
;age and failure to secure machine 
tools. 


Forty percent of the companies| 
said they were operating their 
plants 120 hours or more a week, 
some as high as 160 to 168 hours 
a week. Eighty percent reported | 
working more than one shift a day 
and the percentage working three 
‘shifts a day was greater than that 
Operating only two shifts a day. 


Skilled labor shortage was re- 
ported by 45 percent of the com- 
| panies, but 93 percent had training 
, Programs under way. Twenty per- 
;cent reported a shortage of semi- 
| Skilled labor. None reported un- 
| skilled labor shortage. Seventy-three 
percent estimated shortages in all 
three labor categories if production 
were put on a 24-hour, seven-day 
week basis. 


Witherow said the facts compiled 
in the survey have been presented 
to the Office of Production Man- 
agement and other government 
agencies. 


Studebaker Gets 
Plant Contracts 


For $49,786,149 


SOUTH BEND.—The actual con- 
tract for the Studebaker airplane 
engine setup has. been finally 
cleared by the National Defense 
Advisory Commission. For plant 
construction Studebaker will re- 
ceive $39,740,836. For machinery to 
be installed within the plant, the 
company was awarded an ad- 
ditional $10,045,313 by the govern- 
ment. 


The plants will consist of the 
main plant located at South Bend 
and two feeder plants to be located 
at Chicago and Fort Wayne, Ind. 
Ground was broken here this week 
on the site of the new main plant. 


Studebaker will make the engines 
under a license agreement with 
Wright. In the financial plan 
adopted By the government the De- 
fense Plant Corp. a government 
agency, will cooperate in financing 
the plant and at the end of five 
years, Studebaker will have the 
option of buying the plant as priv- 
ate property. 

It is expected that the aircraft 
project will employ 9,400 persons in 
the three plants. 











Buick Plane Plant . . 





oe 


THE NEW $31,000,000 Buick aviation engine plant, which will rise on a site 


in Melrose Park, Chicago. The plant will build 500 aircraft engines a month and 


employ 10,000 in normal operation. Bids will soon be opened and construction 


started. 





THE 1,200 HORSEPOWER Pratt & Whitney aircraft engine Buick will build in 
its new Chicago plant, is here being inspected by company officials. Left to right, 


James McDade, 
aircraft plant; I. H. Larkin, assistant 


production technician; 


C. N. Ofield, chief inspector of the 
aircraft manufacturing manager; 0. W. 


Young, Buick manufacturing manager, and Harlow H. Curtice, Buick president. 


New Buick Aircraft Plant 
To be Located in Chicago 


CHICAGO.—Plans for the im- 
mediate construction by Buick, of 
a $31,000,000 aircraft engine plant 
in the village of Melrose Park, 
Chicago suburb, were disclosed last 
week by Harlow H. Curtice, head 
of the automobile concern. 

The new plant which will be 
built under government contract 
for the production of Pratt & 
Whitney 1,200 horsepower aircraft 
engines, will employ 10,000 persons 
with an estimated $17,000,000 an- 
nual payroll, and will be one of 
the largest defense projects under- 
taken in this area, involving more 
than $125,000,000. 

Details of the project, which 
have been under negotiation for 
some time, were released by D. E. 
Williams, former Buick controller 
and operating manager of the new 
plant, at a meeting of local, state 
and government officials. 

Building plans call for a one- 





Burke to Head Purchasing 


For Studebaker Aircraft 

SOUTH BEND.—R. B. Burke, 
formerly assistant purchasing 
agent in the automobile division at 
Studebaker Corp., has been named 
director of purchasing for the air- 
craft division. 

In his new capacity Burke will 
direct the purchases of all aircraft 
materials for the three Studebaker 
aircraft plants to be located in Chi- 


_| cago, Fort Wayne and South Bend. 





CREWS WORKING on the $21,000,000 


Ford Motor Co. airplane engine project 


at the Rouge plant are shown dropping the final girder into place at the rear 


,end of the building. Structural steel crews set a record for construction 


speed. 


completing the giant framework in less than two months. 


story manufacturing building of 
more than 1,000,000 square feet of 
floor space in which parts and 
subassemblies will be produced and 
the engines assembled. In addition, 
there will be 24 test cells for testing 
the engines, a power house, person- 
nel and administration buildings. 
The Buick aviation engine plant 
will be one of the seven largest 
employers of labor in the Chicago 
area and probably the _ largest 
single employer in one plant. 


In announcing the project, Cur- 
tice said that every energy of the 
Buick organization will be bent to 
speedy completion of plant and 
facilities and the launching of 
actual production. The executive 
already has set up a_ separate 
manufacturing organization, headed 
by Williams as operating manager, 
and Joseph G. Hammond, formerly 
Buick general superintendent as 
manufacturing manager, and com- 
posed of key Buick production and 
engineering technicians. 

Buick’s vast purchasing facilities 
will be available to the aircraft 
plant through this manufacturer’s 
purchasing agent, L. A. Stewart, 
who will direct the defense manu- 
facturing purchases with the as- 
sistance of W. B. Stickney, as 
resident purchasing agent. 

Curtice said that contracts al- 
ready executed with the United 
States Army and those under nego- 
| tiation involve a total of approxi- 
| mately $94,000,000 for aviation en- 
gines and parts while plant con- 
struction and equipment total in 
excess of $31,000,000, a supplemental 
provision for tooling having in- 
| creased the total over the $24,000,000 
originally released. 


The plant will be set up to 
produce 500 aircraft engines a 
|month, he said, or upwards of 
| 5,000 a year. 


Hercules Motors Buys 
Ice Plant for Expansion 
CANTON, O.—Acquisition of the 
four-story factory building formerly 
| occupied by the York Ice Machinery 
| Corp. adjoining its property at Mar- 
ket Ave., S. and the Pennsylvania 
railroad right-of-way is announced 
| by Hercules Motors Corp. 

Work of reconditioning the plant 
| to accommodate expanding produc- 
{tion requirements of the Hercules 
company already has begun. Plans 
call for beginning operations in the 
} new unit by April 1. 





Defense Officials. 





Defense | 


' 
— 


Ask for Aviation 


Fuel Expansion 


NEW YORK.—A 25 percent ex. 
pansion in the petroleum industry's 
capacity to produce blending agents 
for aviation gasoline is being sought 
by defense officials. 


Negotiations with the industry on 
this proposed expansion, which | 
would have an estimated cost of 
$30,000,000, are expected to be un. | 
dertaken in the near future. Late | 
in 1941 or sometime in 1942 — 
opinions differ —- demands for 100. 
octane aviation gasoline are ex. 
pected to exceed the present 
capacity of the industry to many. 
facture the necessary blending 
agents. 


Meanwhile, it was learned that 
the Army and Navy jointly have 
ordered 1,000,000 barrels of avia- 
tion gasoline, using funds available 
to them, with the intention of 
storing the bulk of it. Contracts 
for this gasoline are said to have 
totaled $8,000,000 and to have been 
distributed among 12 companies, 


Defense Commission officials 
want this storage program stepped 
up until arrangements are made to 
have 3,000,000 barrels in_ storage 
by the end of this year. Commis. 
sion representatives envisage 4 
considerably larger storage pro 
gram than the Army and Nav 
have thus far thought warranted 


As to the need for expanding 
the petroleum industry’s capacity 
to produce blending agents for 
high-test gasoline, there is general 
agreement that the expansion will 
be necessary at some future time 
Some officials believe that existing 
production facilities can match de 
mand throughout this year and into 
1942, leaving ample time to com 
struct new facilities which wil 
obviate development of any bottle 
neck in 1942. 


Defense Plans 
Force Mo. to Open 
Highway to Trucks 


ST. LOUIS. — Governmental de 
fense plans last week caused 
Missouri Public Service Commis 
sion to lift the ban it has placed 
against trucks using U. S. High 
way 40 eastward from Wentzville 
Mo., where the government’s huge 
TNT plant is under construction. 


Common carrier trucks haé 
asked the commission to chang) 
their routes in order to give them) 
easier access to the TNT plant) 
pointing out that State Highway 
94, which connects St. Charles and 
Weldon Springs, and is now used 
by trucks was not strong enough 
to withstand continued heavy 
traffic. 


The commission had objected to 
the proposed use of Highway 40 01) 
the ground the new highway hat’ 
been set aside as a scenic route 
and it might lead to truck operé 
tion later on several roads leading 
into St. Louis. The Highway Con} 
mission also promised to maintait| 
adequately the macadam an 
gravel surface of Highway 94. 
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Canadian Urges 
e . e ' 
Plane Simplicity 
BUFFALO.—Canada is now pr 
ducing more than 600 military Vv 
hicles a day, Lieut. Col. George 4 
Drew of Toronto, leader of tht 
Ontario Conservative Party an 


distinguished author and authorit! 
on Canadian business, told a meet 


W 


ing of Buffalo Life Underwriter) POwe 
Assn. here. is 
He said recent defeats of Italia") In loc 


forces in Northern Africa ha) 
been accomplished with the aid ¢ 
military vehicles built in the D 
minion. “Superiority in mechanicé} Th 
equipment is the decisive factor “) 
modern war,” he declared. : 
Pointing out that the latest Ge'} 
man aircraft “are the last word ” 
simplicity,” he urged that pla! 
and military vehicle manufacture" 
seek the utmost in simplicity 2” 
standardization in design to com 
pete with Germany’s production. 


Drit 4 


+ 
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- A SOUND BUSINESS OPPORTUNITY 
= IN TOWNS LARGE AND SMAIT! 


s and 
r used 
nough 
heav} 


ted to 
40 on 
y had 
route 
opera: 


‘| Two great lines...Complete market coverage...Real cooperation 


rintai! 
n an’) 
4, 


| A" any dealer who has changed to Chrysler and Plymouth Power . . . and all the other exclusive Chrysler features! 
cit) and you'll find he’s happier . . . he’s doing better. That’s 


w pr “ue all over the country, in big cities or little towns. That’s why Chrysler owners are our best salesmen . . . why 
ry wv ° 
rge A the Chrysler and Plymouth franchise becomes more eagerly 
of th 
y af . -ach year. 
thorit’ Why? Because Chrysler gives you the newest and most sought each y 
meet: . . > ‘ 
write) POWerful selling ammunition...the most thorough cooperation 

“> \ ° 2° ‘ C s > = > 
ali (0 local sales problems and local cooperative advertising. Our big program for 1941 may open up new dealer 
; a’ . . . 
aid, opportunities from time to time . . . perhaps one near you. 
he V 
hanic¢ ® aie - e E , 7 . . 2. ce . a ° " : ° , 2 ° ss 3 : 
ham ~~ Think how you'd “go to town” this year if you had Fluid Inquiries will be considered in the order of their receipt. If 
st Ge Drive to sell! Think of the advantages of Airflow bodies interested, write to Chrysler Corporation, Chrysler Sales 
yor tm ca aca castes > lac ffere . > . ; 
= “ Tailored-to-Taste’’ interiors .. . Superfinish ... Floating Division, 12200 East Jefferson Avenue, Detroit. 
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Roadbuilders Urge New U. 


Will Ask for $500,000,000 


Congressional Expenditure 


Special to Automotive News 

NEW YORK.— Vastly increased 
highway construction throughout 
the country as a vital part of the 
defense effort and to meet future 
economic needs was urged at the 
38th annual convention of Ameri- 
can Roadbuilders’ Assn. here last 
week. 

It was revealed during the con- 
clave that a bill asking for ap- 
propriation of $500,000,000 to speed 
construction of needed links in the 
nation’s military and defense roads 
network is being prepared for sub- 
mission to Congress. Numerous 
speakers appealed for increased 
road funds to finance construction 


Aircraft Industry 
Doubles Output 


During Past Year 


WASHINGTON. — The American 
aircraft manufacturing industry, in 
response to national defense needs 
as well as those of Britain, pro- 
duced $544,440,000 worth of air- 
planes, engines and propellers dur- 
ing the calendar year 1940, accord- 
ing to Col. John H. Jouett, presi- 
dent of Aeronautical Chamber of 
Commerce of America, who an- 
nounced the figures on revised pro- 
duction estimates. 

The total of $544,440,000 is almost 
double the $225,000,000 volume of 
1939. Col. Jouett pointed out that, 
“while doubling their output in a 
year the aircraft manufacturers 
also have been expanding plant fa- 
cilities for vastly greater produc- 
tion in 1941.” 

“Airplane factory space,” said 
Col. Jouett, “increased from 7,410,- 
133 productive square feet on Jan. 
1, 1940 to 12,664,600 on Jan. 1 this 
year; and at the same time 15,- 
965,951 additional square feet were 
under construction. 

“The engine plants, with 2,210,- 
730 square feet on Jan. 1, 1940, ex- 
panded to 5,272,479 in 12 months, 
and were still expanding toward a 
goal of 9,700,958 square feet. 

“The propeller plants during the 
same period increased space from 
393,240 square feet to 845,800 square 
feet, and had 108,000 square feet 
under construction. 

“With augmented facilities the 
production of planes, engines and 
propellers will increase steadily 
this year.” 


Army Instructors to Get 


Free Training from GM 

OSHAWA, Ont. — Continuing its 
policy of extending all possible aid 
and cooperation in the Dominion’s 
war effort, General Motors of Can- 
ada has undertaken to conduct 
training schools for army instruc- 
tors in automotive service and re- 


pair work. 
Arranged and worked out in 
detail between General Motors 


service technicians and representa- 
tives of the Department of National 
Defense, the plan calls for a two 
week’s intensive course for 24 army 
instructors, who will be put through 
the training in groups of eight men. 
The classes will be conducted on 
the General Motors premises at 
Oshawa, at the expense of the 
company. 


Hupp to Sell Factory 


To Gar Wood Industries 
DETROIT.—Federal Judge Frank 
A. Picard has signed an order 
authorizing the trustee of Hupp 
Motor Car Corp., now in the process 
of federal reorganization, to sell 
Hupp plant No. 22 to Gar Wood 
Industries for $75,000. 

John E. Murphy, trustee, an- 
nounced that a joint meeting of 
the company’s creditors and stock- 
holders will be held in the Federal 
Bldg. on March 3. 





Wesson Expands 

DETROIT. — Wesson Co., manufac- 
turers of cemented carbide and high 
speed steel cutting tools has started 
construction of a new plant in Fern- 
dale, a suburb of Detroit. The new 
plant and equipment will more than 
double the capacity of its present 
plant. 


of super highways to link key 
points and to bring the present 
road system up to military stand- 
ards. 

Federal Works Administrator 
John M. Carmody, in a message to 
the convention, declared that de- 
fense industries and the United 
States Army and Navy are in im- 
mediate need of 4,000 miles of new 
highways, costing $230,000,000. He 
described this as “by all odds pri- 
ority No. 1 in the defense road 
program.” 

“Nor is this the end,” Carmody 
added. “Daily we are building new 
Army camps, Navy establishments 
and defense industrial sites. At 
present there are 175 camps cer- 
tified for defense roads, but this 
figure is certain to increase. More- 
over, the access roads to these 
camps and industrial sites are be- 
ing delayed, and they represent 
more than half and about three- 
quarters of the total cost of urgent 
defense roads.” 

Carmody noted that local gov- 
ernments are not willing to pay 
their share of the costs of the im- 
mediate defense road needs be- 
cause they feel it is strictly a fed- 
eral problem. 

The convention also received a 
message from William Green, AFL 
president, advocating immediate 
construction of coastal and trans- 
continental express highways. He 
viewed the need as many-sided, es- 
sential to defense as well as to the 
economic welfare of the nation. 

Various other super highways 
linking important industrial areas 
were proposed by numerous other 
speakers. 


Willys War Cars 
Cost $949 Each 


TOLEDO.—Completion of its de- 
fense contract for 1,500 new recon- 
naissance cars by May 7 was 
scheduled last week for Willys- 
Overland. The War Department 
fixed the date. 


Willys’ price of $949 per unit is 
higher than that of Ford’s $929 and 
American Bantam Car’s $942, it 
was learned. 

The Willys “mobile machine gun 
nest,” as it is called, will weigh 
about 1,000 pounds, have a load 
rating of ‘%-ton, carry machine 
guns, and a complement of four 
men. 





Willys Leases Buildings 


To Army Medical Corps 

TOLEDO.—An Army medical and 
distributing center will open here 
in February, utilizing two Willys- 
Overland buildings, it was learnec| 
here last week. 

The War department has leased 
854,000 square feet of floor space 
from Willys- Overland Realization 
Corp., real estate division of Willys. 
The center will service Fifth corps 
area Army units in several mid- 
western states. 


Automotive News’ Almanac, published 
once a year, is considered THE refer: 
ence book wherever automotive infor- 
mation is desired. 


S. Highways for 





Tank Arsenal Readies .. . 





i 


EXTERIOR VIEW of the new Chrysler tank arsenal near Detroit, for which steel construction was completed ly 
week, well ahead of schedule. Three sides of the arsenal has been covered with glass, with an artificial partition », 


the fourth side. Heavy machinery is now being moved into the plant. 





GIANT DRILL presses, not dinosaurs 
arsenal awaiting transfer into the new building. 


stand outside the new Chrysler tank 


U.S. Indictments Seeking 
End To Magnesium ‘Trust’ 


NEW YORK. — Six corporations 
were indicted last week by a fed- 
eral grand jury in what the U. S. 
justice department described as a 
drive by the government to “de- 
stroy unlawful foreign restrictions 
on the domestic production of mag- 
nesium for defense purposes.” 

The indictments named Alumi- 
num Co. of America, Dow Chemi- 
cal Co., of Midland, Mich., Ameri- 
can Magnesium Corp., Magnesium 
Development Co., General Aniline 


Motor Transport Schools 
To Be Opened by Army 


WASHINGTON. — Examinations 
are to be held throughout the 
country under the direction of the 
Civil Service Commission to obtain 
at least 60 qualified civilian in- 
structors for the Army Motor 
Transport Schools, two of which 


already are in operation with two} 


more starting Mar. 15, the War 
Department has announced. 


The schools, attended by spe- 
cially selected men of the Army, 
provide training in operation and 
maintenance of motor vehicles of 
all kinds. Both Army and civilian 
instructors will comprise the school 
staffs. Selectees as well as other 
Army personnel who are chosen to 
attend the schools will be qualified 
for jobs in industry upon com- 
pletion of their service, it is 


pointed out. 





PLANT INSPECTION tours form a 


ortion of the “laboratory” work outlined 


for students in the Post-Graduate School of Modern Merchandising and Man- 


agement, Chevrolet’s school for dealers’ 


sons, which is now in its lith session. 


Here the students watch one of the many tests to which the Chevrolet camshaft 
is subjected in its manufacture at Flint. Left to right, are J. L. Simonsen, 


Simonsen Brothers Co., Inc., Cambridge, Wis.; J. 


Co., East Liverpool, O.; G. B. Kopf jr., Kopf Motor Sales Co., Toledo; Charles 


J. Thomas, Thomas Chevrolet Co., 


Bedford, 
Chevrolet dealer, and Herbert Mugrauer, Oakwood 


Chevrolet Co., Oakland, N. J. 








| crude supply. 


and Film Co., and the I. G. 
Farbenindustrie (a purely German 
firm commonly known as the Ger- 
man dye trust). 

An alleged “conspiracy” of the 
six corporations, the justice depart- 
ment said, limited production of 
the metal in the United States to 
6,000 tons a year, while German 
production last year was estimated 
at over 25,000 tons. 

The department explained that 
magnesium is a valuable material 
usable in place of aluminum in the 
manufacture of airplanes, giving an 
airplane body as much strength as 
aluminum with one-third less 
weight. 

Denials of any wrongdoing came 
from I. W. Wilson, president of 
American Magnesium Corp. and a 
vice-president of Aluminum Co. of 
America; from President Alex Dow 
of Dow Chemical Co., and from 
General Aniline & Film Co. 


Rubber Factories 
Now Operating At 


Peak Capacities 


AKRON.—This rubber capital of 
the nation took on the aspect of a 
boom town as_ rubber company 
officials announced last week that 
plants are operating at capacity 
and that from 15 to 25 percent of 
production is for national defense. 

Spokesmen for the companies 
allayed any fears of a bottleneck 
in the industry, pointing out that 
there is no definite emergency in 
the Far East, where Akron gets 
its crude rubber. 

Executives were farsi ghted 
enough to stock substantial re- 
serves of rubber and this, with a 
program of processing reclaimed 
rubber, has banished all worries 
on this score for the present. 

Besides, the companies are ready 
at almost a moment's notice to 
start synthetic rubber production 
at top speed should there be any 
indication of a falling off in the 


Defense Traffic Men 
LINCOLN, Neb.—The new Nebraska 
highway traffic advisory committee to 
the War Department, to help in the | 
movement of motor transports and | 
troops, appointed by Governor Dwight | 
Griswold, consists of Wardner G. Scott, | 





R. Trotter, Trotter Chevrolet | state engineer; R. F. Weller, assistant | 
director of the motor vehicle division; | 
Pa.: T. P. Dekle, Sam WDugan,; and Captain R. E. Schrein, commander 


of the safety patrol. 


@—— ——- —--- — 








Ford Plane Plant 
Will Incorporate 


Apprentice Schoo 


DEARBORN.—Twenty _ thousay 
square feet of floor space has be 
set aside by Ford Motor Co. in i 
new Pratt & Whitney airplane e 
gine building to be used for an ai 
craft apprentice school, the cor 
pany has revealed. 

The $21,000,000 engine plant, n 
in an advanced stage of constry 
tion and scheduled for completi: 
late in March, will have its appre: 
tice school facilities in the fro 
section of the building. Work « 
the project is so well advanced, 


by students before other parts a 
finished. 

More than half the structur 
steel work has been completed, a 
concrete flooring in the front pz 
of the building is being poured. 1 
facilitate the construction, much 
the building has been covered a 
heated. 


apprentice school. 
applicants is so great, according 
F. E. Searle, superintendent ¢ 
Ford schools, that only one of every 
40 can be accepted. 

“We are seeking only the bé 
material to fill our new traini: 
school,” Searle said. “The 3 
curacy required in building # 
plane parts is no greater than 
needed in producing automobik 
But we have a slightly differ 
problem when it comes to finish 
In aircraft work, almost all x 
faces must be super-smooth or 
material will be scrapped, but 


- 1 
car parts great smoothness is ny 


required in many cases. 

“Thus, our preliminary traini 
program and the schedule to? 
followed in the new school ¥ 
have to be geared to cover t 
new attitude of mind. The 3 
ditional skill in working smo 
surfaces will be vitally essential. 

Boys now being enrolled @ 
started on a three-months train” 
course in the present Ford sch 
facilities, which include the He: 
Ford Trade School, the Ford Tre 
ing School, and the Ford Appr 
tice School. 

The airplane engine building 
being constructed at the Row 
plant to produce Pratt & Whit! 
airplane engines for the US. Ar} 










Highway Engineers Urge | 
Roads for Guns, Tat! 
BUFFALO, N. Y.—-Highway © 
gineers are turning their atten” 
to the need for constructing sto" 
er roads and bridges in New Yor 
State as a vital part of the Natio 
Defense program, according | 
Heber Ashley, new president 
New York State Assn. of High" 
Engineers. 
Ashley has returned to Bub 
from the annual directors mee” 
of the association in Albany. ° 
signing and manufacturing of | 
ger guns, trucks and tanks Mm 
it mandatory that we build in- 


York State superhighways. 
bridges similar to the milité 
roads of Germany,” Ashley * 
served. 
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DI ‘ te 
INGTON. — Directing a 

—_ the fact that its plan 
: “differs radically from _ federal 


hose of the WPA 
plans va” “American Society of 
ot Engineers last week made 
plic the defense emergency train- 
c program it is putting into 
Teration to overcome the shortage 
of skilled men and machines in 
that industry. Fundamentally, the 
program developed by the society's 
educational committee calls for = 
operative activity on the part 0 
governmental agencies, industry, 
educational boards and facilities to 
suit the local labor shortage in any 
given community. 
The society's survey showed a 


" shortage of 110,000 tool engineers, 


tool and die makers and 
me skilled mechanics. “ae we 
consider the estimated ratio wherein 
10 unskilled men are required to 
every one skilled man in industry, 
the importance of quickly obtain- 
———————————————————___—___——_—_=_=—_ 


Del. Truck Men 
Want Lower Fees 


On Registrations 


DOVER, Del.—Passage of legis 
lation reducing truck registration 
fees, as was accomplished two 
years ago, for private pleasure cars 
will be sought during the current 
session of the state legislature by 
the legislative committee of Dela- 
ware Motor Truck Assn., accord. 


ing to announcement here last 
week. 
The truck association’s com- 


mittee will also favor legislation 
that will tend to improve safety 
conditions on the highways. Severa) 
bills, it was stated, were in the 
process of preparation to accomp- 
lish this aim. 

The association’s annual banquet 
will be held here tonight at the 
Hotel Richardson, with former 
New Jersey Governor Harold G 
Hoffman as the principal speaker 
Dewey Quillen will serve as chair- 
man of the reception committee 
for the meeting, at which Robert 
J. McCormick will preside. 


CM Truck Backlog Stands 


51% Higher Than in °40 


DETROIT.—Retail deliveries of 
trucks to consumers in the United 
States, exclusive of the Federal 
government, by General Motors 
Truck & Coach, during the first 20 
days of January, 1941, showed a 
10 percent increase over deliveries 
for the same period of 1940, it was 
announced by J. P. Little, vice- 
president in charge of sales for t> 
truck company. 

As at Jan. 20 the bank on un- 
filled retail orders, exclusive of the 
orders placed by the Federal gov- 
etnment, stood at a point 51 per- 


cent higher than th 
20, 1940 e bank at Jan. 








ech, Harper, Kanaar 

vet Dodge Truck Regions 
mee ROIT.—H. H. Lynch, for- 
ana member of Dodge truck 
: = orce here and more recently 
cen wry , field representative, has 
oo appointed regional truck man- 
- r in the Greensboro, N. C., sales 
ne according to L. D. Cosart, 
Sales manager Dodge trucks. 
pPPointment of R. R. Harper as 
the 8€ regional truck Manager in 


allas territory ; Z 
Ka ritory and R. (¢ 
come = ht manager in the 
istrict was ; , é 
the same time S announced at 
_ 
oan ooster Sells More 
‘ales COSTE R, O.—New automobile 
taled 2.083 4yne county for 1940 to- 


- Or &@ gain of 425 ov 9. 

d car Sales showed a gain of 402 in 

a 3,674 total. Titles issued 

vehicles during the last 

2 13,566 for a gain of 727. 

Pared to 4g7 ¥,, “aS totaled 187, com- 
‘ In December, 1939. 


a oa News Almanac, published 
Nee book a )/% Considered THE: refer- 
“ation js desire. automotive infor- | 


Automo 
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ing the required skilled men can 
be readily appreciated,” its report 
comments. 

The society concludes the train- 
ing of men to meet indicated 
shortages falls into two classifica- 
tions, training of those with no 
experience to fit them for jobs 
and training of those already in 
industry to advance them to more 
responsible occupations. 

“The already existing shortage, 
which promises to reach a new 
peak this spring, has already re- 
sulted in, and bids fair to aggravate 
the ‘raiding’ and cross-raiding by 
industrial concerns of each others’ 
trained personnel, resulting only in 
an increase of labor costs and a 
reduction in operating efficiency 
due to the necessity for re-educa- 
tion of men in their new jobs,” 
the society warned. 





Cabby Hero 


To Get New Cab 

NEW YORK. James F. 
Waters, De Soto dealer in Long 
Island and San Francisco and 
distributor of De Soto Sky-View 
cabs, is giving a new De Soto 
Sky-View taxicab as an “award 
for valor” to Leonard Weisberg, 
a cab driver, shot while bravely 
attempting to disarm a _ thug 
who killed a policeman here in 
a sensational holdup. 

Waters also wired the Car- 
negie Hero Award Commission 
recommending Weisberg as a 
candidate for the Carnegie 
award and medal. 





Warning on Lights 


LITTLE ROC K.—tThe Arkansas 
Highway Commission has warned 
automobile dealers that selling vehicle 
lighting devices not approved by the 
commission, or offering them for sale, 
is a misdemeanor. It is also unlawful 
for motorists to use unapproved 
equipment. 


Chevrolet Puts 
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. ASTE Reveals Its Plans to Train Defense Workers 


Shortage of Skilled Labor 
Is Pointed Out in Survey 





More Stress 


On Reconditioning in 1941 


DETROIT. — Chevrolet dealers’ 
continuance, during 1940, of used 
car sales gains evident since the 
factory’s used car merchandising 
program was launched several 
years ago, assures still greater 
emphasis, in 1941, on the used car 
reconditioning system which from 
the standpoint of the buyer is the 
most vital feature of the program, 
reports W. E. Holler, Chevrolet 
general sales manager. 

“Chevrolet dealers lengthened 
their lead in the used car end of 
the business during 1940,” Holler 
said. “They sold 1,909,972 used cars, 
a figure substantially in excess of 
the huge 1929 total, and second 
only to the all-time peak year 1936. 
More used cars were sold—by some 
340,000—than in the calendar year 
1939. 

“Chevrolet’s effort for the last 


five years has been to elevate the 
quality of dealers’ used car offer- 
ings, by means of basic improve- 
ments in the reconditioning sys- 
tem. 

“The experience of dealers who 
have given more time and at- 
tention to proper reconditioning, in 
line with factory recommendations, 
has been uniformly good. Used car 
sales figures for the time the pro- 
gram has been in effect bear out 
this statement fully. Chevrolet 
dealers’ annual used car average 
for the last seven years—a period 
which goes back two years before 
the program was launched — has 
been 1,596,007 units. The average for 
the last five of these years, how- 
ever, has been 1,717,322. The aver- 
age monthly sales of used cars, for 
the last 85 months, have been more 
than 132,000 units.” 










ARIZONA 
Yuma 
ARKANSAS 
Jonesboro 
CALIFORNIA 
Santa Maria 
FLORIDA 
Ft. Myers 
St. Augustine 
GEORGIA 
Griffin 
Thomasville 


IDAHO 
Lewiston 
Wallace 

ILLINOIS 
Carbondale 
Harrisburg 
Herrin 

INDIANA 
Frankfort 


Lebanon 
Marion] 


COMPLETE 
YOUR LINE 
WITH..... 





THIS LIST REPRESENTS OPEN POINTS 
AVAILABLE WHEN THIS PUBLICATION 
WENT TO PRESS 


ULL 


ORDS SMASHED !/ 


For three successive months, Cadillac and Cadillac 





dealers have broken all previous Cadillac records for 
production, wholesale and retail orders, and deliveries 
to customers. And the sales curve is still mounting. 
Alert dealers will see what that means. The trend is 
to quality cars. This trend is especially evident: in 


communities of the same size as the open points 
listed below—where dealers now handling lower- 
priced lines can add the Cadillae franchise for an in- 
vestment of less than the gross profit on one low- 
priced Cadillac! Interested dealers will be well ad- 
vised to write to D. E. Ahrens, General Sales Manager, 
at the Cadillae factory in Detroit, as soon as possible— 
because franchise applications are breaking records, too. 


/ MISSISSIPPI NORTH CAROLINA 
Marshalltown Biloxi Gastonia 
KANSAS Cleveland Wilson 
Arkansas City si 
Kansas City a d a, 
« 3 © 4 e ly Pa 
Manhattan Sedalia rardesu Me. Vernon 
MAINE 
Houlton MONTANA aneeos 
Rumford Livingston me ame 
MARYLAND PENNSYLVANIA 
Annapolis NEBRASKA Reaver 
ee eee Beatrice Clearfield 
MASS ACHUSE rs North Platte Indiana 
Cambridge Lewisburg 
Webster som MecKe o 
Westfield NEVADA Oil City 
; . Elko Somerset 
MICHIGAN Warren 
Alma NEW YORK 
Holland : 
: Herkimer RHODE ISLAND 
Ludington ; , 
age ar Hornell eat Warwick 
Mt. Morris 


MINNESOTA 


St. Cloud Oneida 


Cadillac 


For the Cadillac Sixty-One Five-Passenger Coupe delivered at 
Detroit, Michigan. State tax, optional equipment and accessories— 
tra. Prices subject to change without notice. A General Motors Value. 


Ogdensburg 


SOUTH CAROLINA 


Orangeburg 


Id 





TENNESSEE 



























SOUTH DAKOTA 
Hot Springs 
Huron 


Jackson 

Kingsport 
TEXAS 

Abilene 

Del Rio 

Harlingen 

McAllen 

Plainview 

Port Arthur 
WASHINGTON 

Chehalis 

Everett 
WEST VIRGINIA 

Beckley 

W elch 
WISCONSIN 

Portage 

Watertown 
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Purchasing Agents Warn Against Material Shortages M 


Fear of Price Advances 


Held Negligible Factor 


Special to Automotive News 

NEW YORK.—Buying of im- 
portant materials for three to six 
months in advance is necessitated 
by the possibility of shortages 
rather than fear of price advances, 
according to the monthly report of 
the business survey committee of 
National Assn. of Purchasing 
Agents. 


“Buying policy recommenda- 
tions,” declares the report, as made 


Truck Shipping 
Declines in Dec., 


But Ahead of 39 


WASHINGTON. — The December 
volume of revenue freight trans- 
ported by motor truck showed a 
seasonal decline of 4.3 percent from 
November, but was 11.6 percent 
greater than that of the preceding 
December, American Trucking 
Assns. announced last week. 


Based on comparable reports 
from 195 motor carriers in 37 
states, the ATA index figure, com- 
puted on the basis of the 1936 
monthly average tonnage of the 
reporting carriers as representing 
100, stood at 133.92 for December. 
In November the index figure was 
139.33 and in December, 1939, it 
was 121.24. 


Approximately 63 percent of all 
the December traffic was general 


merchandise, which decreased 12.9 | 


percent from November. Movement 
of new automobiles and trucks, 
constituting a little more than 6 
percent of the total tonnage, de- 
creased 3.4 percent from November 
but was 3.3 percent above the 
preceding December. Transporters 
of petroleum products accounted 
for slightly more than 20 percent 
of the total tonnage. 


N. Y. City Planners Urge 
Huge Highway Program 


NEW YORK. — Construction of 
new thoroughfares at a total esti- 
mated cost of $600,000,000 is con- 
templated in a master plan for 
express highways, parkways and 
major streets adopted here Jan. 
22 by the City Planning Commis- 
sion. 

Designed particularly to meet the 
needs of truck traffic as well as 
private passenger cars, the projects 
suggested in the plan include a 
new express highway across Man- 
hattan in the vicinity of Canal St., 
linking the Manhattan and Wil- 
liamsburgh Bridges with the Hol- 
land Tunnel; a crosstown highway 
between 34th and 42nd Sts., con- 
necting the Lincoln and Queens- 
Midtown Tunnels, and a Harlem 
River Drive. The plan also contem- 
plates new express thoroughfares 
in the Bronx, Queens and Brook- 
lyn, as well as the widening of a 
number of present'§ important 
thoroughfares. It includes all exist- 
ing express highways, parkways, 
tunnels and bridges and_ those 
about to be built. 





Knowles Appointed 
UTICA, N. Y.—Brunner Mfg. Co., 
announces the appointment of Gerald 
Knowles as its representative for 
includes 
ana and North- 


the Detroit Cerestory. which 
Michigan, Northern Indi 
western part of Ohio. 


public here Jan. 25, “must of ne- 
cessity include the protection of 
manufacturing needs from three to 
six months ahead of current opera- 
tions. This is based on difficulties 
of procurement that may occur as 
the months proceed rather than 
any anticipation of widespread 
price changes. Commodity values 
are not varying to any great ex- 
tent and the fear of wide unsettle- 
ment occurring from price adjust- 
ment or escalator clauses in agree- 
ments is proving groundless. Nu- 
merous contracts subject to quar- 
terly adjustment are being con- 
tinued practically unchanged, al- 
though several items within the 
machine tool industry are reflect- 
ing the higher prices enumerated 
in the escalator clauses included in 
negotiations of last fall. 


“It is to be expected that greater 
labor difficulties will occur’ in 
times such as now prevail in- 
dustrially, and higher labor costs 
are likely to become effective as 
the stress becomes greater. In this 
case, reflection is quite probable in 
commodity values generally al- 
though, on the whole, price changes 
from this factor should not be ex- 
tensive. 


Industrial activity, which has 
been moving upward in the last six 
to eight months, is reaching a 
“rather stabilized plane,” the bulle- 
tin noted. The development was 
attributed to some extent to the 
fact that peak operations have 
been reached in some plants. Ac- 
tivity will resume its upward trend 
when additional plant facilities be- 
come available, it was asserted. 


“On many sides,” the report said, 
“there is now evident a race be- 
tween defense program needs and 
demand for the more ordinary 
commercial goods that continue 
to enter consuming’ channels, 
irrespective of the nationwide 
urgency of government orders 
of every description. Ob- 
viously, materials and equip- 
ment for national protective proj- 
ects will be given every preference 
as 1941 progresses; in fact, this is 
already being felt in many circles 
where deliveries are being further 
extended and supplies being found 
less plentiful. Conditions in this 
regard will become more stringent 
rather than more flexible before 
many weeks have passed.” 

It was asserted that purchasing 
agents are cooperating with sellers 
to avoid creating temporarily ap- 
parent shortages of goods and to 
keep supplies moving in quantities 
that exceed current manufacturing 
needs, against the time when these 
materials will be in short supply. 


Delaware Engineer Urges 
5-Year Highway Program 


WILMINGTON, Del.—A _ Dela- 
ware highway construction and 
maintenance program involving ex- 
penditure of $10,370,000 during the 
next five years is recommended by 
Chief Engineer W. W. Mack in his 
annual report to the State High- 
way Department. 

Of the recommended total out- 
lay, $6,050,000 would be for new 
construction; $3,400,000 for resur- 
facing existing roads, and $920,000 
for widening some 14-foot high- 





AT CHEVROLET meeting 
Chevrolet’s Harrisburg zone, 
general sales manager, and R. 
arrival 
one of 45 w 
month in zones 


F. 


in Harrisburg. J. i s 
is shown greeting E. A. Nimnicht, right, assistant 
Hicks, eastern regtenal manager, on their 

. uct an all-day sales meeting in his territory. i a 
s cone Loveaiat assistant general sales managers are holding this 
throughout the United States. 


V. White, center, manager of 


The session was 





Other Buick Offerings 





ONE of four new cars added to the 1941 Buick Series 40 Special line, is this 


new convertible coupe with ‘‘press-a-button’’ automatic top. 
wheelbase models added to the line are a four-door sedan, 


and sport coupe. 





THE 


Other shorter- 
business coupe 


NEW BUICK Series 40 Special sport coupe on 118-inch wheelbase 


chassis is another of the four new models added to the lowest-priced Buick line. 





AT DEALER announcement of new shorter wheelbase Buick models held in 
Flint were, left to right, Robert H. Holmes of Robert H. Holmes, Inc., Battle 


Creek, Mich., and Guy S. Garber, 


distributor, Garber Buick Co., Saginaw. 


This was one of the 26 meetings in key cities throughout the country attended 
by more than 10,000 Buick dealers and salesmen. 


N.Y. Legislature Is Asked 


To Regulate ‘Credit Crooners 


Special to Automotive News 

ALBANY.—Five bills intended to 
provide protection to installment 
purchasers and small-loan borrow- 
ers have been introduced 


Pliny W. Williamson, Westchester 
county Republican. 


Estimating that one family of 
every two in the state was using 
some form of consumer credit 
through installment purchases or 
small loans, Williamson, who heads 
the Senate banks committee, as- 
serted it was essential that the 
state take immediate steps “to 
regulate the entire field” of con- 
sumer credit. 

Under one of the bills, dealing 
with installment sales, the seller 
would be required to furnish the 
buyer with a copy of the contract 
of the sale in which would be 
stated in detail the cash price, the 
actual cost of finance charges and 
all other extras and the exact dif- 





Thompson Products Plans 
New $11,000,000 Plant 


CLEVELAND.—On a _ 100-acre 
tract 10 miles east of downtown 
Cleveland, contractors will start 
erection of a new $11,000,000 plant 
for Thompson Products Co.; pro- 
ducers of valves and other aircraft 
parts vital to defense. 

The announcement 
President Frederick C. Crawford 
said “the working force in this 
single unit will number 5,000 em- 
ployes and will bring the total 
number of Thompson employes to 
11,000.” 


made by 


in the | 
state legislature here by Senator 


2 


ference between the cash price and 

the installment purchase price. The 
| bill would become effective Jan. 1, 
1942. 

“The object of this bill,’’ William- 
son said, “is to disclose clearly to 
the buyer exactly what he is pay- 
ing for the credit that is given to 
him. And it definitely excludes 
from the contract certain objec- 
tionable features of some contracts 
now in use.” 


Another proposed measure con- 
tinues the present 3 percent month- 
ly interest rate charged by licensed 
lenders on small loans under $100 
and reduces from 2% to 2 percent 
the interest charges on the re- 
mainder of small loans over $100 
and up to $300. 

Two other bills in the series con- 
cern industrial banks. One would 
compel these banks to state the 
charge on each loan “in terms of 
an inclusive simple interest on the 
unpaid principal balance.” The 
other would require that the in- 
terest charges be stated clearly in 
any advertising. 

Under another of the bills any 
advertising, broadcasting or print- 
ing “intended or calculated to en- 
courage needless borrowing” would 
be prohibited in connection with 
consumer credit. 

In explaining this proposal, Wil- 
liamson said: “No longer should 








the crooning voice be heard over 
the radio saying, ‘There is no}! 
trouble that money will not cure. 
If you have character, you can| 
| borrow all the money you need.’ 
The advertising should not en- | 


' courage debt.” 





Col. Fleming Sorry 
For Criticism Of| 
Sloan Viewpoint. 


CAMDEN, N. J.—An apology ty | 
Alfred P. Sloan was given “publicly | 
and ungrudgingly” here last week | 
by Federal Wage-Hour Administra. | 
tor Col. Philip B. Fleming for mig. | 
understanding the General Motors 
chairman’s attitude toward over. | 
time wages in the national emer. | 
gency. 

Addressing the Catholic Confer. 
ence on Industrial Problems, Flem. | 
ing said that from a previous 
speech by Sloan and a subsequent 
exchange of correspondence he had 
mistakenly understood that the 
automotive executive was in favor 
of immediately lengthening the | 
straight time work week from 40 | 
to 48 hours and waiving the time | 
and a half penalty for work jp | 
excess of 40 hours, which the law | 
now requires. ; 

Disturbed by such a view, Flem- 
ing recalled that in a Jan. 8 radio | 
address he had attacked Sloan's | 
position as “both inconsistent and | 
unsound.” Subsequently, he said. 
Sloan informed him by letter that 
his point had been misunderstood, | 
explaining: “What I advocate is 4 | 
full utilization of all our idle re. | 
sources. I believe we should take | 
up the slack of employment by} 
employing the unemployed and in- 
creasing the hours of work per 
week to 40. When that point js 
reached I think we should waive 
the overtime premium and expand 
the work hours per week, as part 
of the emergency, to 48 hours ***” 


After apologizing to the automo- 
tive executive for having misin- 
terpreted his views, Fleming de- | 
clared: “I am glad that Sloan is | 
not one of those advocating repeal 
of the statute requiring time and | 
a half for overtime at this point | 
where the 40-hour week is doing | 
so much to make employment fol- 
low the upward curve of produc- | 
tion.” 


Parts Warranty 


Extended by GM 


DETROIT. — General Motors 
Corp. informally has extended the 
parts replacement warranty on all 
lines of its cars to 12 months or 
12,000 miles, insofar as dealers are 
concerned, although the written 
warranty given retail buyers still 
provides only for replacement of 
defective parts without cost to the | 
buyer if the defect is reported | 
within 90 days or 4,000 miles. 

In practice the dealers of the | 
various General Motors cars had / 
been able to recover their full 
costs on most parts replacements 
within a year of the car’s purchase, 
and the extension of the warranty 
is a recognition of that practice. 
Generally speaking, and with some 
exceptions, much the same policy 
is followed by other leading com- 
panies. 

Only one producer, Willys-Over- 
land Motors, Inc., however, makes 
the 12-month clause a part of its 
standard manufacturers’ warranty. 
Bulk of these state that standard 
parts that become defective will 
be replaced without cost within % 
days, or 4,000 miles. 


a 


Automotive News’ Almanac, published 
once a year, is considered THE refer- 
ence book wherever automotive infor- 
mation is desired. 


Oh-Oh! Truck Drivers 


Watch Out for This 


SPRINGFIELD, Il.—A device 
developed by Sangamo Electric 
Co. here will probably turn out 
to be the bane of the truck 


driver’s life and a boon to truck 
owners. p 
Named the Tachograph, it !s 


a combined clock and speed- 
ometer and makes a complete || 
record on a circular card, re- || 
sembling a barographic card, of 
miles driven, time of the stops 
and all speed changes. It not 
only is intended to give the 
owner an actual check on loaf- 
ing by drivers but in a recent 
case proved a_ truck wasn't 
speeding at the time of a crash 
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Mo. Dealers Seek Law Against Sales Tax Dodgers 


ry| Out-of-State Car Buyers wv »:,ow oan sous Appeal on W.Va.’s Ban 


fying the state as to sales tax. 


oO Would Have to Pay Fees pg Ra Rage Big Bn sd Of Doubledeckers Denied 


int | Y. M The legis- | used d trucks of 4,884 sold Saas a to ade oh oh lak f as, 

| x TY, Mo.—The legis-|used cars and trucks of 4,884 so ected to add much to state funds, 

RANGA tee of Missouri State | by out-state deals would equal $1,- oy preventing some of the present | SPIRELING W. va. “_(UTPS) — aes > ye oan a 
sy to | lative Cossn. have prepared a bill | 953,000 and sales tax of $39,072. In| “loop holes.” For if a dealer hap-| m, West Virginia supreme court| Pholding the covmite’s ban” on 
ney | ~— presented in the present | 1940 the loss to dealers is estimated | pened to be operating on a “shoe- | yy ber go oF denied an a bi decker” cates cramapert 
a to = assembly. But the legis- | at $1,776,000 and to the state $35,520.| string” or thereabouts he could | 9 mf of Darnall Trecking Oo. ; — edecker 

is. ae has been in confusion over | During the two years that a record| collect the sales tax and fail to| 2ppea’ OE | rick. 











: : f Forrest Donnell,| has been kept, the dealers have|send it to the state for several Sart : It was the second supreme court 
sy the Ooeoted Republican governor. | lost about $7,500,000 in sales and| months at a time, then slchenn| Screw Driving Device P action since the law was — 
en to opposition are claiming fradu-| the state over $500,000. This is only| become bankrupt or out of busi-| Speeds Up Operations by the 1939 West os egisla- 
‘mer. lent voting in November, so are|one county of the state. All large ness with the tax loss. | CHICAGO. — Independent Pneu- ture, the og aving ee ts 
; jemanding a recount of ballots.| cities near the border have a simi- Again, very few used car opera-| matic Tool Co. has developed a ly affirmed e 1e ao i a yea 
| Donnell has appealed to the state | lar report. tors, not members of a dealer as-| new method of handling screws on fusal of an a —— a 4 
viens supreme court. The bill to be presented will | sociation, keep accurate records of | assembly operations, claimed to in- plaining company 


i j i j j laintiffs. 
ice, Kansas City; Tom|make the state auditor or his sales, and thus evade the law.! crease by three to nine times the | P : 
ies ee combi and Brick Travis, | agents the collector of the automo- | Numerous filling stations have two| already established efficiency of| The measure, which became ef- 


th Charles, are on the committee. | bile sales tax. A motorist desiring | or three used cars for sale at times' power driving of screws. fective last July 1, made it illegal 
fav iz bill to ‘be presented is one that | a car license must present the sales and it’s easy for them to forget the! The mechanical device, known as | to operate trucks having two decks 
the | . hoped will correct an injustice |tax receipt along with his cer- | sales tax. 'the Thor “Pix-Up” finder and ad-|such as are used to transport pas- 

, 1 


otor car dealers of the |tificate of title. Under the present; The proposed bill has 19 sections | justo-tray, sorts, picks up and holds | senger automobiles. 

add much to the|law the dealer has been instructed and the state dealer association be-|screws for driving, eliminating In its second action, the Darnall 
to collect the tax on all sales and /lieves it will be just and equitable| hand operations of picking up| company questioned the constitu- 
remit to the state at the end of|and correct most of the evils of the | screws and starting them in tapped | tionality of the law on the ground 
each month Under the proposed! present law. ' holes. that it was discriminatory. 


m 40} to the m 
time | state and also 
in } state revenue. 

‘ law} The present 2 percent sales tax 

law does not cover the purchase of 
‘lem- | articles outside of the state. During 
radio | the four years of the existence of 
oan's | the law, a large number of automo- 


and | pile buyers have crossed the state 9 

said, jine into a border state and pur- 

that | chased vehicles. These cars or | 

tood, | trucks were brought into Missouri 

isa} free of a sales tax in any state. | | ore one 
e re-| Kansas has a users tax requiring Oi QO ) 
take | that any article of $20 or more in 


t by} valuation, upon entering the state 
d in-| must pay the 2 percent tax, the 
per} same as intrastate purchasers. 
nt is Kansas City Dealers Assn. have 
vaive} kept a record each month during 
pand } 1939-40 of out-state deals, and no- 
part | tified each dealer of the alarming 
*#*” | increase in sales. A reduction of 
omo-| the 2 percent sales tax from the 
lisin- | cost of a new automobile makes 
- de- | quite an enticing sales talk, espe- 
in is| cially when it requires only a 
epeal | short drive to save the amount. 
and) The Kansas City council passed 
point | an ordinance requiring a $20 fee 
joing | to out-of-state purchasers before 
t fol. a city tag would be issued, in an 
duc- | effort to offset the sales tax. This 
ordinance has been contested and 





One way to make more money in the automobile business 
is to specify canda cloth upholstery. Why? First, because 
cars trimmed with this new, colorful, smartly-designed 
fabric look like a “better buy,” and move off the showroom 
floor faster. 





_acase is pending in the courts. Second, canda cloth is made of yarns that can take plenty 
pg — ae of the of punishment and still look good. This not only means that 
ee nas been made. . : . 
*M | During 1939, total registrations your customers will be more satisfied with the cars you sell 
yiN1 | of new cars and trucks in Kansas them, but you won’t need to re-upholster these cars when 
City and Jackson county were 15,- . Boi . 
otors | 865. Of this, 2,442 were sold by out- they come back to you. 


1 the} state dealers or 15.3 percent of all 





n - cars registered. At a conservative 
ap sales price of $800 per unit on 2,- 


‘tten 442 vehicles the amount equals 
still $1,953,600 lost to city dealers and 
' a loss to the state in sales tax of 
eS $39,072, 
ated | In 1940, total registration was 
18,530. Of these, 2,220 were out- 
the | state deals or 11.9 percent. At the 
had | me sales price of $800 per unit 
full the dealers lost $1,776,000 and the 
oa state $35,520. In order for a dealer 
a to be successful, it is said, he must 
oan | sell 2% used cars to each new car. 
| In 1939, a conservative estimate of 


Third, all canda cloth needs to retain its showroom com- 
plexion is an occasional brushing or vacuuming, and — if it 
ever gets real dirty — a thorough washing with soap and 
water. Never, with canda cloth, do you or your customers 
have to worry about ugly spots or stains. 





ctice. 
some | 
olicy i i 
4 ae : © 2 . 4 i 
re Mich. Traffic Add this all up, and it means that canda cloth will make 
ver FT ° more money for you by selling more new cars, creating 
aes osses Cited more satisfied customers, cutting down reconditioning costs, 
) i i 
anty. “an ee Recent compila- and putting better-looking cars on your used-car lot. That's 
ichi i i i i 
|| ete nee Hate Eten why it pays to specify eanda cloth everytime 
in 90 — of the economic loss from 
raffic congestion on Detroit 
yn from $10,000,000 to $18,- 
ished | | °¥,000. This estimate does not 
ished include any eidadiae ‘sone am e@eeeveeeeeeeeeeeeeeeeeeeeeer eee eeeereeeeeer eee eee eee eeeeeeeeeeeeeeeeeeeeeaeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


infor- tached to accidents either for 


damage, ‘IY oF Property COLLINS & AIKMAN CORPORATION 


“The cost has risen 75 

: percent 
sinc ‘4 aid G I Jona d . T r ve 
Reanedy, io . I 200 Madison Avenue, New York City 


eanda eloth 


wssioner. “This is in spite of a 


30,000,000 street widening pro- 

“demas see larger traffic 
andled by the new 

one-way streets. 

tio nes projects kept conges- 

- from rising more than 14 

Percent in four years. 

ae the last year, he said, 

© highway department, aided 








pad Federal Public Roads 2 
aa nistration, has been de- 

the °Ping a plan for a network 

paf- | D €xpress motorways for the YU 

ent ~ etroit area and “connecting 

sn'’t with other cities in Michigan 

ish. and nearby states. 





(118 AUTOMOTIVE NEWS, FEBRUARY 3, 1941 


SAE Members Told Present Status of Diesel Engine 





‘Quiz of Skids’ is Started 


By National Safety Council 


CHICAGO.—Engineers of the 
National Safety Council have set 
out to quiz skids. 


They are out to find the answer 
to the question: “How fast is it 
safe to drive on slippery roads?” 


They expect to find the answer 
by actual observation of the be- 
havior of thousands of motorists 
on typical sections of open high- 
ways. This quiz of skids is ex- 
pected to give the council’s com- 
mittee on winter-driving hazards 
definite information on how fast 
motorists can drive under adverse 
winter conditions, how fast they 
actually do drive and how they 
should drive. 

The observations mark the sec- 
ond phase of the committee’s re- 
search into winter hazards and 





ae 





how to avoid them. During the 
winter months of 1939 and 1940 the 
committee made thousands of tests 
of vehicle performance on con- 
trolled ice conditions, with frozen 
lakes as the testing grounds and 
with expert drivers behind the 
wheel. 


Now the committee intends to 
translate these facts—the help that 
tire chains and abrasives give the 
motorist, the effectiveness of vari- 
ous driving practices—into terms of 
actual road conditions and the 
complications faced by drivers in 
modern traffic, such as the acts of 
other drivers, variations in slip- 
periness, the effect of different 
types of road construction, and 
other factors which did not exist 
in the lake tests. 


4 


HI-TEST 
ys) 


@ It identifies a glass that gives the greater protection 
of the toughest and strongest plastic ever developed for 
laminated safety glass. It also assures all the advantages 
that come from clearer vision through PLATE glass. 

That’s why millions of motorists get a feeling of 


7 





Detroit Dealers Receive 
Car Prospect Lists 


DETROIT. — Detroit Auto Deal- 
ers Assn. is releasing lists of pros- 
pects to its members. 


Everyone entering the 40th an- 


nual Detroit automobile show last 
fall was given a free chance on 
several cars awarded during the 
show. The tickets were filled out 
with name, address, phone number 
and make and year of car the 
signer was driving. These tickets 
have been sorted by makes and are 
being distributed equally among 
the members according to make. 


Traffic Increase 


NEW YORK.—A new high of 27.- 
395,000 vehicles was reached by traffic 
on New York Port Authority inter- 
state bridges and tunnels during 1940, 
with gross revenues from these cross- 
ings exceeding by $702,000 the highest 
Previous totals, according to an- 
nouncement at the authority's recent 
annual meeting. Frank C. Ferguson 


was re-elected chairman and Howard 
S. Cullman vice-president. 


V 


et Naa 


is 


ear 


pride and security from seeing the L-O-F etch of quality 
on the windshields and side windows of their cars. They 
know they have adequate protection and the clearest 
vision possible in the safety glass of their automobiles. 

And that’s why your customers like your service 
when you use this superior glass in replacing broken 
side windows and windshields. For you are giving them 
one of the essentials of safer, more comfortable driving. 
There is an L-O-F Distributor or Dealer nearby to 
serve you promptly and efficiently. 


LIBBEY-OWENS:-FORD Peg 


HI-TEST SAFETY PLATE GLASS 








Supercharging, 2-Cycle Mode 


Seen Practical Developmen! 


By Chester Ricker 
Technical Counsel 


DETROIT.—Hoew the automotive 
diesel engine stands today was re- 
viewed for Society of Automotive 
Engineers recently by Prof. Eugene 
H. Fezandie, of Stevens Institute of 
Technology. 

The automotive diesel engine is 
quite different from its stationary 
prototypes in several ways: 

(a) Lower specific weight; (b) 
Smaller specific volume; (c) Higher 
speed; (d) Ability to function with 
smoothness over a wide range of 
speed and load. 

“1910 — The Societe St. Georgen, 
with aid from Dr. Diesel, built a 
30 bhp automobile equipped with 
a diesel engine (air injection). This 
was considered a failure due to 


















its inherent lack of flexj 
Prof. Fezandie said. 

“In more recent times Hesges directé 
man and Lang developed Mecha campl 
ical injection to a point whepfor it 
metering of small amounts Jthe © 
liquid fuel and injection ypqpLansit 
sufficiently high pressures to ;) This 
sure a reasonable degree of aton agency 
zation furnished severe competitis one 0 
to the air injection used by Dies! ountr 
By the early 1920's, the air injed porate 
tion diesel was definitely on tJriod. 
way out and has been relegate has be 
large low speed installations, longest 

“Brons, Hvid and Leissner wel, maic 
pioneers in the development of pnpization 
combustion chamber diesels wig pyri 
the purpose of making an ean nad al 
starting engine with control, more | 
combustion. fact t 

“1923 — An MAN diesel engi annual 
truck was the first successful ay until 
motive diesel engine. ; organi2 

“1930 —C. L. Cummins — Fj, 
auto diesel in the United Stat, 

“There are four general tyy 
of diesels: (a) open chamber: ( 
ante chamber; (c) — turbuler 
chamber; (d) air chamber. 

“In the automotive field De Lo 
of Waukesha Motor Co., has sho 
that the following factors hy 
had some influence in the comp 
tition of the automotive diese] yw; 
the gasoline engine: 

“1. High first cost; 2. Weigt: 
3. Smoke and odor; 4. High mai: 
tenance costs; 5. Lack of curb »& 
vice; 6. Rough idling; 7. Hz 
starting. 

“On the credit side, the die 
uses a somewhat cheaper fuel (@ 
present), and considerably less ; 
it for the same power develop 

“Moreover, the difference in fu 
consumption favors the diesel to 
larger degree at partial loads. | 
low fuel cost rather than low c 
fuel, then the diesel must fin 
justification in our economy. 

“Weight: Because of the remari 
able strides in refinement of ‘ 
sign, diesel weights are not n 
far out of line compared wit 
gasoline engines for the heay 
duty services. 

“While much of the reduction: 
specific weight so far obtained mwyill be 
sults from the increase of engi™Stewart. 
speed, and while probably furth§ po, tp 
advance may be expected in tihas peo; 
direction, it is doubtful whet, :01, 
the diesel is capable of matchi 
the gasoline speeds because of lit) 
itations imposed by the duration@ '@mec 
combustion. _ & George 

Increase in output per cubic in@icity ms 
of displacement appears to be @rd Par 
more fertile field for weight-savil{appointe 
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Two general directions seem pr 
tical: (a) Supercharging; (b) Tw 
cycle design. hry 
“Smoke and Odor: While the ¢ 
haust from a diesel contains é Ple 
carbon monoxide than the gasdli 
engine, it has often shown ! 
unpleasant tendency to emit 
noxious smoke and odors. Smokl§ pprp, 
and odors result from partial manager 
bustion of the fuel and, to Mision , 
extent, in the partial combus@jeo; fo, 
of the lubricating oil. Most of 'Bovereg | 
existing diesels today are CaP tent gale 
of being operated without 4PP"held at p 
ciable smoke, provided that the} », 
jection system is properg, 
maintained and the loads are ™ 
excessive and the idling tempe 





tures not too low.” Bunroe” 
Chase Tells Texas i 
Chevrolet Dealer Te 

Of 1941 Prospect ie" 


As business acti" fort to. 
D Ublic a 


brysler 


DALLAS. - ' 
in Texas is accelerated and ' 
awarding of $222,500,000 in Natio 
Defense contracts coming be - 
automobile dealers may exte' Nai, ‘ 
banner year in 1941, Chevrolet ‘ . ata 
ficials told 800 members of the") Set f 
tail organization from the CHICA 
trade area recently. or Utomohj 

K. M. Chase, assistant 8° Bag oa 
sales manager from Detroit, P Mphith 
sided and was assisted by © levi ’ 
Humphrey, Dallas zone manl aie 
Present also were 147 member § ‘tT m 
the 100 Car Club salesmen, "fh *ushoy 
sold over 15,000 cars and truc™@ 'W Is g 
the Dallas zone in 1940. “Nufact 
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Standards Assn. Adopting 


the 4th Dimension 


Campbell-Ewald ’s Fete; 


le| L-0-F to F; SGR 
Nii 
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Tory, is being celebrated by 


-Ewald Co. this month, 
a jn February, 1911, that 


nts athe company was ——- / 


q nsing. 
to this anniversary makes the 
toe ney the oldest in Detroit, and 
peti . “a of the few agencies in the 


to have retained its cor- 
tity for so long a pe- 
On tigriod. Since 1917 Henry T. _Ewald 
rated has been its head, representing the 
18. Flongest continuous leadership over 
dvertising agency organ- 


’ Dief country. 
r injed porate iden 


er wea major & 

of prpization by one man. 

ls wif During each of these years it has 

N eapbnad an average yearly billing of 

ntrolkgmore than $10,000,000, despite the 
fact that it did not reach an 


engofarnual billing of a million dollars 
ul auf yntil many years after it was 


organized. 
Fr 8 


a Switch eakdieat 
an uh Libbey - Owens - For ss Co. 
beled doting will now be handled 
by Fuller, Smith & Ross, Cleve- 
e Long land and New York advertising 
s shorg agency, it is announced by George 
s haw P. MacNichol jr. L-O-F sales 
comp. vice-president. 
sel wit ~The account was formerly han- 
dled by U. 8. Advertising Corp.’s 
Weigt Toledo office. U. 8S. Advertising 
h maith has recently curtailed its local 
urb sep personnel, although it still retains 
Hel its interest in Willys - Overland 
Motors, Inc. 
> diel F. R. Kamman of the Fuller, 
fuel (} smith & Ross agency, will act as 
less § [-0-F account executive, Mac- 
velopes Nichol said. 
in fu 


sel to ° 
ads. ppointed 
ow com Arthur V. Anderson becomes ad- 


st fogvertising manager of Newsweek. 

e's been with magazine since its 
remariinception, and was successively a 
of damember of the eastern sales staff, 
ot nowbastern advertising manager, and 
d witgmow advertising manager. 


heang E. T. Coombs, Detroit publisher’s 
. ep, has joined the Detroit adver- 
ction Mtising office of Newsweek where he 
ined miwill be associated with Robert 


 engiaStewart. 


fu ~ For the past several years Coombs 
in “Shas been Detroit manager for Good 


whet ousekeepi i 
teil ping magazine. 
- of lint) 

ation amed 


a George B. Ahn jr., formerly pub- 
bic in@iicity manager for National Stand- 
o be@rd Parts Assn., Detroit, has been 


—_ Appointed manager for the Chicago 
b) Tw . 













By Executives 


a ; DETROIT.—Regional and district 
— agers of Chrysler Sales di- 
‘busts ny assembled in Detroit last 
of Me for a two-day meeting that 
aad ke phases of the cur- 
= : ; 
| ane held at Hotel Se Sessions were 
) per! The sales force was addressed 
re Y President David A. Wallace, 
ompet _ L. Jacobson, vice-president 
aa arge of sales, Stewart W. 
: . seneral sales manager and 
= ma executives and by 
we erson, president of Lee 
erson Advertising Co. 


eT} The purpose of the gathering, as 


Kas 


Xplained by J 
h acobson, was to give 
vec! ne organization material that 
otilfort pase on to the dealers in an 
_ , ic 9 assist them in capitalizing 
Natioobhrysler eeeance that the 1941 
os ine is enjoying. 
xpect y . ana 1‘ 
alt ‘onal Trailer Show 
- the iy - 











t for Feb, 22-March 2 


CHIC 
i semen — The 1941 National 
e “4 praier Show will be 
‘Amph; n the Int i 
Phitheatre, Feb, 22 oes 
ve been sent out to 
cturers and dealers 
United States. The 
2d by Trailer Coach 
Assn. 


Tnvitations ha 
ailer manufa 


» ughout the 
‘OW is SPonsore 
“Nufacturers 


By Pete Wemhoff 


office of the Bureau of Public 
Information of the Methodist 


ears of “advertising well) Church; with headquarters in Chi- 


cago. 


Record 


CBS billings in 1940 made a 
new all-time network record of 
$41,025,549. 

The automotive industry was 
one of the leaders in the list of 
CBS advertisers with a_ total 
billing of $1,930,687. 


Cover 


A “fold-over” back cover, re- 
sembling the flap of a book jacket, 
will appear in the March issue of 
Popular Science monthly, Adman- 
ager Stephen P. Glennon an- 
nounces. 


Designed to increase keyed 
returns, the new layout gives the 





third cover advertiser the com- 
bined advantages of an insert, 
an eye-catching return card and 
third cover prominence. The flap 
extension, plus the full page, 
equals two full pages in copy 
area and can be used as a con- 
venient book mark by the reader. 


Named 


Philip Handerson has been named 
sales promotion and advertising 
manager of Ferguson - Sherman 
Mfg. Corp., Dearborn. Ferguson- 
Sherman is the sole distributing 
organization for Ford tractor with 
Ferguson system farm implements. 

Handerson recently concluded 


nine years as director of advertis- | * 


ing and publicity for B. F. Good- 
rich Co. Formerly was secretary 
of Griswold-Eshleman Advertising 
Co., Cleveland, and research direc- 
tor of Cleveland office of McCann- 
Erickson, Inc. 


Notes 


Clarence Francis, president of 
General Foods Corp., has accepted 
the honorary chairmanship of the 
program committee for the 37th 
annual convention, Advertising 
Federation of America, to be held 
at Hotel Statler, Boston, May 25-29. 
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Emergency Standard System 


WASHINGTON. — American 
Standards Assn. last week an- 
nounced adoption of a_ special 
method for quick action in develop- 
ing emergency standards needed 
for defense production. It declares 
this method will make it possible 
to fix standards for parts and ma- 
terials “as rapidly as is consistent 
with a good technical job.” De- 
scribing the needs for this stream- 
lined procedure, the association 


ays: 
“It is highly desirable that Amer- 
ican Standards Assn. be prepared 
to act promptly on requests for the 
preparation of standards for use 
in the defense program. In order 
that such requests can be met with 
the speed that is essential it is 
obviously necessary to greatly ab- 
breviate the normal procedure.” 
Under the program all emergency 
standards will be published in a 
distinctive format that cannot be 
confused with regular American 
standards. Every government order 
is based on specifications or stand- 
ards, and as a single order frequent- 


... Say These Three Witnesses 


These three unretouched photographs show the results of tests of 
three nationally sold, popular brands of motor oil. 





CARBON . .. TRACE 
Stabilized Quaker State Motor Oil. 


. valve shows 


After comparative test . . 


very slight carbon accumulation. 


@ The New Stabilized Quaker State Motor Oil is a long step 
forward in cleaner, better, safer lubrication. Make no mistake, 
it is a real refining improvement . . . not just conversation. The 
unstable elements in motor oil that promote oxidation and cause 
sludge and varnish deposits have been removed. 

You can quickly enjoy, in your own car, a new freedom from 
the expense and annoyance of engine damage and inefficiency 
which may accompany the use of inferior motor oils. 

You will then be happy to recommend the New Stabilized 
Quaker State Motor Oil to all of your customers and friends. 
Quaker State Oil Refining Corporation, Oil City, Pennsylvania. 


30¢ motor oil. After comparative test 
under the same conditions .. . 
shows heavy carbon accumulation. 


The New 


valve 





ly extends to hundreds of compan- 
ies, manufacturers of parts and 
suppliers of materials, each com- 
pany must control its operations 
closely so the completed product 
will comply with the standards 
originally laid down on the order. 

The British Standards Institu- 
tion and the Standards Assn. of 
Australia have for some time been 
issuing defense emergency stand- 
ards developed under a_ similar 
relatively rapid procedure and such 
standards have been exceedingly 
valuable to the government and 
industries in connection with the 
empire’s war needs. 

Among the defense jobs on which 
American Standards Assn. is al- 
ready working are tool steels, screw 
threads, bolts and nuts and wrench 
head openings, machine pins, wire 
and sheet metal gauges, mechan- 
ical fits, and statistical methods 
of quality control in mass produc- 
tion. Many of its safety code 
projects are also providing pro- 
tection for workmen on defense 
jobs. 





CARBON ... EXCESSIVE 


25¢ motor oil. After comparative test 
under same conditions . . . valve shows 
dangerous carbon accumulation. 
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STABILIZED QUAKER STATE MOTOR OIL 
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By A. H. Allen 


DIE CASTINGS have become | 
accepted in recent years as stand- 


ard automotive accessories, and 
find wide application both from the 
decorative and mechanical stand- 
points. A list of all die castings 
used in motor vehicles would cover 
hundreds of items ranging all the 
way from radiator grilles to door 
handles. At the moment, the de- 
mands of the National Defense pro- 
gram for zinc and aluminum — 
metals used in nearly all die 
castings —- are making the outlook 
for automotive die castings none 
too secure. 
* * 

Current requirements of car 
builders are well taken care of, 
as far ahead as April 1, but be- 
yond that no guarantees are be- 
ing offered since suppliers do not 
know whether they are going to 
be able to obtain metal in suf- 


ficient quantities. Zinc is required - 


in large amounts for brass, and 

most government specifications 

for brass call for the use of virgin 
zinc. Some requirements can be 
filled by the use of reclaimed or 
scrap zinc, but in general there 
is rigid adherence to virgin ma- 
terial, which is the same as that 
used for die castings. 

* * * 

In such a case, automotive engi- 
neers must be forehanded and 
either devise substitute parts for 
the usual die castings or else make 
sure they are going to be covered 
on future die casting requirements. 
Already it is reported that some 
radiator grilles are going to be re- 
vised from die castings to steel 
stampings. A good many of the 
decorative types of castings can be 
redesigned for molded plastics in 
which field defense bottlenecks are 


not likely. ven 


Ample Supply 
Is Available 


THERE REMAIN, however, a 
number of parts which would be 
difficult to replace and for which 
ample supply of zinc will be found. 
When the current hysteria over 
possible shortages of zinc subsides, 
it may be found that expansions 
being made by zinc producers will 
be sufficient to cover both defense 
and automotive requirements. Cer- 
tainly any wholesale substitutions 
would be a sorry blow to producers 
of die castings who have worked 
assiduously for years in engineer- 
ing and promoting die castings for 
automobiles to the end that an 
excellent job has been done in 
improving appearance and lowering 
costs of motor Cars. 

oa * kK 

Somewhat similar situation pre- 
vails in supplies of aluminum. 
Aluminum Co. of America and 
Reynolds Metal Co. both are 
building large additions to pro- 
ductive capacity for virgin metal, 
principally for the benefit of the 
aircraft industry which will re- 
quire enormous quantities of 
sheet, extruded shapes, forgings, 
castings and the like. But the 
automotive industry, too, is an 
important consumer of alumi- 
num - pistons, carburetors, some 
cylinder heads, ete. Secondary 


aluminum or scrap material is 
used for this type of work, re- 
melting for subsequent casting. 





SSS 


| 
} 





Already a pinch has developed 
in the secondary aluminum mar- 
ket, prices shooting up past the 
price level for virgin aluminum. 
Chief reason is the scramble for 
supplies which has developed. 
Only a limited amount of second- 
ary aluminum is available and 
when purchasing agents start to 
build up their stocks, the metal 
brings a premium. 
* ok * 


Some secondary aluminum sup- 
pliers say no price can be quoted 
on the material, so galvanic has 
the rush to buy been. Prices are 
nominal and when a supply be- 
comes available, quick action and 
a high bid price snaps the material 

aa 


up. 
Almost Out 


Of the Question 
WHAT IS GOING to happen 
should automobile engine builders 


‘ind they can get no more second- 


ary aluminum for pistons, for ex- 
ample, is hard to say. A motor 
redesign to accommodate cast iron 
pistons would be almost out of the 
question due to the inability to get 
tooling and other equipment. A 
shift to virgin aluminum would 
likewise be difficult, since all this 
material is earmarked with A-1 
priorities for defense purposes. 


A casual check with one of the 
automobile companies using alu- 
minum pistons, revealed no con- 
cern over obtaining supplies, but 
other companies buying second- 
ary aluminum for casting pur- 


poses do not fll the same story. 


No Inexpensive 


Matter 

WINTER DRIVERS’ chief buga- 
boo is icy roads. State highway 
departments are kept on the jump 
in cold weather to get their sand 
trucks out on roads which have 
suddenly turned slippery. Material 
spread on icy roads is a mixture 
of sand and calcium chloride, in 
proportion of about 250 pounds of 
the latter to 3,000 pounds of sand. 
Using automatic spreaders, it takes 
about five to six tons of the mix- 
ture to surface a mile of road. Cost 
of the calcium chloride runs around 
$18 a ton, so it can be easily seen 
that sanding of long stretches of 
road is no inexpensive matter, 
when you add on the cost of trucks, 
spreaders and labor. 


Calcium chloride, similar to 
common. rock salt which is 
sodium chloride, is at the same 
time much more effective in its 
action and less injurious to 
painted and plated finishes on 
cars. It also melts ice much more 
quickly than common salt, re- 
leasing heat as it goes into solu- 
tion. It is also used in summer 
on unpaved roads to lay dust, 
accomplishing this by absorbing 
moisture from the air and dis- 
solving therein. ; 


The same material is used in 
concrete work in cold weather to 
prevent freezing of the concrete 
before it sets. Government speci- 
fications, for example, call for the 
use of calcium chloride in all con- 
crete construction where tempera- 
ture is below 50 degrees. Propor- 
tion is understood to be around 10 
pounds to the bag of cement. 


NE OF the advantages of fluid drive, it is claimed, is easier, safer travel over 
to niead as ‘illustrated in this photograph of a 1911 Dodge Luxury Liner towing 
i into port over Anchor Bay of Lake St. Clair, near Detroit. 


an ice yacht 
Because of th 
to rotate with fluid drive, 
fixed-drive cars often encounter 


e more even traction with which the rear wheels can be made 
the car gets under way under conditions in which 
starting difficulties, it is claimed. 














WINNER of the United States junior chamber of commerce distinguished | 


service award this year is Robert A. Boyer of Ford Motor Co.’s research 
laboratory, who was 
plastic automobile body. Boyer is shown receiving the award medal from 
Mark Matthews of New York City, national junior chamber of commerce 
president. Left to right, are Don Wille, Detroit junior chamber of commerce 
executive; Matthews, Henry Ford and Boyer. 


NLRB’s New York Head Cites 


given the honor in recognition of his work on_ the | 








Industrial Progress in 1940 


Special to Automotive News 

NEW YORK.— Increased dispo- 
sition of employers and workers 
to settle disputes without recourse 
to strikes or economic warfare 
is noted by Mrs. Elinore M. Her- 
rick, regional NLRB director for 
New York, New Jersey and Con- 
necticut, in her annual _ report, 
made public here Jan. 26. 


| decrease to the extension of collec- 

tive bargaining and the establish- 
ment of machinery for peaceful 
settlement of differences between 
management and labor. 

The regional office’s success in 
effecting compliance with the law 
through agreement, rather than 
through hearings and formal or- 
| ders, was stressed in the report, 


Revealing that the board’s work Which noted that only 9.8 percent 
in her district, embracing one- | Of the cases filed last year required 
quarter of the nation’s industrial | formal action against 20.6 percent 
population, was far below the 1937| in 1936, the first year of the board’s 








peak, Mrs. Herrick attributed this 


NLRB Head Urges 
Free Conciliation 


In Labor Strife 


WASHINGTON.—Portent of new 
National Labor Relations Board 
policy is discerned in disclosure by 
Chairman Harry A. Millis of a 
program for settling labor disputes 
to provide more effective concilia- 
tion rather than compulsory media- 
tion. In an interview last week 
the new chairman, formerly labor 
mediator for General Motors, sug- 
gested the existing conciliation 
machinery might be enlarged to 
include: 

1. Conciliation offices, staffed by 
local business leaders and union 
officials in all important industrial 
cities to cooperate with federal and 
state officials; 

2. A five-man federal board to 
head the Labor Department’s pres- 
ent conciliation service and give it 
new prestige, and 

3. An increase in the number of 


federal conciliators at salaries high | 


enough to attract and hold experts. 

Dr. Millis opposes compulsory 
mediation, prohibition of strikes 
and “waiting periods’ for most 
industries, and changes in the pres- 
ent law to require the NLRB or 
the courts to enforce labor con- 
tracts. This latter policy tends to 
prolong dissatisfaction instead of 
reducing the number of disputes, 
he believes. 

The new chairman’s suggestions 
are meant to apply to normal times 
as well as the national defense 
emergency. The local offices he 
proposes could be organized either 


independently or under the concili- | 


ation service, he said, and would be 
unsalaried. These local offices, he 
contends, would get their chief 


support from public opinion, would | 


be always available and would be 
acquainted with both sides and the 
local situation in general. 


Union Men Fined $1,650 
For Joining Picket Line | 


WINDSOR.—George Burt of 
Oshawa, regional director of UAW- 
CIO last week paid fines totaling 
$1,650 for 47 former Chrysler em-| 
ployes who were _ convicted of| 
loitering in the vicinity of an es-| 
sential industry. 

The men were arrested and 
charged under defense of Canada | 
regulations last November when 
they attempted to walk in a picket 
line in connection with a dispute 
between company officials and 
some of the employes. 


Minimum A ge Bill 


DENVER. — Senator Eudochia Bell 
Smith has introduced into the Colorado 
legislature a bill that would raise the 
minimum age for drivers of automo- 
biles in Colorado to 18, supplementing 
the present law which sets the mini- 


mum age at 16. 


| activity. 


“The increased use of machinery 


| for peaceful settlement of disputes 
| and the extension of collective bar- 
| gaining, resulting 
| with provisions for adjusting griev- 
| ances, are a direct result of the 
| growing acceptance by employers 
| of the modern philosophy of labor 
| relations, causing the gratifying 
decrease in the volume of the 
board’s work.” 

The report noted that despite 
the general improvement in labor 
relations since the passage of the 
Wagner act, rivalry between the 
AFL and the CIO “continues to 
bedevil the administrators of the 
act, as well as employers very 
often.” 


New York City to Get 
$4,000,000 Bus Depot 


NEW YORK.—Erection of a $4,- 
000,000 union bus terminal on the 
sotheast corner of 42nd St. and 
Ninth Ave. by Times Square Ter- 
minal, Inc., was authorized Jan. 23 
by unanimous vote of the City 
|Board of Estimate. The plans, 
| which were to be submitted for the 
approval of the board later, call 
for construction of a building with 
| 300,000 square feet of floor space, 
|described as 10 times more floor 
|space than that of any bus ter- 
| minal now existing. 

Harold W. McGraw, president of 
| McGraw-Hill Building Corp. and 
of Times Square Terminal, Inc., 
announced construction of the ter- 
minal would be started as soon as 
possible, probably within two or 
three months. 


| Soybean Oil May Be Used 


As Traffic Lane Paint 
WASHINGTON. — That versatile 
| wonder boy of the vegetable king- 
dom, the soybean, seems on the 
| verge of doing its bit toward pro- 
| moting highway safety. 

The Agriculture department has 
announced that soybean oil, treated 
by a process just developed at the 
| U. S. Regional Soybean Laboratory 
in Illinois, promises to meet traffic 
lane paint needs and to compete 
in this respect with imported tung 
oil or serve as a_ substitute if 
Asiatic conditions interfere with 
imports. 





in agreements | 








| All-Plastic Car 
| Nears Finis}, 


| In Ford Lah, 


| NEW YORK.—The all-pla: 
| car, 300 pounds lighter than ; 
automobile on the market, wit, 
times the impact resistance 
| steel, which is being developed 
_the Ford plant at Dearborn, jg te 
completion, according to Schuy: 
Van Duyne, Popular Science mont! 
automobile editor. : 

Speaking to Van Duyne k 
week, Henry Ford predicted th 
his test car, made of plastic bo. 
nood and fenders, would be light: 
safer, and less expensive. 

Ford, whose plastic mo]4j, 
/Dlant converts 21,375 tons of , 
beans annually, appeared any, 
to find new uses for farm prody 
... to make “agriculture the Da 
maker for industry and transy 
tation.” The head of the Ff; 
plastic laboratory, 31-year-old Re 
ert Boyer, recently chosen one 
the 10 leading young men 
America by the United Sty 
junior chamber of commerce, t; 
oa Duyne that approximately 4 
pounds of farm products go jp 
| every Ford. 

“There will be 200 pounds m 
when plastic replaces sheet meta! 
Boyer added. 


Industrial Men 
To Explore New 
S.A. Market; 


NEW YORK.—C. B. Rockw 
treasurer, Collins & Aikman Co 
John D. Gill, director, Atlantic }, 
fining Co.; H. W. Graham, direc: 
of metallurgy and research, Joy 
& Laughlin Steel Corp., and ( 
ville Hardin, vice-president, Star 
}ard Oil Co. of N. J., are among 
key executives in United States ; 
dustry, research and bankir 
scheduled to leave in March for 
43-day “industrial exploration” tc 
of South America to investig: 
its potentialities as “the bigg 
industrial prize in the world.” 


Plans for the tour, which will 
sponsored by National Resear 
Council, were outlined by Mauri 
Holland, director of the counci 
division of engineering and i 
dustrial research, prior to leavi 
Jan. 19 to personally make a pr 
liminary inspection of the route 
be covered. The trip _ will cov 
Colombia, Peru, Chile, Argenti 
Uruguay and Brazil. 

Chairman of the National ? 
search Council’s division of e 
neering and industrial research 
William L. Batt, president of 
Industries and also chairman 
the Business Advisory Committ 
for the Department of Commer 


Holland announced 
National Research Council 
undertaken to sponsor the tour 
the request of the government # 
that it will cooperate with © 
Inter-American Development (oy 





mission. A full report of poy 


bilities for industrialization in! 
six South American countries * 
be submitted to the government 
the conclusion of the trip, 
added. j 

The group making the tour 
scheduled to leave Miami on ™ 
17, returning Apr. 30. 


Indiana Appointments 
INDIANAPOLIS. — Governor FH: 





F. Schricker of Indiana has _ M4 

ward H. Stein of Bloomfield 
| succeed Frank Finney of Martins] 
as commissioner of the bureau of] 
| tor vehicles. Charles Skillen of W4 
|mac succeeds Mark  Rodenbeck : 
| Sheridan as assistant auto license") 
| missioner. a7 
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NEW CENTRAL truck display, operated by Dodge-Plymouth dealers of me!’ 


politan Detroit at 12345 Woodward A 


' permanent truck exhibits in the United Sta 


: f . » lars 
. is said to be one of the | 


tes. 
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production—Registrations 


a. fs. ee” ee eee eee ee ee ee ee ee 
Jan. Production Hits New Record of 515,313 Units 


AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED FEB. 1, JAN. 25 


Same 
Week 
1940* 
39,219 
23,600 
6,900 
4,393 
3,584 
742 
24,347 
11,850 
7,637 
2,660 
2,200 
24,165 
20,975 
2,470 
720 
2,860 
1,550 
1,200 
+ 

¢ 
7,900 


Week 
Ended 
Feb. 1 

. 51,920 

2 


Pontiac 
Oldsmobile 


Week 


Ended Jan. 
Jan. 25* Total* 


49,081 
27,200 
8,374 
6,422 
5,775 
1,310 
28,025 
14,200 
7,850 
3,500 
2,475 
26,710 
22,900 
3,150 
660 
2,884 
2,031 
1,578 
1,152 
659 
7,950 


219,933 
123,900 
36,315 
28,186 
25,702 
5,830 
120,490 
61,250 
33,490 
14,975 
10,775 
111,635 
95,575 
13,300 
2,760 
8,558 
6,760 
6,111 
4,617 
2,309 
34,900 


Jan. 1 
to 
Feb. 3 
1940* 
199,900 
119,905 

32,204 
21,850 
21,861 
3,680 
116,501 
55,355 
36,906 
13,760 
10,480 
118,597 
103,010 
12,085 
3,502 
10,607 
6,694 
6,152 
5,454 
2,270 
38,022 


Jan. 1 
to 
Feb. 1 
1941* 
219,933 
123,900 
36,315 
28,186 
25,702 
5,830 
120,490 
61,250 
33,490 
14,975 
10,775 
111,635 
95,575 
13,300 
2,760 
8,558 
6,760 
6,111 
4,617 
2,309 
34,900 





122,581 101,241 120,070 
*Revised. tIncludes trucks. tClosed. Miscellaneous includes Crosley, 


Henney, 


International, Mack, Reo, Sterling, White, etc. 


515,313 


503,797 


515,313 


Autocar, Brockway, Diamond T, Divco, Federal, GMC, Indiana, 


Rises to 


| Week’s Output 


Highest 


Mark in 1941 


By James L. Delahanty 
Associate Editor 
DETROIT. — Automotive produc- 
tion last week was the highest yet 
reported in the new year. Total 


AUTOMOTIVE NEWS 


Production Estimate 


122,531 
120,07 


101,241 


output for the 
week was set at 
122,531 cars and 
trucks. This 
compared with 
120,070 vehicles 
built in the pre- 
vious week and 
101,241 units as- 
sembled in the 
comparable 
week of 1940. 
General Mo- 
tors divisions 
estimated that 
51,920 cars and 
trucks were 
built last week. 
This compared 
with 49,081 ve- 
hicles turned 
out in the pre- 
vious week and 
39,219 units as- 


N. J. Toll Down 40% 


Under Inspection Plan 
TRENTON, N. J.— New Jersey | 
motor vehicle accident fatalities 
declined almost 40 percent in the 
first two years’ operation of the 
state’s compulsory mechanical in- 
spection program, it was reported 


companied by a corresponding drop 
{in economic losses and insurance 
rates. 

Most persons, Magee said, do 
not know enough about their auto- 
mobiles to notice signs of faulty 
brakes, failing headlights and worn 
steering gear. Hence, he added, 


here by state motor vehicle com-| they owe it to themselves and 
missioner Arthur W. Magee. The | other drivers to have their cars 


sembled in the 
comparable week of last year. 
Chrysler production rose slightly 
last week. It was estimated that 
28,275 cars and trucks were built 
by this manufacturer last week. 
This contrasted with 28,025 ve- 
hicles assembled in the previous 
week and 24,347 turned out in the 
same week of last year. 
A total of 26,850 cars and trucks 
were turned out by Ford divisions 
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New Passenger Car Registrations 


11 Months, plus 39 States en 


Dec. to Dec. 
Date Pos. 
Chevrolet 
Ford 
Plymouth 
uick 
Pontiac 
Oldsmobile 
Dodge 
Studebaker 


Willys 


Hupmobile 
Miscellaneous 


1940 
829,156 
527,392 
429,493 
287,335 
229,061 
195,256 
192,392 

99,871 

97,118 

78,423 

78,400 

72,186 

70,117 

51,538 

36,926 

21,000 

20,550 

1,841 
201 
5,172 


3,323,428 


*Loss. 


units built in the previous week 
and 24,165 vehicles assembled in 
the like week of 1940. 

In the independent group pro- 
duction remained relatively steady. 

Record output in every week of 
the month put the January total 
well over the previous highs and 
AvuTomoTive News set the first 
month’s total in 1941 at 515,313 cars 
and trucks. 

This record breaking production 
is indicative of manufacturers 
building up reserve stocks of cars, 
with dealers in all parts of the 
country storing up cars in public 
warehouses against a possible 


Pos. 


1939 
580,234 
468,684 
344,668 
212,183 
155,082 
141,900 
174,207 

82,720 

63,032 

61,089 

64,016 

60,306 

51,202 

53,034 

34,146 

14,321 
19,415 
3,653 
907 
2,988 


2,587,787 


1939 §=6Unit 
Pos. Gain 
248,922 
58,708 
84,825 
75,152 
73,979 
53,356 
18,185 
17,151 
34,086 
17,334 
14,384 
11,880 
18,915 
1,496* 
2,780 
6,679 
1,135 
1,812* 
706* 
2,184 


735,641 


Ford Northwest 
Dealers to Get 


Service Awards 


MINNEAPOLIS.—Formal recog- 
nition will be given Ford dealers 
in the Northwest who will com- 
plete 25 or 30 years of association 
with Ford Motor Co. during 1941, 
M. N. Johnson, Minneapolis branch 
manager, has announced. 

Those passing the 30-year mark 
during 1941 are: Hartelt Bros., 
Norwood, Minn.; Syvrud Motor Co., 
Alexandria, Minn.; Auto Sales Co., 


fatality dec he said, was ac-| checked two or three times a _| last week, comparing with 26,710! shortage later on. 
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Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 


Whitehall, Wis.; Elmwood Motor 
Co., Elmwood, Wis.; Fisher Auto 
Co., Mondovi, Wis.; Halbower Mo- 
tor Co., Miller, S. D., and Creamer 
Motor Co., Chamberlain, S. D. 

Those passing the 25-year mark 
this year include: Hogan Motor 
Sales, Kerrick, Minn.; Morris Auto 
Co., Morris, Minn.; Odin J. Ode- 
gard, Princeton, Minn.; Grand 
View Motor Co., Grand View, Wis.; 
Running Martin & Co., Colfax, 
Wis.; Cundiff & Haight, Conde, 
S. D.; Harding Motor Co., Pierre, 
S. D., and Evers Motor Co., Wag- 
ner, S. D. 


Plant Activity 


Week Ending Feb. 1) 
OUTPUT UNITS WORKING 
Bantam...working on Army orders 
Buick rise; 8,600, five days 
steady; 1,320, five days 
Chevrolet..... rise; 29,500, five days 
Chrysler....steady; 3,575, five days 
Dhic De Soto steady; 2,500, five days 
steady; 7,900, five days 
steady; 26,250, five days 
steady; 1,636, five days 
steady; 600, five days 
steady; 2,000, five days 
Oldsmobile. .steady; 5,900, five days 
Packard...steady; 1,150, four days 
Plymouth. .steady; 14,300, five days 
Pontiac steady; 6,600, five days 
Studebaker. .steady; 2,700, five days 
Willys closed 
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Pontiae Reveals How It Sells Used Cars 


Planned Advertising Aid 


From Factory Held Solution 


PONTIAC.—This is the story of 
how Pontiac turned November- 
December used car merchandising 
from the usual “punt, pass and a 
prayer” offensive to a coordinated 
campaign which has cleared deal- 
ers’ decks for volume new car sales 
in 1941, 


Nightmare of automobile sales 
managers was the bogging down of 
new car sales in January due to 
the large percentage of dealers’ 





Electric Auto-Lite 
Distributors Hold 


3-Day Conclave 


DETROIT.—Two hundred distri- 
butors of Electric Auto-Lite Co. 
from all parts of the United States 
attended a three-day business con- 
ference held here Jan. 23-25, con- 
currently with the annual conven- 
tion of Automotive Electric Assn. 


Among the subjects scheduled for 
discussion were what company of- 
ficials describe as the most ambi- 
tious business promotion program 
ever launched in Auto-Lite history, 
including the comprehensive use 
during 1941 of trade paper, maga- 
zine, newspaper, outdoor and other 
forms of national, sectional and 
local advertising. 


Representing the headquarters’ 
staff of Electric Auto-Lite and 
alternately conducting the various 
phases of the conference were D. 
H. Kelly, executive vice-president, 
and J. H. McDuffee, vice-president 
of Auto-Lite — John A. Shank, 
manager of the parts and service 
division F. A. Nealon, sales 
manager of the merchandising di- 
vision — H. A. Harvey, vice-presi- 
dent, and W. E. Blank, sales 
manager of U.S.L. Battery Corp.; 
J. A. Minch and V. R. Dobbins of 
Sterling Cable division. 


MEWA Names Kerans 


New President for °41 


NEW YORK.—A. H. Ejichholz, 
Motor and Equipment Manufac- 
turers Assn. general maanger, an- 
nounces that at the meeting of the 
board of directors, held Jan. 14, 
the following were elected as of- 
ficers of MEWA for 1941: 


President, H. R. Kerans, K-D 
Lamp Co.; vice-president, R. B. 
Davis, Raybestos division, Raybes- 
tos-Manhattan; secretary, E. A. 
Hall, Hall Mfg.; treasurer (re- 
elected), C. P. Brewster, K-D Mfg. 
Co. 


Bendix Field Personnel 


Hold Four-Day Session 
SOUTH BEND.—Zone managers 
and technical representatives of 
the service sales department, Ben- 
dix Products, met here recently to 
discuss production and marketing 
programs with factory officials. 
During the four-day session the 
men previewed the 1941 merchan- 
dising plans for all Bendix lines. 
Meetings were presided over by 
Cc. W. Butterfield, Bendix service 
sales manager. 








. K. VanDerzee, right, Hudson east- 
an sales manager, and W. A. Morten- 
gen, president of Aaron DeRoy Motor 
‘ar Co., Hudson distributors for the 
Detroit territory, unveil the first De- 
troit showing of the 1941 Safety En- 
gineering Award won by Hudson for 
the safest 1941 body design. 


working capital tied up in exces- 
sive used car stocks. 


This problem has frequently be- 
set Pontiac, as it has other major 
manufacturers, and last September 
D. U. Bathrick, general sales- 
manager, and Dale Vredenburg, 
used car manager, looked ahead 
and decided to solve it. 


In November and December, they 
knew, high priced used cars are 
traded in when the national center 
of interest is on the new models. 


| Salesmen and dealers alike lose in- 


terest in used cars in the thrill of 
new car sales. But the used cars 
always piled up. And the problem, 
as Bathrick saw it, was to move 
the used cars during the key 
months of November and Decem- 
ber and keep the track clear for 
new car sales. 


A program was laid out with 
the theme: “Keep out of trouble 
by keeping ahead of trouble.” 


First the field organization was 
called in to cooperate and check 
dealers’ used car merchandising 
activities and to actually see that 
used cars were reconditioned and 
ready for sale as fast as they were 
taken in trade. 


“It costs money to ‘board’ used 
cars,” Bathrick told the dealers. 

The next step was to let the 
public in on what was going on. 
During November and December, 
Pontiac supplied its dealers with 
more than 3,500,000 pieces of used 
ear direct mail. 

Also available was a complete 
advertising portfolio. It was no 
longer the hit-or-miss type of ad- 
vertising of a dealer working alone 
but clear-cut, effective advertising 
based on the factory’s national 
experience. 

Then Pontiac placed in the sales- 
men’s hands a simple used car 
selling guide entitled: “If it sold 
’em new it'll sell ’em used.” 

The basic qualities of all popu- 
lar makes of cars were dissected 
and simplified for the used car 
salesman’s use. Great emphasis was 
placed on the plain but often for- 
gotten fact that “A used car is a 
new car to the man who buys it 
and is a very important investment 
to him. 

“Pontiac’s used car stocks are 
now well in hand and fewer deal- 
ers are in used car difficulties than 
at the same time in any previous 
year.” 


Printed Words 


Battery Voltage Regulation 

NIAGARA FALLS.—‘‘Voltage Regu- 
lation Increases Importance of Battery 
Care,’’ a new booklet by H. A. Harvey, 
vice-president of USL Battery Corp., 
compares the old type generator with 
that in use in modern cars and ex- 
plains the action and —— of the 
modern generator and its effect on the 
storage attery. | 





Dodge Truck Catalog 
DETROIT.—Full information on 1941 
Dodge job-rated trucks, the most com- 
plete line Dodge has ever produced, is 


contained in a 44-page, four-color 
catalog just issued. 
* * . 


Heat Treating 

EAST PHILADELPHIA, Pa.—A new 
four-page illustrated folder describing 
Endogas balanced - atmosphere heat- 
treating equipment, designed especi- 
ally for the clean and scale-free hard- 
ening of all steels, and the prevention 
of de-carburization, is announced by 
Westinghouse Electric & Mfg. Co. 


oo - + 
Ford Service Booklet 


BUFFALO.—K. R. Wilson has _ re- 
leased a new booklet announcing new 


tools and equipment for cleaning, re- 
building and testing Ford carburetors, 
fuel pumps and engines. 
* + 
Vulcalock Catalog 
AKRON.—Giving complete directions 
for installation and -". as well ae 8 
detailed description o ie services to 
which it may be put, B. F. Goodrich 
Co., has just issued a new catalog 
sheet on its patented Vulcalock valve, 
which is available upon request. 
A. a * 
Time Saver 
DETROIT. — Outlining 25 ways to 
save time, stop profit leaks, reduce 
costs, and increase sales, a new 36- 
page booklet has been prepared with 
the assistance of practical business 
men and experts in retail management | 
to show how to obtain all the necessary 
figure facts for profitable business 
by Burroughs Adding Ma 


operation 


chine 





My First Sale 


” Y FIRST sale was a fluke,” confesses A. R. Dawson, Cali- 
fornia district manager for Cadillac. 

Back in 1907, when Art Dawson was just a kid, he went to 
work for Hovey-Boushey Co., Northern California distributor for 
the Pope-Hartford line. After working for a time in the shop, 
he was taught to drive a car. His teacher was Bert Dingley, 
service superintendent and head demonstrator, who later won 
fame as a race driver. That Dingley was a good teacher is 
borne out by the fact that shortly thereafter Dawson was given 
the assignment of teaching Pope-Hartford owners to drive. 

“I was sent to Hotel Del Monte by the boss, Homer Boushey,” 
Dawson recalls. “My instructions were to meet the manager, 
stay at the hotel and cooperate in every way possible. At the 
time Hotel Del Monte was contemplating the purchase of several 
cars and Pope-Hartford was very much in the running for 
the order. So, to Del Monte I went with a 1907 Pope-Hartford 
and reported to the manager.” 

Not only did Dawson function in the capacity of Pope-Hartford 
ambassador for goodwill, he also did considerable goodwill build- 
ing for the hotel. 


“A few days after my arrival the manager of the hotel asked 
me to take a bridal couple on a trip over the Seventeen Mile 
Drive,” said Dawson. “The honeymooners were Mr. and Mrs. 
Ennis of San Francisco. Mr. Ennis was president of the Dodge 
Steamship Co. ‘Where’s the Seventeen Mile Drive?’ I asked. When 
directions were absorbed, we started over the drive that has since 
become famous as one of the world’s most beautiful short tours. 

“During the trip, not knowing any better, I turned to Mr. Ennis 
and said, why don’t you buy a car like this for your wife for a 
wedding present?” 


“Ennis asked, ‘How much?’ 

“Luckily I knew the price, and answered, ‘Only $2,750.’ 

“‘T’ll buy one,’ Ennis declared.” 

Dawson didn’t have any order blank, but he didn’t let that 
stop him. When they returned to the hotel the embryo salesman 
secured a sheet of Del Monte hotel stationery, wrote out the 
order and had Ennis sign it. 


“I knew a deposit was part of the sales procedure, so I asked 
Ennis for a deposit of $500, which he promptly handed over in 
the form of a personal check,” the present Cadillac district man- 
ager recounted. “Then I phoned the boss and told him I'd sold 
a car. I had some difficulty in getting Boushey to believe my story. 
In fact he wouldn’t believe me until I got Ennis on the phone 
and he verified what I had told the boss. The next day, when 
Mr. and Mrs. Ennis arrived at the Third and Townsend depot 


in San Francisco the car was delivered.” 
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Court Rules Out 


‘Caveat Emptor’ 


In Used Car Sal, 


WASHINGTON. -—— The ancier 
legal doctrine of caveat emptor, ;, 
“let the buyer beware,” has’, 
application when the seller of » 
automobile makes statements , 
fact concerning matters Peculiar) 
within his knowledge to induce . 
sale, the U. S. Court of Appegi 
here has held. Reversing a My. 
cipal Court decision, the high 
court ordered a new trial for , 
car-buyer who sued Superior y, 
tor Cars, Inc. of this city to recoy, 
$150 for repairs on a used ~% 
represented to be in “first cla 
shape” which he bought from t) 
dealer. 


According to the decision, Ho, 
D. Lester, the plaintiff, purchag: 
the car on the assurance it wy 
in first class shape and that ; 
anything went wrong the compan 
would put it in proper shay 
Lester returned to the company; 
offices the following day, he cop. 
plained, and his demands for wor 
on the car were refused. He swor 
he was forced to spend $150 
repairs and sued to recover thy 
sum on the grounds of false repr. 
sentation. 


The Municipal Court held th 
case was ruled by the doctrine 
caveat emptor but the appella: 
bench disagreed and ordered a ne 
trial. 


Women Fleet Drivers 


NEW YORK.—Possibility of wome 
replacing men as drivers of store & 
livery fleets will be discussed by stor 
delivery executives at the conventi« 
of National Retail Dry Goods Assn. t: 
be held here during the week of Ju 
13. A shortage of men drivers had th: 
effect during the World War days, ' 
is recalled. 





Used Car Auction Wholesale Prices 


CHICAGO — 2 
Make Model tion Price 
JAN. 21, 1941 a Tate 6 Ov. Good 235 
‘ontiac edan Std. Good 225 
(Held Pr anietke os Studebak’r Coupe Std. Good 135 
1940 Models Chevrolet Coupe Std. Good 185 
Condi- Sales Chevrolet Sedan Std. Good 225 
Make Model aon Price LaSalle Club Coupe Good 200 
Buick Sedan Super Good $630 1936 Models 
Buick Sedan Super Good 650 | Buick Coupe Std. Good 165 
Chevrolet Tudor Mstr. Good 405 | Chevrolet Tudor Std. Fair 95 
Chevrolet Tudor Std. Good 510 | Chevrolet Coupe Std. Good 95 
Chevrolet Tudor Std. Good 485 | Chevrolet Panel Dely. Fair 60 
Chevrolet Sedan Mstr. Good 405 Chevrolet Tudor Std. CB Good 80 
Chrysler Sedan Std. Good 555 | Chevrolet Tudor Std. Good 100 
Ford Coupe Std. Good 355 | Chevrolet Panel Bad 35 
Ford Tudor Std. Good 400 | Chevrolet Sedan Std. Fair 105 
LaSalle Sedan Std. Good 595 | Chevrolet Sedan Std. Good 160 
Oldsmobile Sedan Std. Good 580 | Chevrolet Sedan Good 105 
Plymouth Fordor Std. Good 475 anaes —— eg eo = 
sler edan ss ‘air 
Cneieates 108) Models Good 275 | Chrysler Sedan Std. Good 105 
Chevrolet Fordor Std. Good 385 —— — Airflow Good 135 
Dodge Coupe Std. Good 340 | Hogse —a oo 67 
Ford Sedan Std. Good 330 | Hogee ae a Good 165 
Ford Tudor 85 Std. Good 330] )o48° Somes aaa Good = 165 
Ford Sedan Del. Good 355 | Hogee ae rey Good 170 
Mercury Tudor Std. Good 375 | & i Pp e 1 td. Good 165 
Oldsmobile Tudor Std. Good = 370 | FOra ec a Fair 60 
Oldsmobile Tudor 70 Good 385] Borg anel Truck Good 40 
1938 Model or Sedan Std. Good 110 
S _ | Ford Tudor Std. Good 160 
Chevrolet Coupe Std. Good 245 | Ford Tudor Std. Good 115 
Chevrolet Tudor Std. Good 255 | Ford Panel Pickup Good 140 
Chevrolet Sedan Mstr. Good 260 | Ford Sedan Std. Good 110 
Chevrolet Fordor Std. Good 290 | Ford Sedan Std. Good 110 
Dodge Sedan Std. Good 315 | Ford Tudor Std Good 115 
Dodge Tudor Std. Good 280 | Ford Tudor Std. Good 95 
Ford Sedan Del. Good 220 | Ford Sedan Std Fair 105 
Ford Tudor 60 Cr. Block 135] Ford Coupe Std. Good 120 
Lin-Zephyr Sedan Std. Good 290 | Ford Coupe Std. Good 110 
Lin-Zephyr Sedan Std. Good 310 | Lasalle Sedan Std. Good 150 
Nash-LaF. Sedan Good 220 | Lin-Zephyr Sedan Std. Good 100 
Oldsmobile Bus. Cpe. Good 280 Plymouth Tudor Std. Good 95 
Plymouth Tudor Std. Good 180 | Pontiac Sedan 6 Cyl. Fair 125 
Plymouth Sedan Std. Good 280 | Pontiac Tudor 6 Cyl. Good 100 
1987 Motels Ds sai Pontiac Sedan 6 Cyl. Good 150 
Buick Sedan Radmstr. 3006 19385 Models 
ae oe a = = Chezostet anes Std. Good 70 
Buick Sedan 47 Std. Good 270 Todas ° — = Gove 105 
Buick Sedan Std. Good 160 | Ford Coach — Cr. Block 65 
Chevrolet Tudor Std. Good 190 | Ford Tudor Std Go 7 
Chevrolet Sedan Std. Fair = 180 | Ford Tudor Std. Good o 
Chevrolet Tudor Std. Good =: 190 | Fora Sedan Std. Good 3 
Chevrolet Sedan Std. Fair 180 Ford Sedan Std. Good 85 
Chrysler Sedan Std. Good 175 Ford Sake Std. Good 65 
Chrysler Sedan Std. Good 180 Ford Tudor sta. Pat 80 
Chrysler Sedan Std. Good 175 Ford Tudor Std. a air 50 
De Soto Sedan Std. Good 190] pong odor ata. 300d 55 
Dodge Sedan Std. Good 165 | tridson Cor Std. Good 72 
Dodge Sedan Std. Good 200 cenit th Se rns ea. anes 47 
Dodge Coupe Std. Good 175 mating Tud n oar 700d 115 
Dodge Sedan Std. Good 200 Ponti: ’ C gt : Fair 90 
Dodge Sedan Std. Good 250 a onv. Cpe. Fair 80 
Ford Tudor 85 Cr. Block 90 1934 Models 
Ford Tudor Std. Good 125 | Buick Sedan Std. Good 35 
Ford Sedan 60 Std. Good 135 | Buick Sedan Std. Good 70 
Ford Truck Good 190 | Chevrolet Tudor Std. Good 97 
Ford Pickup Good 170 | Chevrolet Panel Good 50 
Ford Tudor 60 Std. Good 115 | Chrysler Sedan Airflow Good 80 
Ford Sedan 60 Std. Fair 125 | De Soto Sedan Std. Good 115 
Ford Sedan 85 Std. Good 175 | De Soto Sedan Airflow Good 85 
Ford Tudor 60 Std. Good 135 | Dodge Sedan Std. Good 75 
Ford Coupe 60 Std. Good 160 Ford Tudor Std. Fair 35 
LaFayette Sedan Std. Good 215 Ford Coupe Std. Good 30 
LaSalle Sedan Std Good 200 | Ford Coupe Std. Good 40 
Oldsmobile Trg. Sed.2D Good 260 Ford Coupe Std. Good 50 
Oldsmobile Bus. Coupe Good 190 | Packard Conv. Coupe Good 85 
Oldsmobile Sedan Std. Good 205 | Plymouth Sedan Std. Good 45 
Oldsmobile Tudor Std. Good 215 | Plymouth Sedan Std. Good 40 
Plymouth Tudor Std Good 200 | Pontiac Sedan Std. Good 32 
Plymouth Sedan Std. Good 220 Pontiac Sedan Std. Good 320 


JAN. 138, 1941 
(Held by Finance Company) 
1941 Models 
Condi- 

Make Model tion 
Dodge Sedan D 19 Good $i 
Studebaker SedanChamp. Good & 
Studebaker TudorChamp. Good & 
Studebaker Sedan BCruiser Good & 

1940 Models 
Buick Clb. Cpe. Super Good 
Chevrolet Sedan KA Good i 
De Soto Sedan S87 Good & 
Ford Stk. Trk.158WB 95F 6 
Ford Stk. Trk.158WB 95F & 
Plymouth Sedan P 10 Good & 
Plymouth Sedan P 10 Good & 
Plymouth Sedan P 9 Good # 
Plymouth Sedan P 10 Good & 
Zephyr Sedan 12 Cyl. Good 6 

1939 Models 
Buick Sedan 41 Good # 
Buick Sedan 81 Good # 
Chevrolet Mstr. Del. Twn. JA Good 3 
Chevrolet Mstr. Town JB Good & 
Chrysler Sedan Royal Good # 
De Soto Cust. Tudor S6 Good 4! 
De Soto Aux. Cpe S6 Good # 
De Soto Sedan S6 Good # 
De Soto Tudor Trg. S6 Good %& 
Ford Sed. Del. 85 Fair # 
Ford Tudor Del. 85 Good & 
Oldsmobile Bus. Cpe. 6Cyl. Good # 
Pontiac Conv. Cpe. 6 Good 5 
Pontiac Sedan 8 Cyl. Fair & 
Plymouth Sedan P8E Taxi Fair & 
Plymouth Coupe P8 Fair * 
Plymouth Tudor P8 Good #& 
Plymouth Sedan P8 Good & 
Plymouth Tudor P8& Good & 
Plymouth Sedan P8 Fair © 
Plymouth Coupe P8 Fair * 
Plymouth Sedan P8 Good * 

1938 Models 
Buick Coach 61 Good * 
Chevrolet Sedan HB Wreck } 
Chevrolet Twn. HA Del. Fair * 
Ford Sedan air; 
Ford Sedan Del. 85 Fair * 
Plymouth Tudor P6 Fair * 
Studebaker Sedan H Good * 
Willys Coupe 4 Cyl. Good * 

1937 Models 4 
Buick Sedan 81 Poor 
Buick Sedan 81 CB x 
Buick Sedan 61 Falr 
Chevrolet Pickup GC Far 
Chevrolet Sedan GB Good 9 
Chevrolet Mstr.Twn.GB Fair ), 
Chevrolet Cpe. Del. GA Fair yy 
De Soto Sedan S3 Fair 5 
Dodge Sedan D5 Fair 
Dodge Sedan D5 Good x 
Dodge Sedan DS Good 16 
Dodge Coach Del. D5 Fair | 
Ford Tudor 85 Fair * 
Ford Coupe V18 Poor 
Ford Panel Truck 11% Fair : 
LaSalle Sedan 8 Cyl. x00dj 
Pontiac Sedan 6 Cyl. Fair 
Plymouth Coupe P4 Fair, 
Plymouth Tudor P4 Fair 5 
Plymouth Coupe P4 Good ms 
Plymouth Sedan P4 Fair 
Studebaker Coupe AG Fair 
Willys Sedan 4 Cyl. Fair 

1936 Models ' 
Buick Sedan 81 Poor i 
Buick Sedan 61 Poor i 
Buick Sedan 61 Poor i 
Buick Sedan 41 Poor 
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SAGA OF FIRST 
, 100 YEARS ON BOBEEE 


By ris Sinsaba 


cD) 


re 


Chapter CVIII—I Become a Detroiter 


“Who, Me?” is on its last lap. All that’s left in an 
autobiographical way is for me to write into the 
records what happened in the automobile industry in 
the decade between 1930 and 1940. Admittedly, this 
span of years lacks the glamor and color of preceding 
decades, the romance of those early days when new 
automobile companies sprung up overnight like mush- 
rooms — here today and gone tomorrow. The industry 
today may be compared with a man grown to maturity, 
wild oats sown and strictly business. Where there used 
to be 100 different makes of motor cars and probably 
twice as many trucks on the market, today there are 
three corporations — General Motors, Chrysler and 
Ford, representing some 13 makes — and a half-dozen 
of so-called “independents” making from 3,000,000 to 
4,000,000 cars a year and possibly a dozen other “in- 
dependents” turning out trucks and commercial ve- 
hicles in addition to the trucks built by the car manu- 
facturing divisions. 

_But to return to my muttons, picking up the auto- 
biographical threads of my story, the Detroit chapter 
of my life. Indirectly, George Mertz Slocum was re- 
sponsible for me being a Detroiter now. He it was who 
conceived the idea that the automobile industry could 
support a daily paper devoted to chronicling its opera- 
tions. That was in 1924 and he took his idea to Bernarr 
Macfadden, then publishing the New York Graphic, a 
tabloid, and a string of magazines, of which True Story 
was the star. Macfadden liked it and as a result he put 


forth in 1925 AUTOMOTIVE DaILy News, a tabloid, pub- 


lished in New York City, with Slocum as his Detroit 
advertising representative. That was in the boom days 
and for several years it looked as if it was not a “noble 
experiment” but a success. However, Uncle Sam’s tail- 
spin that wound up in the big depression ended the 
Macfadden dream — he wanted to sell it because it was 
bn — one of his magazine publications that was in 
e red. 


Slocum Takes Over 

Slocum never lost faith in ADN and when the “For 
Sale” sign was posted he stepped forward and said he’d 
buy it. And he did and his own brainchild was his. 
Slocum had advanced publishing views and after he had 
bought the newspaper he moved it to Detroit, where it 
should have been in the first place. He kept the name, 
AUTOMOTIVE DAILY NEwS, but issued only twice instead 
of five times a week, the midweek being a four-pager 
not carrying any advertising but giving spot news and 
registration figures to the industry; the other was a 
weekend edition in which the advertisers were per- 
mitted to buy space. The first issue of the Detroit- 
published paper came off the press June 10, 1933, and 
made money from the start. Publisher Slocum kept on 
streamlining his purchase, adding as a feature an an- 
nual AUTOMOTIVE ALMANAC and, when he abandoned 
the name of AUTOMOTIVE DAILY NEws in favor of 
AUTOMOTIVE NEws, he also dropped the mid-week issue. 
The reason for this was that the public could not under- 
stand why a once-a-week publication could be called a 
daily. And he made Chris Sinsabaugh his editor. Since 
then, in 1938, he added to his string AUTOMOTIVE 
SERVICE, a monthly roto picture paper for the men in 
the shop. 

I had come to Detroit in 1930 as the Detroit editor of 
AUTOMOTIVE DAILY NEws, taking over, in addition to 
covering the motor capital on news, the job of writing 
“Sparks,” the column inaugurated by the late Walter 
Boynton and it is my boast that in the 10 years that I 
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have been writing “Sparks” I never have missed an 
issue. It was a particularly tough job the first three 
years for that was when the paper was a daily and I had 
to write five “Sparks” columns a week as against one 
in 1940. 

All of which is offered in evidence to prove my claim 
that George Slocum was indirectly responsible for me 
becoming a Detroiter. I had come from Washington, 
D. C., where I had been editing the American Motorist, 
then the national magazine of American Automobile 
Assn. Previous to that, for several years, I had been 
news editor of the Class Journal Co. in New York, pub- 
Wort Automotive Industries, Motor Age and Motor 

orld. 


Job Appeals 

After getting on a publication like AUTOMOTIVE 
DAILY NEws after editing magazines like Motor Age, 
Motor, Motor Life and American Motorist, I felt I was 
a newspaperman again, despite the fact that the stories 
I handled were of a trade nature. Just like being back 
on the Chicago Daily News writing sports. The job I 
now hold down seems tailor-made for me because of my 
early training on the dailies and the wide acquaintance 
I have built up in my 40 years’ connection with the 
automobile industry, not to overlook my experiences in 
the bicycle industry. After all, the bicycle industry’s 
big manufacturers were among the pioneers in this 
business in which I am now working. And it was the 
bicycle makers who started the good roads movement 
which has given us the magnificent highways of today, 
without which the automobile industry would be a 
pygmy instead of a giant. So the two sort of tied up to- 
gether in building for me a background and an under- 
standing of wheeled transportation that has proved 
most helpful in the work I am now doing. 

Writing five “Sparks” columns weekly, besides cover- 
ing the news in the motor capital, kept me mentally 
alert. It was like taking a post-graduate course in 
journalism. It gave me an opportunity to meet in the 
flesh the leading executives of the automobile industry, 
the publicity men whom we call ‘“‘tom-tom beaters” 
these days; the advertising agency folk who specialize 
on automobile accounts, all of which gave me a more 
complete understanding of the business than I ever had 
before in Chicago, New York and Washington. I had 
crawled under the side curtains of the “big top,” as it 
were. I was inside and a part of the industry itself, I 
felt. For the first time I really got a clear-cut idea of 
the magnitude of the automobile industry I never had 
before. 


This is the 108th installment of Chris Sinsabaugh’s memoirs. 
Succeeding chapters will appear in subsequent 


issues of AUTOMOTIVE NEws. 


Washington Motor Interests 


Study Legislature’s Actions 


Special to Automotive News 

SEATTLE. — Legislation is the 
top automotive news here, the 
sessions at Olympia opened Jan. 
13 are to wind up after a 60-day 
run, during which the main head- 
ache will be how to raise enough 
revenue to pay the $40 per month 
state pension and other govern- 
ment costs. 

Among the taxing plans is one 
embodied in a bill just introduced 
to make the state sales tax (re- 
tail) 3 percent instead of 2 percent 
and also to apply it on gasoline 
sales. Gasoline already carries a 
five-cent per gallon state tax, but 
this goes into highway building 
and maintenance, etc. The sales 
tax goes largely for the schools. 

Washington Motor Transport 
Assn. affiliate of American Truck- 
ing Assns., is out for (1), fractional 


payment of license plate fees; (2),| 


str-'! 
ae | 


relief from the 50 percent 


charge on plates for diesel equip-| 


ment; (3), 2,000 pound graduation 
in truck licenses instead of 5,000; 
(4), increased axle weights on two- 


axle trucks and two-axle trailers, | 


and (5), non-diversion of highway 
funds, this latter being the desire 
of the dealers, gasoline vendors 
and every automotive group. In 
fact, efforts will be made to amend 
the state constitution to prohibit 
diversion, this to come up before 
the electorate at the next general 
election. 

Automobile dealers are strongly 
opposed to depleting the highway 
funds in any manner. “At the 
same time every effort will be 
made to resist increased taxation 
upon automobiles and gasoline, for 








son, president of Washington 
Automotive Trade Assn. 


The state department of licenses 
is back of bills on advertised sales, 
junk yards and junk dealers, show 
and carnival equipment and farm 
equipment (automotive) to cover 
certain matters on which the law 
at present is silent and which 
should be covered by specific legis- 
lation. 


Clarifications and minor amend- 
ments, which however, are im- 
portant in the aggregate for the 
state dealers, are sought, but on 
the whole the industry is not ask- 
ing very much. 

Its representatives at Olympia 
are mainly concerned with keeping 
a weather eye on bad laws and 
are ready to swat them down. And 
as new taxes are levied, as they 
must be, to see that they are equit- 
able and not prejudicial to the 
automotive industry. 


Canada Reports Radio 
Sales Are Increasing 

MONTREAL.—Radio dealers who 
specialize in the installation of 
smaller types for automobiles re- 
ported that, in spite of the growing 
practice of selling a car equipped 
with radio and attachments, sales 
are steadily on the upgrade and 
that the outlook for 1941 is very 
promising. 

Radio dealer houses, specializing 
in the automobile trade, said that 
demand this fall was active inas- 
much as the greater percentage 
of cars sold today are in the used 
and low-priced fields for which 
radio attachments are not pro- 
vided but must be installed after 


the reason, among others, that/the car is bought from the Seales. 

these two articles are already 

carrying a much larger share of Automotive News’ Almanac. published 
. * e -.;/ once a year, 18 Considered f° ) refer 

their fair tax burden than iS) ence book wherever automotive infor 

equitable,” declared M. O. Ander-j mation is desired. 


MEWA Approves 
New Catalog Plan, 


Show Committe 


CHICAGO.—At the first meetiy 
of the 1941 board of Motor an 
Equipment Wholesalers Assn,, ti, 
problem of speeding up the work 
of getting the automotive afte. 
market manufacturers to prepay 
their jobber salesmen’s Catalog 
sheets in more compact form wa 
considered and steps designed 
cause a larger number of many. 
facturers to see the advantage 
doing that to themselves and thei; 
distributors were taken. 


For the past two years sing 
MEWA catalog committee first jg. 
sued its recommendations on th 
style of condensed catalog page; 
desired from manufacturers, som 
general improvement has bee 
noted. 


A special department will be g¢ 
up very shortly by MEWA for th 
three-fold purpose of enlisting job. 
bers’ support in this work, of mak. 
ing manufacturers generally cop. 
scious of the need for conforming 
to the association’s recommende 
standards and of assisting manv. 
facturers who lack proper catalog 
facilities in the needed revisions, 

President Thomas C. Tonkin an. 
nounced the appointment of thi 
year’s committee to represent the 
association on the joint operating 
committee of automotive service 
industries show. 

The members will be the follow. 
ing: W. F. Wilkerson, Wyoming 
Automotive Co., Casper; Gordon E 
Johnson, Auto Spring & Bearin; 
Co., Roanoke, Va.; -Clifford E 
Owen, East Texas Auto Suppl 
Co., Tyler, Texas and Frank ¢G 
Stewart, Standard Automotiv 
Supply Co., Washington, D. C. 


Shell Oil Opens 


Eastern Pipeline 


BOSTON.—When the first gaso- 
line and oil ever pumped through 
pipeline in New England started 
on its way from Fall River t 
Waltham in Massachusetts a few 
days ago it meant that the east- 
ern section would not have t 
worry about getting fuel if war 
came. Coming across the country 
to New York then by Long Islané 
Sound and Narragansett Bay, both 
sheltered, the oil supply would 
reach Fall River free of any attack 
at sea. 

Shell Oil Co. has had 600 mer 
working several months _ buildin 
this pipe line. It is 59 miles long 
goes through 14 cities and towns 
and under three rivers. At Fal 
River is a storage plant to take 
care of 5,000,000 gallons. From 
there it is possible to send 420,00 
gallons through to Waltham evel} 
24 hours. Another big storage plat! 
is being finished there. 

Shell has a big storage unit @ 
Chelsea, Mass. and this will b 
used to supplement the deliveries 
in the Metropolitan Boston area. 


AAR Chooses B. H. Kaple 


New President for 194! 

NEW YORK.—Bert H. Kaple o 
Atlanta, Ga., was elected presides 
of Automotive Affiliated Represe? 
tatives at the annual meeting held 
in Chicago. : 

Other officers elected were: Eat 
Ebert, Kansas City, vice-president 
Hy. Koslowsky, Los Angeles, sé 
retary (reelected), and F. J. Keller. 
Fort Worth, treasurer. Regional d 
rectors and the cities in which the) 
will function as regional chairme? 
were named as follows: Boston, 4 
D. Geiger, Watertown, Mass.; Ne* 
York, Harry D. Smith, New York 
Philadelphia, James J. O'Hara 
Philadelphia; Atlanta, G. Walte! | 
Klier, Atlanta; Chicago, Walter | 
Vestal, Chicago; Minneapolis, Ar‘? 
S. Miller, St. Paul; Kansas City 
W. A. Mosher, Kansas City; Dallas | 
P. H. Ebeling, Dallas; Denver, /| 
B. Putnam, Denver; Pacific Coast 
Don S. Hupp, Los Angeles 4m 
George A. Shoemaker, San Frat 
cisco; Detroit, Claude E. Sharp} 
Detroit. 


Brakeblok Sales Up 
DETROIT.—-P. B. Hoffman, gent 
Srakebiu® 





sales manager of American oo 
announced marked 1940 sales increa\ "| 
for all automotive brake materials 42 
other products sold by this division, 

American Brake Shoe and Foundry & 
in the replacement fleld, at a pay 
meeting of the division’s nation-W'" | 
selling organization held in Detroll | 
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olutions of policy, prod- 
ising and selling were 
o he now knows Stude- 
baker from A to Z in all branches 
tits operations. And sitting in 
he throne room gave him a —_ 
jerful opportunity to meet an 

know most of the distributors and 
jealers as they came to the ov] 
tory from all parts of the world, 
n asset which should prove in- 
valuable to him now that he is in 
charge of sales with Scott Fletcher 
as his general sales manager. 

* * 


jems and S 
uct, advert 
discussed, $ 


ok 


ONE OF Elliott's associates, 
analyzing him, says that he takes 
over with the job three valuable at- 
tributes of success he learned in his 
12 years of service in the organiza- 
tion. The first of these is a thorough 
knowledge of Studebaker, its back- 
ground, its policies, its products and 
its selling procedure. The second is 
a clear, concise, stripped-of-frills 
picture of the fundamentals of sell- 
ing. The third is an infinite ca- 
pacity to mind his own business, a 
virtue that makes possible his 
quick comprehension of all prob- 
lems of his own and their swift 
solution. 

He’s quick, this observer says; he 
gets your point— and you get his. 
He speaks lucidly. You don’t have 
any trouble keeping up and when 
a topic is ended, you know where 
he stands and where you stand. 
He’s never had a conviction that 
couldn't be changed, if he dis- 
covered he was wrong. He’s never 
been swerved from a course that 
he knew was right. 

That's Ken Elliott as they see 
him at South Bend. 

s* ¢ & 


PETE WILLIS, too, is an author 
as is evidenced by the arrival in 
this editorial sanctum of “Your 


Sparks 


(Continued from Page 1) 
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Chris 
Sinsabaugh 


19, 1937, came out with his famous 
advertisement, “Why Dodge This 
Question: Afraid to Fly?” in which 
he acknowledged that fear kept 
many people from enjoying the 
advantages of air transportation, 
and then setting those fears at rest 
by sensible reasons why they should 
not exist. 


The answer to Smith’s bold cru- 
sade is found in the fact that, 
while it took American 10 years to 
get its first million passengers, 
1927 to 1937, the second millionth 
passenger for American was 
counted on Sept. 26, 1939. 


* * &* 


ADDITIONAL limelight is thrown 
on the operations of Cyrus Rowlett 
Smith in the current issue of the 
Saturday Evening Post, which 
places American’s president in its 
Hall of Fame in an article, “Just 
Call Me C. R.,” written by Jack 
Alexander. This column _recom- 
mends it as an inspirational story 
telling of the Horatio Alger-like 
career of a Texan who started with 
nothing to become one of the lead- 
ing figures in aviation. Being an 
“admiral of the Flag Fleet” my- 
self and knowing the hero of the 
tale, I find Author Alexander has 
done a grand job on the life story 
of “C. R.”—his mannerisms, his 
breezy style, his democracy and 
his shrewd business sense. No high 
hat about him he not only 
answers his own phone but insists 
that all of his executives do the 
same thing. 

Swell guy, that Cyrus Rowlett 
Smith who insists on signing his 
letters “C. R. Smith.” 

* * * 

VERNE TUCKER, one of my 
former colleagues on the paper and 
now promoting pedestrian safety 


Future Is In The Air’ from the | for the city of Detroit, has in his 


press of Prentice-Hall, Inc., 
New York, and written by him. 
This Pete Willis is no stranger to 


of |son John a young man who re- 


cently was inducted into Chevro- 
let’s 100-Car Club cum laude and 


me, for I recall back in 1905 when |@ll that sort of thing. Only sales- 


he was automobile editor of the 
Indianapolis Star and used to come 


men who have sold 100 Chevrolets 
from January to January make 


to Chicago to “cover” the automo-|the grade. Many have done it, but 


bile show. From this humble _ be- 
ginning Pete went places. Got into 
automobile advertising, held  re- 
sponsible positions in several agen- 
cles; eventually set up his own 


| 


I think John’s case is exceptional 
in that he never had sold a car 
previous to January, 1940, when he 
took his oath of office with Dean 
Sellers, head of Chevrolet’s sales 


agency in Toledo, handling the|i® the branch in General Motors 


Auburn account for years. Which 


naturally made him aviation- | 


conscious because of E. L. Cord’s 
activities in that direction. Now 
Willis is handling the American 
Airlines account for Ruthrauff & 
Ryan of New York. So, naturally, 
it was up to him to write the afore- 
said book to tell the story of “how 
erican Airlines made people air- 
travel conscious” 
the sub-title, 
ce cS a 

WHILE obviously written to 
Prove that Cyrus Rowlett Smith, 
Rodtent of American Airlines, has 
4 remarkable job in selling 
Wi Public on air travel, Author 
illis has a book that is going to 

valuable over the years when 
posterity Seeks for the story of the 
opment of aviation. 

Seems to me, after reading it, 
that the business acumen of this 
a S Rowlett Smith was. de- 
— not only by shrewd man- 
te a of his properties but by 
bs ‘beral use of printer’s ink to 
eo his message to the people. 
: ro Smith, refusing to dodge 
~——SPortant issue, who, on April 


1940 Tire Shipments Rise 











Bldg., Detroit. 

John had started with Chevro- 
let in its standards department in 
35, at clerical work, later going 
to GM’s diesel division as a secre- 
tary. There he became acquainted 
with most of the 500 workmen, 
which gave him a big prospect list 
when he started selling cars just 
a little over a year ago. Probably 


as indicated by | half of his 100 sales were made 


to his diesel friends. Five others 
in the branch also qualified for 
club membership, but where John 
made a distinctive record was that 
the branch’s books fail to show a 
club membership won by a rookie 
salesman who never had sold a 
ear before taking the job. With 
sellers, that’s almost as unique as 
a man biting a dog. 


Bonds for Highways 


AUGUSTA, Me.—A state highway 
rogram involving the expenditure of 
$13,000 a year for the next six 
years, with the revenue to be partially 
raised through bond issuance, would 
be provided under a program proposed 
by State Senator Francis H. Friend, 
chairman of the legislative committee 
on ways and bridges. 


To Highest Level Since ’29 


NEw YORK. 
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| 
during 1940 to-| for original equipment purposes— 
ts according to| the highest December on record 


December shipments of casings 


totaled 2,626,190 units, an increase 
of 7.7 percent over November and 
5 percent over December, 1939, 
Replacement shipments during 
December, 2,216,567 casings, were 
14 percent below November but 


ng years the 1940| were 11 percent above December, 


1939, replacements. ; 
Stocks of automotive casings in 
the hands of manufacturers Dec. 
31 were 9,178,537 units, which com- 
pares with 9,118,243 casings for 
Nov. 30 and 8,664,505 units on hand 


| Dec. 31, 1939. 





F. 
Johnny Dell Motors Inc., Cincinnati 
distributor for Lincoln and Mercury, 
and William M. Judd, right, head of 
Judd Motor Co., Hyde Park, O., -which 
has taken over the sales and servicing 


X. Rudolph, vice-president of 


of Lincoln and Mercury cars. The 
photo was taken at the Ford Rotunda 
when Rudolph and Judd visited Detroit 
last week to meet company executives. 


Word in Edgewise 
(Continued from Page 4) 


12 weeks. Next time he is going to 
buy something else—anything, just 
so long as it’s not what he is driv- 
ing now. The trouble with his car 
is the “juice” from his battery is 
running along the outside of the 
cables and dissipating itself in the 
atmosphere, while the starter does 
not get enough “soup” to turn over 
the motor. 

I have two remedies to suggest 
for curing both the motorist and 
manufacturer who have to share 
the blame for this condition. 

My first suggestion is aimed at 
the user. This club of ours is go- 
ing to do everything it can, both 
through its personal contacts and 
its magazine, to educate a few 
more drivers on how to prepare 
automobiles for efficient operation. 
Next, the press, through their mass 
contacts, and the manufacturers 
and dealers and garages, through 
their personal contacts, can teach 
more people how best to care for 
their cars. 

* * * 

My second suggestions are for 
the manufacturers. Better wiring 
and more efficient water-proofing 
of the entire electrical system is 
bound to result in greater ef- 
ficiency. And I would put a sticker 
on every new car windshield, or a 
durable cardboard on every steer- 
ing column. Upon either of these 
I would print full instructions for 
starting motors in cold weather, 
damp weather or when the motor 
is still very warm following a run. 
Every car manufactured has its 
own starting characteristics and 
its own peculiarities. For that 
reason, no amount of generalization 
is going to do the complete job 
that a notice will do when placed 
under the motorist’s nose. 

* * * 

Somebody is going to say, “look 
at all the instructions we give them 
in the instruction books.” I say, 
whenever we find the system that 
brings about 100 percent attention 
to all service books and driving in- 
structions and safety sermons, we'll 
have eliminated just about every 
bugaboo from this automobile age. 


New Short Wave Tuner 


Fits on Standard Radios 

DETROIT.—Said to be the latest 
boon to motorists is the radio short 
wave tuner announced by Pack- 
ard for installation in 1941 models 
equipped with conventional domes- 
tic radio sets. 

In order to give drivers the latest 
in radio, Packard and Philco engi- 
neers designed a four-band, short 
wave tuner to enable reception on 
American and foreign short wave 
broadcasts. The tuner simply plugs 
in on the conventional radio equip- 
ment found in 1941 models. 


Montana Dealers Resolve 


Against Tax Increases 
BUTTE, Mont.—Montana dealers 
are opposing “any increased state 
and local expenditures requiring 
new taxes or higher tax rates” that 












Dealers tell me . = = jonn 





By 
O. Munn 


(Continued from Page 3) 


of that car before delivery and the 
difference between proper con- 
ditioning and no conditioning at 
all might be worth a hundred or 
two hundred dollars to a given 
owner. Then, the automobile deal- 
er who is really a price operator is 
constantly running into a dimin- 
ishing return. To be effective, he 
has to cut the price more and 
more. He has to attempt to out- 
smart to a greater degree in the 
closing room. And he has to con- 
centrate so much of his attention 
on selling a new car, that he over- 
looks entirely the security, and the 
profit, and the future growth that 
is dependent entirely upon serving 
his percentage of the 35,000,000 
owners in America who spend four 
times as much annually on main- 
tenance and running of their cars, 
as is spent on buying new cars. 
And he wipes out of his picture the 
opportunity of satisfactorily deal- 
ing with used car buyers who con- 
stitute a market of twice the num- 
ber of units as do new car buyers. 
* * * 


I can see nothing streamlined 
nor modern in the operations of 
such so-called “volume opera- 
tors.” I am familiar with the fact 
that they are making money— 
and lots of it—but I think it is a 
temporary proposition. Perhaps 
the lack of new models will take 
care of them automatically, but 
these so-called “volume opera- 
tors” don’t, I surmise, have much 
peace of mind. They know little 
tranquility. Every day is a new 
day to them. Trying to outsmart 
a buyer or trying to outsmart the 
rest of the dealers isn’t conduc- 
ive to happines. They are not 
building business for the next 
generation to profitably operate 
—although they may be laying 
up some cash for the next gen- 
eration to dissipate. 

* * * 


Cét’s Turn 
On Spotlight 
IHE NADA did the trade a pub- 
lic service by getting 
proposition out into the open. If it 
is right, it can stand public scru- 
tiny and no harm will be done. 


If it has no economic justification, 
then let’s turn on the spotlight so 


Obituaries— 


Thomas Jarrard 
CHICAGO.—Thomas Jarrard, veteran 
automobile executive, died in Michael 
Reese hospital here of a brain tumor 
occasioned by a motor car accident 





four years ago in Kansas City. At 
the time he was one of the odge 
field force and was driving to a re- 


gional meeting. Mr. Jarrard had been 
in the industry since the oon days 
when he was with Reo. Later he was 
Apperson sales manager, and still later 
a Marmon executive. Many years of 
his life were spent in the automobile 
export business and he had sold cars 
in practically every country in the 
civilized world. 
* . s 


John K. Scott 

NEWARK, N. J.—John K. Scott, 77, 
retired president of the company that 
built the first automobile bod in 
New Jersey, died Jan. 26 at his home 
in Irvington. He retired 15 years ago 
as president of J. N. Quinby Co., 
former East Orange coach _ builders, 
where he started work in 1875 as an 


office boy. The firm went out of 
business shortly after his retirement. 
. + - 
J. A. Webb 
DALLAS. — Funeral services were 
held last week for J. A. Webb, cit 
editor of the Dallas Times-Herald, 
who died Jan. 24. For many years, 
Mr. Webb was correspondent in Dallas 


for Automotive News. Wife and daugh- 
ter survive. 
* a + 
Archie Lockhart 

MONTREAL.—One of the best known 
men in the automobile trade in On- 
tario, Archie Lockhart, 65, proprietor 
of the automobile business bearing his 


name in Kitchener, Ont., died Jan. 
26 in St. Mary’s hospital there. 
o * * 


William F. Sommer 
NEW YORK.—William F. Sommer 
52, New York traffic manager of E. I 
du Pont de Nemours & Co., 


Inc., died 


will be introduced in the legisla-| Jan. 28 at St. John’s Hospital, Brook- 
eS cen Such eens. os Seo 
: ile William J. Wall 
secretary of Montana Automobile) 1..;,4NAPOLIS.--Col. William G. 
Dealers Assn. : : Wall, 65, consulting automobile engi- 
A resolution to this effect, signed meer and former president of Society 
tati oO utomotive Cngineers, diec ere 
by members of the association, has y sur at a menet oe 
been given to each state senator a 
and representative. = 2 Beeeks 
aren WASHINGTON. R. J. Arnold, 46, 
General Motors representative to Mex- 
Battery Tester, Charger | (00. °Gied here Jan. 19 cf pneanenin 
ST. LOUIS. -Baldor Electric Co. an-| Arnold entered the industry with Ford. 
nounces development of a battery tester; Prior to the German invasion of the 
and charger which is named the Handy | Low Countries he was treasurer of the 
Super Servicer. Belgium Overseas Division of GM. 


this I 


that it won’t longer fester in the 
darkness of our closets. 
a * a 


I invite correspondence on this 
subject with readers of this col- 
umn. Your letters will be kept in 
confidence if you desire, but 
please sign them so that I may 
know to whom I am indebted. 


Some Delay Seen 
In Introducing 


Ford’s New Six 


DETROIT.—Ford dealers’ present 
used car campaign in which 
buyers are offered $100 over book 
values on tradeins on 1941 Fords — 
is not a factory effort to clear 
dealer floors of surplus stock to 
make way for introduction of the 
new Ford Six, factory officials 
said here last week. 

Ford dealers in various parts of 
the nation are offering, “as long 
as used car stocks permit,” $100 
over the book values of owners’ 
present cars for a trade on a new 
Ford, if the buyer’s present car is 
a popular make in salable condi- 
tion. 

It also was learned that there 
is a possibility that introduction 
of the Six may be slightly delayed 
until after Feb. 15 to allow for the 
production of a larger and more 
nearly adequate bank of motors to 
meet what is expected to be a 
strong initial demand. Output of 
the six-cylinder motors currently 
is running at nearly 750 daily with 
more than 20,000 motors scheduled 
for completion by Feb. 15. 

When available, the new engines 
will be interchangeable with the 
eight-cylinder engines which now 
power the Ford special, deluxe and 
super-deluxe passenger cars. Price 
differential is expected to be $25. 


Grant Heads Reynolds 


DAYTON.—R. H. Grant jr. was 
named president and general manager 
of Reynolds & Reynolds Co., at a 
meeting of the board of directors on 
an. 4. His former position was that 
of general manager. 


WANT ADS 


Want a Man? 
Want a Job? 
Want to Buy? 
Want to Sell? 


YOU can make YOUR WANTS 
known quickly and cheaply to 
12,000 Automobile Dealers, Jobbers, 
Manufacturers—the whole industry! 
Forms close Friday noon at Detroit. 
Cash in advance — TEN CENTS 
PER WORD PER INSERTION. 
Twenty-five cents per word for 
three insertions. Count each initial, 
group of numbers or abbreviation 
as one word. Address: 
WANT AD DEPARTMENT 


AUTOMOTIVE NEWS, DETROIT 


















FOR SALE 





PACIFIC NORTHWEST Distributorship for 

sale pt tial; $35,000 Teele az 
en ; ° ca 

Box 258, Automotive News, _— 


AUTOMOTIVE factory executive leaving 
pateets aoe his Grosse Pointe Farms 
ome a 


ent to schools and lake. 
for some executive coming to 
Automotive News, Detroit, Box 


BUYER WANTED 


COLLECTION SYSTEM—aApproved method. 
Prepared for Automotive Trade. Biffec- 
tive, inexpensive. Trial suggested. Sam- 
ples and literature sent 
today. Mercantile Forms Company, 11 
Avon Street, Providence, Rhode Island. 









uffalo? 


Stay at Hotel 
Lafayette. Right 
in the center of 
Buffalo's busl- 
ness, theatre and 
shopping dist- 
ricts. 


Coming to B 



















RATES 


Single $2.50 up 
Double 4.00 up 
Special rates 
for 4 or more. 


Write for 
Folder D-10 


HOTEL LAFAYETTE 


Buffalo, N.Y. K. A. Kelly, Mor. 










BETTER CARBURETION 
buys lasting Good Wi. 


NDURING good will is obviously the big 
E essential in creating repeat sales of any car. 
Certainly insofar as carburetion is concerned (which 
is plenty!), a man is far less inclined to switch to 
another make of car if the car he’s been driving has 
retained its ‘good behaviour’’ up to the time he’s 
ready to trade. 

The fact that the Stromberg Carburetor keeps its 
new-car standards of efficiency for an exceptionally 
long time is well known. This is reflected in the 
universal high regard in which Stromberg is held— 





—, 


ee 


not only by engineers and by service men, but by 
the motoring public. 

This good reputation has been sustained through- 
out the years .. . years in which Stromberg has 
been repeatedly and consistently first with funda- 
mental advancements in the science of carburetion. 
Drivers, owners, service mechanics, salesmen and 
dealers know that Stromberg delivers /asting good 
performance. 


BENDIX PRODUCTS DIVISION 


of Bendix Aviation Corporation « South Bend, Indiana 


The STROMBERG 
CARBURETOR 
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